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1956 matked the one-hundredth consecutive year in which the 
Atlantic Mutual Insurance Company has paid dividends to 
participating policyholders. Few companies—American or for- 
eign—can match this record of uninterrupted dividend payments. 


But dividends alone are not a reason for buying Atlantic in- 
surance. They are one of the extra advantages—one of the 
added benefits. 


There are three principal reasons why Atlantic has enjoyed the 
confidence of policyholders in ever greater numbers for over 
a century: 
UNQUESTIONED SECURITY— Even the most exacting policy- 
holder should be satisfied when he analyzes Atlantic’s finan- 
| cial strength. 
PROMPT, UNGRUDGING CLAIM SETTLEMENTS—Since 
1842, Atlantic Mutual Insurance Company has paid a total 
of over $354,500,000 in claims. 
PERSONAL SERVICE OF INDEPENDENT AGENTS AND 
BROKERS—Atlantic insurance is sold only by impartial in- 
surance men who represent no single company and who are 
available day and night to assist their clients. 


Ask your local, independent insurance man about Atlantic in- 
surance. and about the protection it has provided to policy- 
holders for 115 years. 


ATLANTIC MUTUAL INSURANCE 
COMPANY 


P.O. Box 6, Wall Street Station » New York 5 
Baltimore * Bostun ¢ Charlotte « Chicago ¢ Cincinnati * Columbus ¢ Dallas ¢ Detroit « Grand Rapids 
Houston ¢ Indianapolis « Los Angeles *¢ Milwaukee * Minneapolis « Newark « New Haven © New Orleans 


Philadelphia © Pittsburgh ¢ Portland ¢ Richmond « St. Louis ¢ San Francisco ¢ Seattle ¢ Syracuse 


A Multiple Line Company Writing Marine, Fire and Casualty Insurance 





A Century of Dividend Payments! 








This advertisement appears in the Country’s leading newspapers 

















DOUBLE 
BARRELED 
SALES 


WH Is there a ‘tough nut” to crack on your 
prospect list? Or, perhaps, some technical 
advice is needed to build an existing 
account into something bigger. 


Your L & L field man is ready with 
double-barreled help — sales ideas for 
new business, and technical counsel 

to help you provide more protection for 
clients you now have. 


You'll find it well worth while to get 
acquainted with the L & L field man 
when he calls. 


Lonvon g LANCASHIRE GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. 
THE a \ SAFEGUARD INSURANCE COMPANY 
LEEt §=6STANDARD MARINE INSURANCE COMPANY, LTD. (Fire Department) 


20 Trinity Street, Hartford, Connecticut 
NEW YORK e CHICAGO e SAN FRANCISCO 


LANCASHIRE 
_ GROUP 





A firm friend 
of the 
American Agency System 
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The National Weekly Newspaper of Fire and Casualty Insurance 


Stock Facility for 
Cover of Nuclear 
Energy Is Ready 


Underwriting Rules Okayed 
by Many States, NELIA 
Ready to Write Cover 


NEW YORK—Underwriting rules 
for nuclear energy liability insurance 
have been filed countrywide by Na- 
tional Bureau of Casualty Underwrit- 
ers for Nuclear Energy Liability In- 
surance Assn., a group of 134 stock 
insurers. These rules have been ap- 
proved and are effective in Arizona, 
Arkansas, California, Connecticut, 
Delaware, District of Columbia, Idaho, 
Illinois, Indiana, Iowa, Maine, Mas- 
sachusetts, Mississippi, Missouri, 
Montana, Nevada, North Carolina, 
North Dakota, Pennsylvania, Rhode Is- 
land, South Dakota, Tennessee, Utah, 
Vermont, Washington and Wyoming. 
Action is expected soon in other states. 

Insurance up to $50 million per re- 
actor, which includes reinsurance in 
foreign markets, now is being offered 
by NELIA. This permits protection 
well in advance of completion of any 
of the planned commercial nuclear 
power projects. 

The bodily injury and _ property 
damage liability insurance will cover 
the construction, installation, opera- 
tion and maintenance of nuclear re- 
actors used for industrial, commercial, 
research or experimental purposes. 


NELIA will not insure the common 
(CONTINUED ON PAGE 34) 
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Week's Air Crashes First Group Meeting Rules D. C. Insurer 


Cost $4 Million in 
Hull and Accident 


A Northeast Airlines DC-6A with 
102 persons aboard bound for Miami 
crashed and burned on Rikers Island 
in the East river two or three minutes 
after taking off in a heavy snowstorm 
from a Guardia airport in New York. 
Twenty persons were killed, 18 were 
unhurt, and the others were hospi- 
talized, many with serious injuries. 
Trip accident claims now are coming 
in. 

The equipment was on lease from 
the Flying Tigers airline, which car- 
ried the insurance on the $12 million 
plane in Aero Associates and the Lon- 
don market. 


Some hours before the Northeast 
crash, a Douglas DC-7B on test flight 
above Pacoima, Cal., collided in mid- 
air with a Scorpion jet interceptor, 
and fell apart over Pacoima junior 
high school and adjacent Terra Bella 
elementary school. More than 70 chil- 
dren were hospitalized and two chil- 
dren and five airmen were killed. This 
equipment now is worth $2 million 
and was insured 50-50 in Associated 
Aviation Underwriters and U. S Avi- 
ation Underwriters. 

The preceding weekend a_ two- 
engined Beechcraft belonging to 
Standard Oil of Ohio and enroute 
from Houston to Oklahoma City crash 
near Byran, Tex., killing the six per- 
sons aboard. They were employes of 
Standard Oil. The plane was worth 
about $50,000, and was insured in 
Aero Associates but there was $50,000 
accident cover on each person aboard, 
written in Continental Casualty. 





Donovan for Heard and — 
Heard for Donovan 


The two gentlemen whose pictures 
appeared on page one of last week’s 
sissue were highly flattered at having 





Manning W. Heard James B. Donovan 


their names switched under the cuts, 
but for those few persons in the bus- 
iness who do not know both of them, 
the cuts are reproduced here, with the 
proper identification (we hope). The 
two men appeared on a panel con- 
ducted by the insurance section of New 
York State Bar Assn. in New York 
City, on insurance aspects of peace- 
time uses of nuclear energy. 





Victor O. Schinnerer, head of the 
Washington, D. C. agency bearing his 
name, and past president of District 
of Columbia Insurance Agents Assn., 
has been elected a director of the Bank 
of Commerce there. 


of HIA Draws Record 
Crowd to Chicago 


Even before the first annual meet- 
ing of the group insurance forum of 
Health Insurance Assn. got well started 
at Chicago this week, some 450 per- 
sons had registered, at least 50 more 
than were expected. 

This enthusiastic response by the 
254 member companies generated a 
feeling of optimism among HIA offi- 
cials. It was boasted that the 450-plus 
registration is bigger than ever was 
attracted to any meeting of two big 
HIA predecessors—H&A Underwriters 
Conference and Bureau of A&H Un- 
derwriters. The first individual forum 
meeting of HIA at Dallas last Novem- 
ber drew 338 persons, which also was 
more than was expected. The annual 
meeting of the whole HIA will be in 
Washington next May. 

All meetings of the three-day forum, 
Monday to Wednesday, were well at- 
tended. Considerable use was made 
of panel-type discussions, a trend 
of the industry that has almost won 
universal acclaim. Another popular 
feature of the meeting was the series 
of workshop breakfasts meetings on 
Tuesday and Wednesday mornings. 
These work shops were informal and 
provided splendid opportunities for 
participants to probe specific prob- 
lems of the A&S industry and intro- 
duce some off-the-cuff remarks. 

At the first general session on Mon- 
day morning, E. J. Faulkner, president 
of HIA, suggested that group insur- 
ance probably provides the best hope 
for the most rapid expansion of A&S 
coverage to those not yet insured. He 
charged that group insurance must 
bear a very great responsibility for 
the ultimate survival of the voluntary 
system because of its ability to effect 
economies by mass handling, the sim- 
plicity of its underwriting require- 
ments as they pertain to the individ- 
ual, and the relatively greater ease of 
merchandising coverage for the many 
rather than having to solicit each per- 
son. 

Mr. Faulkner, who is president of 
Woodmen Accident & Life, declared 
that future problems are not insur- 
mountable because voluntary health 
insurance is already widely owned, 
understood and appreciated. He cau- 
tioned, however, that the industry 
must balance the necessity for prog- 
ress with the requirement that each 
step taken must be sound. He said 
that specifically the A&S industry 
must not cut prices in violation of 
sound actuarial principles just for the 
unrestrained desire for volume. 

Others who addressed this session 
included J. E. Hellgren, Lumbermens 
Mutual Casualty, chairman of HIA 
group committee; Robert R. Neal, gen- 
eral manager of HIA; Bruce R. Power, 
Canadian Life Insurance Officers 
Assn., and C. Manton Eddy, Connec- 
ticut General Life. 

J. B. Donnally, Pan-American Life, 
presided at a Monday afternoon ses- 
sion which led off with a public rela- 

(CONTINUED ON PAGE 36) 


on N. A. Deviation 
Entitled to Hearing 


Federal Judge Holds Local 
Insurer May Be “Aggrieved,”” 
With Bureau Companies 


WASHINGTON—Federal Judge 
Pine has ruled that National Capital 
of D. C. has the right under District of 
Columbia law to a full hearing in its 
suit contesting Superintendent Jor- 
dan’s approval of a deviation of about 
10% on the fire classes by North Amer- 
ica and Philadelphia F.&M. The court 
ruled that the local insurer has the 
right to such hearing for itself and 
insurers similarly situated. The com- 
pany is a member of Insurance Rat- 
ing Bureau of D.C. 

Mr. Jordan approved the deviation 
last Aug. 15, and North America group 
has been using the reduced rates since 
that time and will continue to do so 
pending resolution of the deviation 
issue. 

Mr. Jordan had filed motions to dis- 
miss the action of National Capital, 
or, in the alternative, for summary 
judgment. Granting of either motion 
would have ended the case. Judge 
Pine denied both. 

He ruled that the court will deter- 
mine the validity of the Jordan ap- 
proval of the deviation, in all respects 
in which the Jordan order is con- 
tested. National Capital in its com- 
plaint argued that the Jordan action 
was capricious, arbitrary and unwar- 
ranted. It contended that the super- 
intendent’s act was confiscatory be- 
cause the deviation gives North 
America group an undue competitive 
advantage over National Capital and 
other insurer members of the rating 
bureau. Either bureau insurers would 
be unable to meet the competition, 
which would result in a virtual mo- 
nopoly by North America group, or 
they would have to deviate similarly, 
which would compel them to write 
business at rates that are inadequate, 
confiscatory and discriminatory. 

National Capital also contended that 
the D. C. department’s approval of the 
deviation was granted on insufficient 
evidence and that the proper stand- 
ards for approving the rate reduction 
were not applied. 

oa . . 

Conceding that the deviation sec- 
tion of the rating law does not give 
the statutory right to appeal to the 
courts and that that right is contained 
in the section relating the adjustment 
of rates, Judge Pine nevertheless held 
that a deviation in rates necessarily 
is an adjustment of rates on an indi- 
vidual basis and the provision for ap- 
peal would appear to be as applicable 
in one case as in the other. 

Construction of the appeal provi- 
sions, as argued by the department 
and North America, would leave Na- 
tional Capital and insurers similarly 
situated without statutory right to re- 
dress against capricious, arbitrary, or 

(CONTINUED ON PAGE 36) 
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Prepare for More 
Arbitration as UM 
Gets National Okay 


Arbitration Has Proved 
Success in N. Y.; Cases 


Disputed Are Very Few 


By ROBERT YOUNG JR. 

As the use of uninsured motorist 
endorsement gains momentum nation- 
ally—most states have approved it— 
the need for arbitration machinery to 
act in settling claims disputes arising 
from UM looms larger. 

Outside New York the UM endorse- 
ment, developed jointly by National 
Bureau of Casualty Underwriters and 
Mutual Insurance Rating Bureau, spe- 
cifies claims arbitration under juris- 
diction of American Arbitration Assn. 

In New York, where UM has been 
effective since October, 1955, the en- 
dorsement used by the majority of the 
mutuals—it is more of a no-fault con- 
tract—differs from the one used by 
the majority of stock companies. How- 
ever, filings now have been made to 
bring the New York endorsements in- 
to agreement with the one outside 
that state. If this change is approved, 
there will be one endorsement in use 
over the country where UM is or will 
be approved, with the few exceptions 
of independent filers, whose form is, 
or is apt to be the same or quite sim- 
ilar to that of the bureaus. 

Apparently there will be no UM 
filed in Massachusetts, which has 
compulsory, or New Jersey or North 


Dakota, which have unsatisfied judg- 
ment funds. Steps now are being 
taken by the arbitration association 
to provide the facilities necessary to 
process the UM claims disputes that 
will develop as UM goes into effect 
countrywide. 

In New York, where it is estimated 
that as many as 90% have UM, 16 
months of experience have produced 
approximately 100 UM claims for 
AAA arbitrators. Claims did not be- 
gain to go to arbitration until March, 
1956, or about six months after UM 
became effective. The majority have 
been disputes resulting from accidents 
involving vehicles with vehicles. In all 
cases so far, arbitration has been re- 
quested by claimants, though insurers 
also have the right to ask for arbitra- 
tion. Companies thus far participat- 
ing in the proceedings have been 
highly in favor of this method of set- 
tling disputes. The experience of the 
cases adjudicated has shown that in 
arbitration, unlike in the traditional 
way of settling of a dispute—trial by 
jury in an established court—there is 
no reluctant party. As yet, no award 
made by an AAA arbitrator has been 
disputed. 

When UM went into effect in New 
York, and AAA arbitration was taken 
into account, companies estimated that 
3,600 claims under UM would be made 
annually, and that 300, or 8.3%, even- 
tually would come to arbitration. AAA 
and the companies have been pleased 
to note that this estimate proved ex- 
tremely high. Only one-third of the 
projected number have come up be- 
fore arbitrators. In light of this it has 
been estimated that 150 disputes 
growing out of UM claims in New 
York in 1956 will reach arbitration in 


future. It has been shown previously 
(CONTINUED ON PAGE 22) 
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Aetna Casualty Has 
1956 Underwriting 
Gain, Premium Rise 


Premium income of Aetna Casualty 
increased in 1956 by $16,366,374 to 
reach $237,774,041, and Standard Fire 
increased $2,276,378 to $12,455,272. 

Aetna Casualty, with which Auto- 
mobile was merged Dec. 31, 1955, at 
the end of 1956 had surplus of $86,- 
448,523 and a contingency reserve of 
$71,850,000. Unearned premiums in- 
creased $8,487,255. Insurance expenses, 
not including loss adjustment expense 
and taxes, absorbed 34.1% of written 
premiums, compared with 34.6% in 
1955. 

The company showed an underwrit- 
ing gain of $866,145. Net investment 
income for the year was $10,690,948. 
Dividends to stockholders amounted to 
$3,780,000. Assets reached $489,532,- 
882, increase $32,986,205. 

Premiums of Standard Fire were 
$12,455,272, up $2,276,378. Unearned 
premiums increased $1,575,666. Insur- 
ance expenses, not including loss ad- 
justment expense and taxes, absorbed 
42.9% of premiums compared with 44 
in 1955. Underwriting loss was $344,- 
590. Net investment income was $610,- 
507. Surplus was $7,024,211 at year 
end, compared with $6,907,954. Con- 
tingency reserve is $3,670,000, up $160,- 
000. Assets were $26,606,617, an in- 
crease of $1,806,445. 





Personnel Shifts in 


Mass. Rating Bureaus 


L. W. Scammon, actuary of Massa- 
chusetts Workmen’s Compensation 
Rating & Inspection Bureau and of 
Massachusetts Automobile Rating & 
Accident Prevention Bureau, has been 
named associate manager and June 1 
will succeed Ray E. Hatfield, manager 
of the two bureaus, who is retiring. P. 
C. Boody, assistant manager of the WC 
bureau, becomes assistant manager of 
both bureaus. Mr. Hatfield, who has 
been in the business 40 years, much of 
it with rating bureaus, has been sec- 
retary of the state automobile assign- 
ed risk plan. Mr. Scammon and Mr. 
Boody will be manager and assistant 
manager of the ARP. 





National Fire Elects 


Blair and Stevenson 


William M. Blair and Holly W. 
Stevenson have been elected directors 
of National Fire. Mr. Blair is senior 
partner in the Chicago investment 
firm of William Blair & Co. and a di- 
rector of Continental Casualty, Con- 
tinental Assurance, Transportation 
and U. S. Life. 

Mr. Stevenson is vice-president of 
National Fire. He joined the company 
in 1930 as assistant secretary of the 
investment department and was elect- 
ed assistant treasurer in 1940, secre- 
tary and treasurer in 1949, and vice- 
president in 1951. 


Form Blue Ridge Life in N.C. 


as Subsidiary of Blue Ridge 

Blue Ridge Life has been organized 
as a wholly owned subsidiary of Blue 
Ridge, a fire and casualty company of 
Shelby, N. C. 

Blue Ridge Life has authorized cap- 
ital of $1 million and will issue stock 
of $10 par value. At the outset, it will 
write only credit life and credit A&S. 
Its officers and directors will come 
from the fire and casualty company. 
It will apply for admission to North 
and South Carolina, Kentucky, Ten- 
nessee and Georgia, states where the 
parent company is licensed. 








Insurance Underwriters Assn. of Jefferson 
County, Wis., heard. Edward Higgins, Crum 
& Forster, speak~on “How to Utilize Your 
Field Man” at the January. meeting. 


Underwriting Gain of 
Continental Casualty 
Is $6.9 Million 


Continental Casualty in 1956 wrote 
consolidated net premiums of $213. 
664,875, a gain of $17,261,176 over 1955, 
Chairman Roy Tuchbreiter reported, 
The underwriting profit was $6,940, 
235, and net investment income $7,- 
297,894. After provision for U. S. and 
Canadian income taxes of $4,896,000, 
the net income from operations was 
$9,342,129. 

Continental Casualty closed the year 
with capital funds of $153,308,218, a 
gain of $50,282,100. Assets of $342,177,- 
534 compared with $276,377,187 a year 
earlier. 

Mr. Tuchbreiter noted that in De- 
cember Continental Casualty acquired 
67% of the outstanding stock of Na- 
tional Fire of Hartford, and the 1956 
combined operations of Continental 
Casualty, Continental Assurance and 
National Fire were approximately $415 
million, making the Continental-Na- 
tional group one of the three largest 
multiple line organizations in the 
United States. 





Wash. Agents to Advertise 
in Daily, Weekly Papers 


Washington Assn. of Insurance 
Agents will resume its newspaper ad- 
vertising program in February. 

A two column, 7% inch advertise- 
ment will appear in all daily news- 
papers in the state on Feb. 26, April 
30, May 28, Sept. 24, and Oct. 29. The 
new NAIA emblem will be prominent- 
ly displayed. 

All weekly newspapers in the state 
will run the advertisement the last 
week in February, April and Septem- 
ber. 

Members will receive advance notice 
of the advertisement, together with a 
counter card reproduction of the ad 
for tie-in display. 





S. F. Claims Managers 
Hear Judge Wollenberg 


San Francisco Claims Managers 
Council heard Judge Albert C. Wol- 
lenberg of San Francisco superior 
court discuss pre-trial procedure at its 
January meeting. 

Judge Wollenberg stated that the 
new process is designed to accelerate 
settlement of civil suits without sacri- 
ficing justice and cited statistics indi- 
cating that since its installation results 
have been spectacular. He stressed the 
prime importance of equal considera- 
tion of the rights of plaintiff and de- 
fendant alike and the cooperation of 
opposing counsel. 





Casualty Executives of 
St. Louis Elect W. C. Casey 


Casualty Executives Assn. of St. 
Louis has elected W. C. Casey, Fire- 
man’s Fund group, president; William 
Klosterman, Loyalty group, vice-presi- 
dent, and A. E. Hogan, Royal-Globe 
group, secretary. 





Elect Arthaud at Grays Harbor 

Grays Harbor county (Wash.) Board 
of Insurors has elected Jack Arthaud 
president, Earnest Eklund vice-presi- 
dent and Robert Zelasko secretary- 
treasurer. John K. Yearout and Lester 
E. O’Day were elected trustees. 





The G. W. Landrum agency of Wav- 
erly, Mo., the oldest agency in the city, 
has been purchased by Mr. and Mrs. 
R. W. Bricken, who operate the Brick- 
en agency and have merged the .two 
agencies. 
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JUDGE MARX VS VESTAL LEMMON 








Compulsory, Voluntary Approaches To 
Uninsured Motorists Debated at Detroit 


Means of handling the uninsured motorist problem was debated before De- 
troit Economic Club recently by protagonists of the compulsory and voluntary 
methods. Judge Robert S. Marx of Cincinnati, a member of National Committee 
to Study Automobile Accident Compensation, presented the case for compulsory 
legislation, and Vestal Lemmon, general manager of National Assn. of Indepen- 
dent Insurers, whose organization opposes compulsory and looks with disfavor 
on unsatisfield judgment funds as an alternative, argued for the voluntary ap- 


proach. 


The debate brought together two of the most able representatives of widely 
different opinions on how to solve the problem of the financially irresponsible 
driver. Judge Marx advocates not only compulsory but a doctrine of compensa- 
tion regardless of fault as well, and this subject was touched on by both speak- 
ers. Mr. Lemmon contends that the new uninsured motorist endorsement, to- 
gether with auto accident coverage, can do a more adequate job with less trouble 


and at less expense. 


Legislatures and insurance men are taking more interest in compulsory than 
ever, following the passage of a compulsory bill in New York. Judge Marx 
predicts similar legislation will spread to 20 more states in the current sessions. 
The debate, therefore, was timely, and raised nearly all the principal points on 


either side of the issue. 


JUDGE MARX 


The question is whether automobile 
owners should be compelled by law to 
provide proof of financial responsibil- 
ity before the automobile is licensed 
to operate on the highways and before 
any accident occurs. 

The Massachusetts compulsory law 
of 1927 requires insurance, bond or 
other security in limits of 5/10, but 
provides no coverage for PDL. It has 
been criticized because the premiums 
are fixed by the insurance commis- 
sioner, because the limits are too low, 
because PDL is not covered, because it 
is not effective against non-resident 
drivers. Nevertheless, Massachusetts 
citizens have been satisfied to keep it 
in effect for nearly 30 vears and pri- 
vate enterprise has not been interfered 
with. 

New York last year discarded its 
financial responsibility law, a counter- 
part of the one in force in Michigan, 
and taking heed of Massachusetts ex- 
perience does not provide for fixing 
premium rates by the state, raises lim- 


its to 10/20 and ads $5,000 PD. it 
applies to non-residents. 
Twenty additional states are ex- 


pected to follow New York. Practically 
all foreign nations have long had com- 
pulsory laws, and the trend for them 


(CONTINUED ON PAGE 26) 


VESTAL LEMMON 


The basic objective of those who 
advocate compulsory auto insurance 
is humanitarian—the eradication of 
hardship. No one can quarrel with the 
general objective, but there remains 
the question of in what direction and 
how far it should be carried. What are 
the costs involved, both directly and 
in terms of new problems? It is on 
these issues that there is a parting of 
the ways. 

Governmental authorities, especially 
those on the state and local level, 
should place greater emphasis on ac- 
cident prevention than on “compensa- 
tionitis.” In other words, more should 
be done about getting reckless drivers 
and unsafe vehicles off the highways 
before they kill and maim. 

Unfortunately, preoccupation with 
compulsory insurance proposals often 
has such an anesthetic influence on 
legislators that they are unwilling 
even to talk about safety measures. 

Relatively few valid automobile lia- 
bility claims of significant proportions 
go unpaid in Michigan. In 1955, ap- 
proximately 91% of persons involved 
in reportable accidents carried liability 
insurance. Of the 9% not covered, 
about 70% satisfied the requirements 
of the existing safety financial respon- 
sibility act by making deposits or direct 


settlements. This left less than 3% of 
the total number of claims unaccounted 
for, and perhaps half of these were 
invalid because the element of liability 
on the defendant’s part was lacking. 
This is an element some would like to 
have eliminated, but the courts in 
Michigan and all other states still con- 
sider it important. 

The fact that this remaining “gap”’ 
of only 142% or 2% of valid but uncol- 
lectible liability claims is relatively 
small does not deter those who want 
compulsory. They argue that if this 
much is done, why not go all the way 
by requiring every motorist to carry 
insurance, as in Massachusetts and 
New York? Ve 

This logic seems compelling, but 
were the solution that simple certainly 
the 46 other states would long ago 
have adopted the Massachusetts law. 
Careful analysis reveals its shortcom- 
ings and dangers which have not been 
overcome in the New York law and 
cannot be overcome. 

Compulsory laws do not solve the 
problem at which they are aimed. A 
compulsory insurance law in Michigan 
could not close even the small remain- 
ing gap of 144% or 2%. It could not as- 
sure that non-resident drivers will be 
financially responsible, and based on 
national averages some 12% of fatal 
accidents in Michigan can be assumed 





Mr. Lemmon started his career 1ith 
the Texas insurance department in 
1935, and in 1945 joined the newly or- 
ganized NAII as general manager. He 
has followed the problems of compul- 
sory insurance for years and is recog- 
nized as an expert on automobile in- 
surance problems. 





to involve out-of-state cars. It cannot 
even promise that accidents with resi- 
dent drivers will be covered. Under 
the Massachusetts law, thousands of 
“insurance dodgers” still roam the 
highways. The compulsory law in New 
York for minors fails to cover about 
2% of youths still found to be unlaw- 
fully driving without insurance. It does 
not protect against hit-and-run driv- 
ers, who in 1955 caused 6% of the traf- 
fic deaths in Detroit. 

Compulsory insurance laws suffer 
badly from “gaposis.” With nothing to 
gain from such legislation, Michigan 
would stand to lose a great deal from 
it. 

The Massachusetts experience has 

(CONTINUED ON PAGE 27) 
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_ san support until 1955 when a further 
_ cut failed to win approval in the legis- 
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Mutuals Ready to 
Write $15 Million 
Nuclear Coverage 


Mutual Insurance Rating Bureay 
launched its liability insurance pro- 
gram for atomic energy hazards aris- 
ing from privately operated nuclear 
energy facilities Feb. 1. The program 
has been filed in all jurisdictions 
where the bureau is licensed, and has | 
been approved in a substantial num- | 
ber of those states. According to pres- 
ent plans, insurance will be available 
up to $15 million per policy. 

Mutual Atomic Energy Reinsurance 
Pool, an organization of mutual cas- 
ualty and fire companies, was formed 
last year to provide a market for this 
insurance. Policy contracts will be is- 
sued by the Mutual Atomic Energy 
Liability Underwriters, a _ smaller 
group of mutual casualty and fire in- 
surance companies, which in turn will 
be reinsured by the Mutual Atomic 
Energy Reinsurance Pool. 

Details of underwriting, rating and 
coverage are substantially identical 
with those of Nuclear Energy Liability 
Insurance Association. 


Two Conn. Bills Would 
Gradually Reduce Tax 
on Domestic Insurers 


Sen. Marsilius of Trumbull has in- 
troduced two bills in Connecticut sen- 
ate to bring about gradual reduction 
and eventual elimination of the taxes 
on domestic insurance companies’ in- 
terest and dividends and on their net 
premiums and annuities. 

The bill on the interest and divi- 
dend tax proposed this schedule: Tax 
payable for 1956, 242%; for 1957, 244% 
for 1958, 2%; for 1959, 142%; for 1960, 
1%%; for 1961, 1%; for 1962, % of 
1%; for 1963, % of 1%; for 1964, % of 
1%, and elimination of the tax in 1965. 

Beginning in 1965, domestic compa- 
nies would be on the same tax basis 
as out-of-state companies, both pay- 
ing the tax on premium income at the 
present rate of 134% for life compa- 
nies and 2% for fire and casualty 
companies. 

The bill on the net premium and 
annuity tax proposed this schedule: 
Tax payable for 1956, 1%; for 1957, 

%; for 1958, 3% of 1%; for 1959, % of 

%; and for 1960, % of 1%, and 
then elimination of the tax. 

The tax reduction program began 
in 1945 and continued with biparti- 





lature. The new bills would reinstate 
that program. 

Sen. Marsilius, chairman of the sen- 
ate finance committee and a Repub- 
lican, has the support of _ the 
domestic companies. Their spokesman 
is Benjamin L. Holland, president of 
Phoenix Mutual and of Life Insur- 
ance Assn. of America. He said Con- 
necticut is the only state which taxes 
its domestic companies more heavily 
than their out-of-state competitors, 
giving the latter an unfair advantage. 
It is the only state which taxes both 
premiums and interest and dividends 
from investments, in effect subjecting 
domestic companies to double taxa- 
tion. 

Cyril S. Hart, president of Boston 


group, has been elected a director of 
Old Colony Trust Co. He is also a di- 





of New York, and a trustee of Amer- 
ican Foreign Insurance Assn. and Bos- 
ton Five Cents Savings Bank. 
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ANNUAL FINANCIAL STATEMENT 


Continental Casualty Company 
and its Subsidiary, Transportation Insurance Company 
Consolidated Financial Statement—December 31, 1956 


’ Continental Assurance Company 


Financial Statement—December 31, 1956 
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All securities are carried in accordance with the requirements of the National Association of 
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BOARD OF DIRECTORS 


tRAYMOND H. BELKNAP 
President, The United States Life 
Insurance Company in the City of New York 


BOWEN BLAIR 
William Blair & Company 
WM. McCORMICK BLAIR 
William Blair & Company 
WILLARD N. BOYDEN 
Vice President 


EDISON DICK 
Chairman, Executive Committee, 
A. B. Dick Company 


FRANK R. ELLIOTT 
Banker 
BOYD N. EVERETT 
Vice President and Treasurer 
JOHN A. HENRY 
Vice President, Secretary, 
and General Counsel 
ARNOLD B. KELLER 
Senior Consultant, 
International Harvester Company 
HOMER. J. LIVINGSTON 
President, 
The First National Bank of Chicago 


tHARRY W. DINGMAN _ *JAMES J. MERTZ 
Vice President Vice President and Comptroller 


* Continental Casualty Company only 


R. DOUGLAS STUART 
Chairman of the Board, 
The Quaker Oats Company 


ROBERT D. STUART, JR. 
Vice President, 
The Quaker Oats Company 


STUART J. TEMPLETON 
Wilson & Mcllvaine 


ROY TUCHBREITER 
Chairman of the Board 


*LOUIS C. MORRELL 
Vice President 
HOWARD C. REEDER 
President, 
Continental Assurance Company 
+tDAVID G. SCOTT 
Vice President and Actuary 
J. M. SMITH 
President, 
Continental Casualty Company 


JOHN E. STIPP 


President, 

Federal Home Loan Bank of Chicago 
OSEPH D. STOCKTON KENNETH V. ZWIENER 
ice President and Treasurer, resident, 

Illinois Bell Telephone Company Harris Trust and Savings Bank 


tContinental Assurance Company only 


The detailed Annual Reports of the Continental Companies 
are being prepared. They will be furnished upon request. 


Casualty Insurance 
Fidelity and Surety Bonds 


Fire and Allied Lines 
Accident, Sickness, Hospital Expense 


Life Insurance 
Domestic and Foreign Reinsurance 
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The thieves 


who 
SCOFFED 


at money! 


In Ceylon, three shadowy figures crept across 
a churchyard. 

Through a small casement window, they 
entered an American-owned warehouse. 

But when they left, all they took with them 
was condensed milk! It was more precious 
than money to these hungry thieves. Still, 
raid after raid depleted a stock worth thou- 
sands of dollars! 

But that American company recovered 
every cent — through American insurance! 
It was written by their American insurance 
agent, through American International 
Underwriters. 

All AIU requires is the same information 
needed for domestic risks. AIU does the rest! 

Complete coverage is planned, tailor-made 
to any business. Policies are written in famil- 
iar contract terms. Claims action is “on the 
spot.” 

Payment is in whatever currency is used 
to pay premiums — including U. S. dollars 
where local laws permit. 

You don’t have to be an expert to handle 
foreign risks. Take them to AIU — and AIU 
is your expert! For full information and 
literature, write to Dept. E of the AIU office 
nearest you. 


AMERICAN INTERNATIONAL 
UNDERWRITERS 


New York Boston Washington Detroit Chicago New Orleans Miami 
Dallas Houston Denver San Francisco Los Angeles Seattle Portland 





PUBLIC LEDGER BLDG., PHILADELPHIA 6, PA. 
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Says New York UM 
Endorsement Plugs 
Compulsory Gaps 


In a memorandum mailed to all 
members of the state legislature, New 
York State Assn. of Insurance Agents 
points out that the broadening of un- 
insured motorist cover has cancelled 
the need for further supplementing 
the compulsory auto liability law. The 
memorandum says the present UM 
endorsement, approved by Superin- 
tendent Holz of the New York depart- 
ment, more effectively plugs the loop- 
holes found in the compulsory law 
than could either an unsatisfied judg- 
ment fund or an assigned case plan. 





Travelers Indemnity 
Makes Eight Field 
Supervisor Changes 


Travelers Indemnity has appointed 
five field supervisors and transferred 
three others. 

Promoted to field supervisor were 
Raymond J. Gabel, fidelity and surety, 
unassigned; John R. Baumes, fire and 
marine, Cleveland; John K. Wilks, fi- 
delity and surety, Hartford; George 
Haegele, casualty, fidelity and surety, 
Camden, N.J.; and John P. Jones Jr.; 
fire and marine, Syracuse. 

Those transferred are John S. Cizek, 
casualty, fidelity and surety, from 
Philadelphia to Miami; Frank M. Milt- 
ner, fire and marine, from New York 
to Camden; and Richard V. Bertrand, 
fire and marine from Newark to New 
York. 

Frederick T. Verny, assistant man- 
ager of casualty, fidelity and surety, 
fire and marine, has shifted headquar- 
= from New Orleans to Jackson, 

iss. 





Western Loss Assn. Plans 
Three Day Seminar in Fall 


At its January meeting, Western 
Loss Assn. heard Gates Clancey, Chi- 
cago attorney, discuss a recent inland 
marine loss. 

As a result of the success of a three 
day seminar held last October, the 
association decided to hold another 
next fall. Appointed to the arrange- 
ments committee were John W. Ehr- 
lich, Aetna Fire, chairman; Fred W. 
Schoeffler, Crum & Forster; W. J. 
Horan, Loyalty group, and Leonard 
Zell, Hanover Fire. 

Named to the program committee 
were Robert Rogers, Glens Falls, 
chairman; Dean Lightfoot, Springfield 
F.&M.; Harry Henderson, Great Amer- 
ican; Peter Freilich, Corroon & Rey- 
nolds; T. C. Gunn, Hartford Fire, and 
M. J. McVicker, Ohio Farmers. 





Appoint Claim Assn. 
Committee Chairmen 


Lee Wilks of Lincoln National Life, 
president of International Claim 
Assn., has named these committee 
chairmen for the year: 

Stanley L. Peterson of Aetna Life, 
program; Herman H. Bijesse of 
Guardian Life, entertainment; Fred- 
erick E. Boes of Metropolitan Life, 
hotel accommodations; Lester G. Grif- 
fin of Continental Assurance, trans- 
portation; Kenneth B. Hadley of Mas- 
sachusetts Casualty, auditing; Ken- 
neth Barrows of Bankers Life of Des 
Moines, law; Edmund W. Sours of 
Aetna Life, group; Elmer J. Rasmus- 
sen of Continental Casualty, personal 
A&S; Carl V. Lindstrom of John Han- 
cock, life; Samuel B. Reed of Con- 
necticut General Life, Health Insur- 
ance Council; Kenneth C. Berry of 
Lumbermens Mutual Casualty, lay 
adjusters; Francis X. Reilly of Guard- 
ian Life, public relations, and Godfrey 
M. Day of Connecticut General Life, 
service claims liaison. 


Proposed Ship Crash 
Claims Agreement Is 
for Shipowners Only 


Press reports of a_ settlement of 
claims resulting from the sinking 
of the Italian Line’s Andrea Doria 
rammed amidships by the Swedish- 
American liner Stockholm last July, 
do not make clear that the agreement 
covers only the claims of the shipown- 
ers involved and is not binding on 
other claimants, according to Madoe 
M. Pease of North British, vice-presi- 
dent of American Institute of Marine 
Underwriters. 

Recently, efforts have been made to 
complete an agreement between the 
Italian and Swedish lines under which 
the former would abandon its claim 
for $30 million for the loss of the An- 
drea Doria, and the Swedish line would 
abandon its claim of $1 million for 
damage to the Stockholm. The lines 
would then form a limited liability 
pool of around $5 million to pay death, 
injury, baggage and cargo claims of 
passengers and shippers, which now 
total about $85 million. 


Mr. Pease said that $1,624,000 was 
paid by American Hull Insurance Syn- 
dicate on the Andrea Doria within 24 
hours of the loss. At about the same 
time, other American underwriters 
paid an additional $541,465 on the hull 
through American International Ma- 
rine Agency. Claims for cargo and par- 
cel post shipments lost in the sinking 
also have been paid at regular inter- 
vals since the first cargo claim was 
registered 48 hours after the disaster, 
he said. Mr. Pease also estimated that 
American insurers have paid $750,000 
for personal property lost by passen- 
gers and that many passengers suf- 
fered uninsured losses. 

“Claims for these losses,” Mr. Pease 
said, “run into millions of dollars and 
they remain, at present, unsettled. In 
the same way American underwriters 
have claims under their subrogation 
rights for many of the losses they have 
paid. While it is to be hoped that the 
agreement reached by the shipowners 
may lead to a settlement for other 
claimants, it is not binding on other 
claimants.” 





Warn Minn. Department 
May Be Made Division 


of Commerce Department 


The legislative bulletin of Insurance 
Federation of Minnesota warns there 
is danger that the Minnesota insur- 
ance department as an independent 
part of state government will be abol- 
ished at this legislative session. There 
will be increased pressure to pass a 
reorganization bill which was passed 
and signed at the last session, but was 
held to be invalid on a technicality. It 
made the department a division of the 
commerce department. 





Cal. Insurance Managers 


Discuss Excess Coverage 


Northern California chapter of 
American Society of Insurance Man- 
agement heard a panel discussion of 
“The Umbrella Excess Liability Pol- 
icy” at its January meeting. 

E. A. Stabb, Marsh & McLennan, 
discussed the subject from the agent’s 
and broker’s standpoint. S. R. Farley 
of Rathbone, King & Seeley, general 
agency of San Francisco, corisidered 
the available market, and H. L. Hil- 
leary of Standard Oil Co. presented 
questions stimulating a general dis- 
cussion. Fred W. Greenlaw, Kaiser 
Industries, was moderator. 
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HOMEOWNERS POLICY 


STARTS A... 


chain 


THE TRAVELERS 


—re-action< 


When you sell a Travelers package pro- 
tection plan you’re making many sales in one. 
Of course this means you're saving time. And 
by saving time you can see more prospects, 
get more interviews. More interviews mean 
more sales. It’s a chain re-action agents and 
brokers like. 

They appreciate, too, the high average 
premium with large commission earnings. 
And the Homeowners Policy is backed by 
Travelers continent-wide claim service and 
unrivalled liability claim know-how. 


Homeowners like it because it provides a 


>" 
“ff 


more complete insurance program at a sav- 
ings in cost . . . eliminating possible gaps and 
overlaps in coverage. 

~ Another package plan for homeowners is 
The Travelers Comprehensive Dwelling Pol- 
icy. This plan, with its flexibility of coverage, 
can be tailored to your client’s needs. 

Your nearest Travelers Casualty or Fire 
Manager will be happy to give you full 
details on The Travelers Homeowners Policy 
and The Travelers Comprehensive Dwelling J 
Policy; and make available a complete kit of ff 
attractive sales materials. : 


THE TRAVELERS 








INSURANCE COMPANIES 
Hartford 15, Connecticut 
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Burlingame Retires 
Afier 43 Years With 
Western Adiustment 


J. Homer 
Jan. 31 
of Western Adjustment. 
with the organization for more than 
43 years. His associates at Western 
honored Mr. Burlingame at a dinner 
at the Union League Club last week, 
and he was guest of honor at a lunch- 
eon attended by the officers and mem- 
bers of the head office staff. 

e e - 

Mr. Burlingame’ graduated from 
Iowa state college in 1911 and was a 
sales engineer with the C. A. Dunham 
Co. of Marshalltown, O., for two years 
until his brother, Rex J. Burlingame, 
then with Western at Cincinnati, in- 
duced him to go into the adjusting 
business. He joined Western in Octo- 
ber of 1913 as staff adjuster at Cin- 
cinnati, and successively was assistant 
branch manager, general adjuster, and 
finally branch manager and general 
adjuster there. His service was inter- 
rupted during the first war, in which 
he rose to major in the coast artillery. 

In 1937, Mr. Burlingame was made 
assistant general manager of Western 


Burlingame Jr. retired 
as assistant general manager 
He had been 
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Adjustment at the head office in 
Chicago. 
Mr. Burlingame was most loyal 


gander of the Ohio Blue Goose in 1932, 
its silver jubilee vear. He carried his 
Ohio allegiance into Chicago where he 
has been one of the most active mem- 
bers of Chicago Buckeye Club, serving 
as one of the early presidents. 





Parents’ Liability 
Bill Filed in Pa. 


A bill has been filed in the Penn- 
sylvania legislature which would au- 
thorize the recovery of damages from 
parents or children destroying prop- 
erty. 

Introduced by Sen. Pechan, of the 
judiciary general committee, the 
measure would allow the state, its 
political subdivisions, and any person 
whose property is willfully or mali- 
ciously destroyed by a child under the 
age of 18, to recover damages up to a 
maximum limit of $500 from the par- 
ents of the minor if he or she is living 
with them at the time the property is 
destroyed. 





Condon Heads N. Y. Committee 

Sen. Condon of Yonkers has been 
named chairman of the New York 
senate insurance committee. He long 
has been chairman of the joint legis- 
lative committee on insurance rates 
and regulations. 


N. Y. Department 
Legislation Is 
Nearly Complete 


The 1957 legislative program of the 
New York department is nearly com- 
plete. Some proposals already have 
been introduced in the legislature. 
Only a few of the measures Superin- 
tendent Leffert Holz will press for at 
Albany remain to be drafted. 

Among the bills are ones which 
would make the provisions in the 
standard fire policy relating to ap- 
praisal mutually enforceable by in- 
sured and insurer, outlaw the use of 
fire and casualty insurance as an in- 
ducement to sell merchandise or ser- 
vices, and authorize the creation of an 
advisory board to govern placement 
of excess lines. 

The appraisal and excess lines pro- 
posals are expected to meet with op- 
position. 

The bill to ban “free” insurance 
would include fire and casualty cover 
in the law, which already prohibits 
offering life and A&S as an induce- 
ment to purchase anything. Abuses in 
offering fire and casualty insurance 
as an inducement to or in combina- 
tion with the purchase of merchan- 
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dise or services have been prevalent 
in the state, and the department be- 
lieves that adoption of this proposal 
would be in the public interest. 

The measure to create an excess 
lines advisory board, which would pro- 
vide a market for this business with 
insurers authorized in this state, the 
department points out, would rectify 
a weakness in the present statue gov- 
erning excess lines_ brokers. This 
weakness, the department stated, al- 
lows such brokers to place business 
with unauthorized insurers which cut 
rates under those of insurers regu- 
lated by state law. 

The department also has drafted 
measures which would: 

—Restore the original intent of a 
provision in the law affecting the sale 
of the securities of unlicensed insur- 
ers. 

—Give the superintendent author- 
ity to revoke or suspend the license 
of an incorporated agent, broker, or 
adjuster, if it is found that the person 
or persons owning a majority of the 
stock of the licensee are  untrust- 
worthy. 

—Place a two-year limit on the dur- 
ation of employment contracts be- 
tween the officers, diectors, and sal- 
aried employes and domestic stock 
and mutual insurers (other than life), 
and non-profit medical and dental in- 
demnity and hospital service corpor- 
ations. 

—Correct editorial mistakes which 
wrongly number cross-references in 
the judicial review section of the in- 
surance law. 


Hall of Fame for 
Insurance Set Up 
at Ohio State 


COLUMBUS—Establishment of an 
Insurance Hall of Fame at Ohio State 
university, under the joint sponsorship 
of the university and the Charles W. 
Griffith Memorial Foundation for In- 
surance Education ,was announced this 
week by President Novice G. Fawcett 
of the university and B. F. Hadley of 
Columbus, president of the Griffith 
{toundation. 

Announcement of the first three re- 
cipients of the honor will be made 
March 1 at a luncheon on the Ohio 
State campus in connection with the 
university’s annual insurance confer- 
ence. Some 350 persons will attend. 
The new Hall of Fame will embrace 
both the United States and Canada and 
wil! honor those who have contributed 
most to insurance thought and prac- 
tice since the development oi insur- 
ance in these countries. 

Selection of those to be honored was 
made by a board of electors compris- 
ing 45 insurance leaders. A total of 
135 living and dead insurance leaders 
were considered by the electors. A 
series of two ballots were submitted to 
narrow the list to the three. 

Factors considered in making the 
se'ections included: Original thinking 
and development oi innovations in in- 
surance theory and practice; contr:bu- 
tions to insurance literature; recogni- 
tion as an authority in his field; public 
service; previous honor awards in his 
profession; service to insurance organ- 
izations of a professional character; 
and honorary degrees conferred. 

Those inducted into the Hall of 
Fame will receive a medal. In addition, 
their names will be inscribed on a 
scroll which will be prominently dis- 
played on the campus. Their pictures, 
along with a review of their contribu- 
tions, will be on display permanently. 
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Competition Is Open 
for 1956 Insurance 
Advertising Awards 


Entries in the Insurance Advertis- 
ing Conference awards competition 
for 1956 are now being accepted. The 
contest is open to all stock company 
fire and casualty agents and brokers 
in the U. S. and Canada. The dead- 
line for submitting entries is April 15. 

A total of 16 awards for the best 
all-round insurance advertising cam- 
paign, direct mail, newspaper and ra- 
dio-TV campaigns in 1956, in four 
premium income categories, will go to 
winners who will receive their prizes 
at the IAC convention in Spring Lake, 
N. J., June 24-26. 

J. K. Cagney, Hartford Fire adver- 
tising manager, is chairman of the 
awards program. Judges are Sydney 
H. Giellerup, vice-president of Mar- 
schalk & Pratt division of McCann- 
Erickson; Herbert W. Moloney, presi- 
dent of Moloney, Regan & Schmitt; 
Mark Wiseman, advertising consult- 
ant; Mills Shepard of Shepard Reader- 
ship Service, and Edward W. Wohlge- 
muth, manager of Rough Notes pic- 
torial division. 

Competititon information is avail- 
able from Insurance Advertising Con- 
ference awards committee, 690 Asy- 
lum avenue, Hartford. 





N. Y. Insurance Society, 


Buyers Offer Course 


The school of insurance of Insur- 
ance Society of New York in cooper- 
ation with the New York chapter of 
American Society of Insurance Man- 
agement has added a course of study 
for the corporate insurance manager 
to its spring curriculum. 

The course will be conducted by a 
committee of insurance authorities in- 
cluding Henry Anderson, insurance 
manager for American Broadcasting- 
Paramount Theatres, chairman; Ralph 
H. Blanchard, professor of insurance 
at Columbia university; Raymond Cox, 
insurance director of Merritt Chap- 
man & Scott; and Miss Mildred Cong- 
den of Esso Standard Oil Co. insur- 
ance department. Course coordinator is 
John O. Nees, insurance consultant 
for United Hospital Fund of New York. 
Dean Arthur C. Goerlich and A. Les- 
lie Leonard, assistant dean, repre- 
sented the school of insurance in for- 
mulating the course. 

The theory and principles of risk 
management, self insurance, relations 
with insurance organizations, employe 
benefits coverage. and nuclear energy 
risks are among the subjects which 
will be studied. 


W. L. Collers Goes from 
Hartford to Chicago 


William L. Collens, education di- 
rector of National of Hartford group, 
has transferred to Chicago, where he 
will assume charge of fire and casualty 
courses for Continental and Nation- 
al Fire group training school. He join- 
ed the group in 1938, became a special 
agent in 1941, serving in Oklahoma, 
Texas, Louisiana, Maryland and Penn- 
sylvania. He was appointed assistant 
director of education in 1951 and di- 
rector in 1954. 





Pearl American Now Is 


Pearl-Monarch Group 


Pearl Assurance and Monarch of 
Ohio have changed the group title 
from Pearl American group to Pearl- 
Monarch group. 





Selective Names Ostendorf 
F. Edward Ostendorf Jr. has been 
appointed sales promotion manager of 


HteNATIONAL UNDERWRITER 





Selective of Cincinnati, the insurance 
affiliate of the Kroger Co. Mr. Osten- 
dorf previously has been in the under- 
writing department of Hartford Ac- 
cident and with Mutual Life of New 
York. With Selective, he will direct 
advertising and public relations. 





Northwestern Mutual Names 
Earl Posey to Texas Field 


Northwestern Mutual has appointed 
Earl Posey special agent in charge of 
the north Texas territory. Mr. Posey 
joined the company in 1954 and has 
been an assistant casualty underwriter. 


Hartford Steam 


Boiler Shows 1956 
Gains at all Points 


Hartford Steam Boiler had written 
premiums in 1956 of $19,242,346, an 
increase of $111,169. Earned premiums 
were $19,266,525, an increase of $779,- 
943. Incurred losses were $5,502,648 
and underwriting expenses including 
losses totaled $17,690,862, leaving an 
underwriting profit of $1,575,663. 

At year end policyholders surplus 


was $26,644,139, up $109,562 and the 
largest in company history. Assets 
were $61,048,264 at year end. 





New Board at Great Falls, Mont. 

A local board has been organized at 
Great Falls, Mont., with Dean Dundas 
president, Harold Hickman vice- 
president and Ray Huntsberg secre- 
tary-treasurer. 


as 





Central Claims Service, owned and 
operated by Otto B. Kahre, has moved 
to new and larger quarters at 327 In- 
surance Exchange building, Des 
Moines. 





RUSH H. FARRAR 
Branch Manager 


In addition to sound 


financial structure and a record 





To better serve the great southwest 


Bituminous Casualty Corporation 


announces the opening of a new branch at 


DALLAS, TEXAS 


1512 Mercantile Securities Building 
Telephones: Riverside 8-3221 and 


for paying claims promptly and fairly, 
Bituminous offers an underwriting attitude 
that considers individual risks upon individual 
appraisals, assurance of equitable rates. Emphasis 
on safety engineering means loss reductions 


and premium savings for your insureds. 







Riverside 8-4223 


BITUMINOUS 


Write, call or wire for 
The Bituminoys Story 


CASUALTY CORPORATION 


BITUMINOUS FIRE AN® MARINE INSURANCE COMPANY 
ROCK ISLAND, ILLINOIS 


Specialists in Workmen’s Compensation and Liability Lines 
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- Why Large Agency Set Up Personal 


Risk Unit and Results of Experiment 


By KENNETH O. FORCE 


W. A. Alexander & Co. of Chicago 
has established a personal risk divi- 
sion and is well on the road to ironing 
out the difficulties in what amounts 
to a major rearrangement of proce- 
dure and processing. In the last year 
or two several companies have under- 
taken somewhat the same type of 
project, and with the development of 
.multiple peril packages in the personal 
insurance field, agencies are, to a 
greater or lesser degree, faced with 
a similar revision in processing. 

Wade Fetzer Jr., president of the 
agency, says that as far as he knows, 
his is the first agency to launch a re- 
vision of all of its agency practices 
that are involved in a separation of 
risks into the two classes, personal 
and commercial, across the board. The 
traditional method, of course, is to 
handle applications, underwriting, etc., 
by types of insurance. But with more 
and more lines included in one pack- 
age for the single insured, it becomes 
much more logical now than hereto- 
fore to operate by type of insured 
rather than by kind of insurance. 

The change-over at W. A. Alexan- 
der & Co. is still in process. Much has 
been accomplished, much remains to 
be done. The agency’s experience 
clearly demonstrates the size and 
complexity of the change. Donald W. 
Perin, assistant vice-president, was 
given the job of organizing the divi- 
sion and is currently in charge of its 
operation. 

The agency began to study the pos- 
sibility of making the changes in- 
volved in the establishment of a per- 
sonal lines department in’ March, 1954. 
But it had been talking about a per- 
sonal lines department for at least 
i0 years prior to that. By early 1954 
the trend toward multiple line under- 
writing and multiple peril contracts 
was giving impetus to the question of 
whether to departmentalize by type of 
customer or type of problem rather 
than by traditional lines of insurance. 

In general, the executives at W. A. 
Alexander & Co. recommended a sep- 


arate personal risk division in order 
to enhance sales and improve service 
for personal lines of insurance at the 
most economical cost. The agency was 
well aware that the transition would 
take a considerable length of time and 
set its pace accordingly. 


Among the purposes that the agen- 
cy hoped to achieve were the follow- 
ing: 

—To save time for producers by 
making it possible for them to get in 
touch with only one underwriter for 
any personal risk, regardless of the 
number of lines of insurance involved. 

—To encourage, through the ability 
of any one of the personal risk de- 
partment underwriters to handle all 
personal lines, the sale of complete 
coverage for insured’s personal re- 
quirements as opposed to the selling 
of single, uncoordinated policies. 
Those who understand account selling 
appreciate how much better coverage 
and how much better service the 
agency can give the man who permits 
it to handle his entire account. 

—To enable the agency to do a bet- 
ter job of handling existing multiple 
line package policies on personal risks 
and prepare the agency for those new 
packages that are bound to come in 
the future. 

—To give the commercial depart- 
ment managers and _ underwriters 
more time to handle their complex 
problems by separating the personal 
lines of insurance, which lend them- 
selves more readily to mass produc- 
tion and handling, from commercial 
risks, which frequently require a tai- 
lor-made approach. 

—To streamline underwriting and 
processing of personal risks to effect 
economies, improve efficiency and 
provide better service to the agency’s 
brokers. 

—To enable the agency more ac- 
curately to apportion costs when mak- 
ing cost accounting surveys on per- 
sonal lines, particularly for those pol- 
icies having comparatively small pre- 
miums. 

—To provide a 


broad training 


ground for good young men on all 
lines of insurance for both sales and 
staff rather than limiting them to one 
or two specific lines as generally had 
been the case in the past. 

W. A. Alexander & Co.’s initial plan 
called for three teams, each consisting 
of two underwriters and one assistant 
underwriter. Also, the plan called for 
a manager, a supervisor, two secre- 
taries and one general clerk for mail 
and renewals. The effort was to main- 
tain a good balance between property 
and casualty underwriters represented 
on each of the three teams—automo- 
bile, fire burglary, liability and mar- 
ine. 

J e e 

An intensive classroom training 
course inaugurated the plan. The first 
phrase of this course, which lasted 
about five weeks, involved the care- 
ful analysis of all the coverages in- 
volved in both policy forms and en- 
dorsements to be underwritten and 
serviced in the personal risk division. 
The second phrase covered use of 
manuals and rating of personal risks, 
and the third, underwriting and proc- 
essing procedures, with five weeks de- 
voted to each of those phases. The 
fourth phase consisted of 10 hours of 
instruction and involved familiarizing 
underwriters with a variety of sub- 
jects that would assist them to do a 
better job, including letter writing, 
telephone technique, sales attitude, 
premium financing and coordination 
with claim and internal service de- 
partments. 

After the training course wound up, 
the agency set in motion its rotation 
training program so that each under- 
writer could gain practical experience 
by working in each of the five under- 
writing departments concerned. 

Determining personnel requirements 
and training procedures took time. In 
addition, many hours were spent plan- 
ning and setting into motion other 
procedural changes necessitated by 
the reorganization, such as the change- 
over of the filing system, new coding 
developed to enable the agency to 
keep proper statistics for the new di- 


vision, conversion to the expiration 
system to separate the personal from 
the commercial. risks, and efforts to 
standardize some of the procedures, 
One of the essential first tasks in. 
volved in getting the department un- 
der way was to define a personal risk, 


The agency decided that the principal — 
criterion of a personal risk should be | 
that the subject of insurance is used | 


in a purely personal way rather than 
in a business, occupation or enter. 
prise for profit. Where both personal 
and commercial use are indicated, the 
deciding factor is the type of basic in- 
surance contract employed to insure 
the risk. 

In order to fix a convenient line of 
demarcation for all lines between 
personal and commercial risks on real 
property, the agency arbitrarily de- 
cided that all one and two family 
dwellings would be considered person- 
al regardless of use or occupancy. 

e - . 

The agency then set up a specific 
guide. This was worked out as fol- 
lows: 

1. Automobile Personal Risks: All 
private passenger automobiles written 
for individuals qualifying for coverage 
under the family automobile policy. 

2. Burglary Personal Risks: Resi- 
dence theft policies including policies 
which may be endorsed to cover pro- 
fessional or business occupancies. 


3. Fire Personal Risks: 


a. Real property, all perils and 


forms, eligible for dwelling forms. One 
and two family dwellings, permanent 
and seasonal. One and two family 
dwellings with incidental office and 
or mercantile occupancy and speci- 
fied as a minimum tariff risk by the 
bureau. (Real estate, beauty shop, 
etc.) Farm property commonly called 
“Gentlemen’s Estates,” provided that 
the farm is not being operated for 
commercial purposes or for profit ei- 
ther directly or indirectly. These risks 
must be written on the dwelling and 
contents form. 

b. Personal property, all perils and 

(CONTINUED ON PAGE 31) 
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ducing you, helping to create consumer confidence in you and 
in the company you represent. 


When you come to call, you’ll find LIFE has readied a wel- 


Wherever you are, you'll find LIFE helps smooth the way 
in selling insurance. 
That’s because people everywhere respond to LIFE . . . to 


great pictures, great words, and to the insurance advertising 
on its pages. They respond in your area, because LIFE reaches 
3 out of 5 households in the average community in a 13-week period. 


That means LIFE helps you sell, by preceding you, intro- 


come for you. Your prospects are already primed, and more 
approachable. Your selling job is that much easier. 


Audience source: 
A Study of the Household Accumulative Audience of LIFE. 


PEOPLE RESPOND TO THE POWERFUL, LOCAL INFLUENCE OF | | FE 


These fire and casualty companies advertised in LIFE during 1956: Aetna Casualty and Surety Co. + Allstate Insurance Co. + America Fore Insurance Group 


Blue Cross-Blue Shield Commission « Hartford Fire Insurance Co. Group Mutual Benefit Health & Accident Association « State Farm Mutual Auto Insurance Co. « 
The Travelers Insurance Co. 
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Hear...see...feel... 
the impact of 
group benefits 


. . in a dynamic new motion picture in full 
color! This moving, realistic film shows man- 
agement how to get the greatest return on its 
investment in group insurance and pensions 
through improved employee attitude and in- 


creased work effectiveness. 


Fair warning: this movie, “THe Liretime 
” is going to be talked about because 
it adds such a dramatic new sales dimension 


Look, 


to group benefits. 


If you'd like to see . 


Loox,” 


just call our local office. 


CONNECTICUT 
GENERAL 


Life Insurance Company, 
Hartford 15, Connecticut 


..or use “THE LIFETIME 








»“Only by “Shooting Straight” with AGENTS — 
can our COMPANY be certain that the ASSURED 


“SHOOTS 


STRAIGHT” 


receives dependable and courteous service 
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EASTERN DEPARTMENT — PHILADELPHIA 


ENERAL INSURANCE CORPORATION 


FORT WORTH, TEXAS 
PACIFIC COAST DEPARTMENT — PASADENA, CALIF. 





Rules vs Differential 
on N. C. Farm Houses 


North Carolina supreme court has 
upheld Commissioner Gold, who ruled 
against North Carolina Fire Insurance 
Rating Bureau’s effort to get a 25% 
rate differential in fire insurance on 
farm dwellings compared with other 
rural unprotected dwellings. The rat- 
ing bureau had appealed the five year 
old issue. 

The court pointed out that the bu- 
reau contends that the statistics do 
not justify any rate increase on house- 
hold contents, dwellings and contents 
and unprotected non-farm dwellings. 
But if these classes may be consoli- 
dated for rate making purposes, as the 
bureau insists they may, the court can 
see no reason why farm property and 
farm dwellings should not also be con- 
solidated for rate making purposes. 

The court said it would be discrim- 
inating if the differential were al- 
lowed between unprotected farm and 
unprotected non-farm properties, sim- 
liar in location, construction and haz- 
ards, and having substantially the 
same degree of protection. 

The proposed differential would 
have increased rates on farm property 
by $900,562 a year. Mr. Gold approved 
rate increases on five other classes 
amounting to $569,424 at the same 
time he rejected the farm dwelling 
proposal. 





Congress May Probe Jet 


Plane Sound Damages 


WASHINGTON—A ‘resolution in- 
troduced in the House would author- 
ize the committee on the judiciary to 
investigate possible damage and 
claims resulting from shock waves 
produced when jet planes crash the 
sound barrier. 

The resolution was prompted by re- 
ports of cracked walls in private 
homes, smashed dishes, broken win- 
dows, and other injuries to property 
allegedly resulting from jet planes 
crashing the sound barrier in southern 
California areas, and military predic- 
tions that there will be more of such 
damage in the future. 

Sources in Washington, D.C., have 
stated that the government is not lia- 
ble for such damage because of the 
difficulty in definitely placing the 
blame on a particular branch of serv- 
ice or aircraft company conducting 
the flights. The U. S. has a basic re- 
sponsibility, however, inasmuch as no 
jet planes are being flown except un- 
der government auspices. 





Texas Adjusters to Meet 


Assn. of Independent Insurance Ad- 
justers of Texas will hold its annual 
convention Feb. 14-16 in San Antonio 
in conjunction with a southwestern 
regional meeting of National Assn. of 
Independent Adjusters. T. R. Long- 
mire is convention chairman. 





Celina Mutual Appoints J. E. Yoder 

Celina Mutual has appointed John 
E. Yoder automobile underwriter for 
Kentucky. 


Hike Chicago Jewelry, 
Fur Rates 25-50% 


Inland Marine Insurance Bureau has 
revised rates resulting in an almost 
25% increase on personal jewelry and 
a doubling of personal fur rates for 
Illinois Cook and Lake county policy- 
holders, effective March 1. These coun- 
ties encompass greater Chicago. 

-Revised rates for personal jewelry 
and superseded rates are: First $5,000, 
$2 ($1.60); next $5,000, $1.40 ($1.10); 
next $40,000, 95 cents (75 cents); ex- 
cess of $50,000, 60 cents (50 cents). 

Revised rates for personal furs and 
superseded rates are: First $10,000, 
$1.40 (70 cents); next $40,000, $1.20 
(60 cents); next $50,000, 60 cents 
(30 cents); in excess of $100,000, 92 
cents on entire amount of insurance 
(46 cents on entire amount of insur- 
ance). 

The revised rate on special policy 
form No. 2 will be 50% above the rate 
applicable under the present rules, 
Special policy form No. 6 will be 60 
cents per $100 instead of the present 
40 cents. 


S. C. Legislature Gets 


Several Measures 


Bills have been introduced in the 
South Carolina legislature which fol- 
low recommendations of the joint leg- 
islative committee for studying the 
state’s insurance laws. 

One bill would require new insurers 
to have a minimum of $100,000 capi- 
tal before being licensed and mutual 
insurers $200,000 in surplus. If pres- 
ently licensed companies cannot meet 
these requirements, they will be given 
10 years to do so. 

Examination of domestic insurers 
would be required by law at the end 
of each three years of operation. The 
insurer would have to post a $20,000 
bond to pay final judgment against it 
in case of bankruptcy. A new insurer 
would be prohibited from selling stock 
to the public in the state unless it is 
licensed by the department and ac- 
tually in business. No amendment 
would be permitted to a company 
charter without approval of the de- 
partment. 

Teachers handling pupil insurance 
would not be required to take exami- 
nations required of agents. Out-of- 
state agents, brokers and adjusters 
could be licensed on a basis reciprocal 
with other states. 


Casualty Assn. of Cal. 
Elects S. J. Whiteman 


Casualty Insurance Assn. of Cal- 
ifornia has elected Stanley J. White- 
man, Travelers, president; Richard D. 
Brumbaugh, Royal- Globe group, vice- 








president, and R. R. Reutepholer, 
Springfield F.&M., secretary-treasur- 
er. 





Dollahan Claim Service of Evans- 
ville, Ind., which heretofore has spec- 
ialized in casualty loss adjustments, has 
entered the fire and inland marine 
fields, and now handles all lines ex- 
cept life and accident and sickness. 
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Expect 250 to Attend 
W. Va. I-Day Feb. 18 


Approximately 250 agents and com- 
pany personnel are expected to at- 
tend West Virginia “I-Day” at Hunt- 
ington Feb. 18, sponsored by West 
Virginia Assn. of Insurance Agents 
and the Huntington association. 

The meeting will be a workshop 
panel, with addresses by various 
speakers scheduled for the morning 
session and a panel discussion during 
the afternoon. Speakers and their sub- 
jects are: George V. Whitford, Fire 
Association, agency advertising; Ar- 
thur L. Schwab, compulsory insurance, 
and John A. Clayton, Royal-Globe 
group, multiple peril policies. Com- 
missioner Miller of West Virginia also 
will speak. 

James Comstock, publisher of the 
News-Leader of Richwood, W. Va., 
will speak at the luncheon. 

Rosser Long Jr., president of the 
state association, is in charge of the 
program, and Robert E. Doane of 
Huntington, is chairman of arrange- 
ments. 


Warns That Rise of 
Cheap Blaster May 
Affect Insurability 


Explosives compounded from such 
easily obtainable materials as carbon 
black and fertilizer-grade ammonium 
nitrate are finding increasing use in 
field blasting operations. But Assn. of 
Casualty & Surety Companies warns 
that the simplicity with which such 
explosives are made tends to obscure 
their hazardous qualities and occa- 
sionally leads to carelessness in their 
preparation and use. 

The association undertook research 
on the subject of such do-it-yourself 
explosives after insurance company 
field men began reporting that the 
techniques were being increasingly 
employed by persons not sufficiently 
experienced in blasting operations. 

The ammonium nitrate and carbon 
black explosive has achieved wide- 
spread use over dynamite and black 
powder because of its lower cost. It 
is usually prepared mechanically by 
an experienced hand. However, small 
quantity users have been known to 
prepare it at the blasting site in order 
to save paying to have it mixed. The 
resulting hazard could reduce insura- 
bility. 

To combat the practice, the report 
lists steps which should be followed 
when mixing and storing the com- 
pound. Storage should be unheated, 
unlighted, clean of refuse, and iso- 
lated. The explosive should be mixed 
in an isolated area at a low tempera- 
ture. Under all circumstances, such 
explosives, made up in the field, 
should be handled only by exper- 
ienced personnel, and under condi- 
tions and with the same precautions 
specified for conventional blasting 
agents, 








Oppose Canadian Driver 
N. H. Auto Liability Bill 


Introduction in the New Hampshire 
legislature of a bill which would keep 
uninsured Canadian drivers off the 
state highways has drawn opposition 
from Assn. of Casualty & Surety Com- 
panies and American Mutual Alliance. 
_ At a recent hearing held by the 
judiciary committee of the house, at- 
torneys representing the association 
and the alliance spoke against the 
measure, sponsored by Rep. Keough, 
which would require Canadians driv- 
ing in New Hampshire to have liability 
on their vehicles. The bill has been 
filed because Canadian courts do not 
recognize New Hampshire court judg- 
ments in accident claims. Residents of 
the state must now bring action in 
Canadian courts to collect damages 
from Canadian motorists. At the hear- 
ing, it was brought out that it is vir- 


tually prohibitive for a citizen of New 
Hampshire to go to Canada to press a 
claim. 

Canadian logging trucks have been 
cited as the worst offenders, coming 
into New Hampshire uninsured, and, 
in many cases, without financial means 
to cover damage they may cause on 
the state’s highways. 





Oakland Agents Hear Sechini 


Oakland Assn. of Insurance Agents 
heard Robert Sechini, special agent for 
Fireman’s Fund group, discuss family 
protection coverage at its January 
meeting. 


Webster New Secretary 
of Texas Agents Assn. 


Claude L. Webster, assistant secre- 
tary, has been made executive secre- 
tary of Texas Assn. of Insurance 
Agents. He has been with the organi- 
zation since 1948 and before that was 
with the George J. Mellina & Co. 
agency of Fort Worth. Mr. Webster 
will assume his new duties July 1, at 
which time the outgoing executive- 
secretary, Drex G. Foreman, will have 
completed 32 years in the position. 

Mr. Foreman offered his resigna- 
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tion last fall, but was persuaded to 
remain until his successor could be 
elected. He will remain with the asso- 
ciation in an advisory capacity. 

The headquarters of the Texas asso- 
ciation will be moved from Fort Worth 
to Austin, the state capital, following 
the annual convention next May in 
Dallas. 





General of Seattle’s northern Cal- 
ifornia headquarters, now in San Fran- 
cisco, will move in April to Burlingame, 
10 miles south. A service office will be 
kept in San Francisco. 


*’ te 
2 Insurance Plans * 
& oma & 
* Pioneered by the GENERAL - % 

As an independent Capital Stock Company, the GENERAL ri 
5 x 
+ has greater freedom of action to broaden policies and create new ones 
* to better serve the insured. Operating exclusively through independent agents La 
% and brokers, its plans become quickly available to insureds throughout the nation. Below * 
* are a few of the outstanding plans pioneered by the GENERAL. Which of % 
x them offer you or the Companies you manage greater service and savings? se 
% + 
® a 
: & 
bas “PREFERRED RISK” FIRE INSURANCE, FARMER’S AND RANCHER’S SPECIAL : 
x* which has consistently saved on fire BLANKET LIABILITY POLICY % 
insurance costs for owners of provides better protection at a saving and x 
* preferred properties. avoids duplication or gaps in coverage 
er s with the ALL-IN-ONE policy. RU 
a BLANKET LIABILITY POLICY . x 
for business and professional men. ‘ 
% nl 5-STAR PLAN OF AUTOMOBILE INSURANCE ~ 
x : which provides complete protection a 
F HOUSEHOLDER’S ULTRAPOLICY for the careful driver at a saving. : 
% which includes in ONE policy: x 
fire, auto, liability and * 4 
% personal property insurance. =o 
Pe « MOTEL OWNER’S POLICY. PS 
bei “ ” A new blanket type policy in which complete = 
x Modern “Pay as Protected protection can be written for the oO 
: PREMIUM BUDGET PLAN. motel owner and operator in one policy. 
x = 
* e 
SAFECO is the newest member of the GENERAL of AMERICA group. ye 
* It was organized to provide better auto insurance * 
x to safe drivers at a substantial saving. se 
* Ask your agent or broker to “insure in the GENERAL” + 
* + 
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Seattle, Washington 


GENER AL. 


INSURANCE COMPANY OF AMERICA 
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We think our agents are among 
the best in the country. 


We think they have the qualities 
a good insurance agent should have. 


We think they offer the kind 
of service people need and want. 


We think they’re offering the finest 
in insurance protection available today. 


So—we’re saying so! 


Of course, as helpful as an ad like this 
can be, it will work better for you 
with your help. Why not tie-in your 
own local advertising with it? 











Convention Dates 





Feb. 13, Oil Insurance Assn., annual, 175 W. 
Jackson Blvd., Chicago. 

Feb. 18, West Virginia I-Day, annual, Frederick 
hotel, Huntington, W. Va. 

Feb. 20-22, Michigan Assn. of Insurance Agents, 
midyear, Statler hotel, Detroit. 

Feb. 28-Mar. 2, Tri State Mutual Agents Assn., 
annual, Penn Harris hotel, Harrisburg, Pa. 
Mar. 1-2, Tri-State Mutual Agents Assn., an- 

nual, Penn Harris hotel, Harrisburg, Pa. 

Mar. 4-5, New Jersey Assn. of Insurance 
Agents, midyear, Berkeley-Cartaret hotel, As- 
bury Park. 

Mar. 6-7, Fire Underwriters Assn. of the Pacif- 
ic, annual, Sheraton-Palace hotel, San Fran- 
cisco. 

Mar. 7-9, National Assn. of Surety Bond Pro- 
ducers, annual, Mayflower hotel, Washington, 
dD. Cc. 


Mar. 10-14, National Assn. of Mutual Insurance 
Agents, midyear, Jung hotel, New Orleans. 
Mar. 11-12, National Assn. of Mutual Insurance 

Agents, midyear, New Orleans. 

Mar. 12, Pittsburgh I-Day, Penn-Sheraton ho- 
tel, Pittsburgh. 

Mar. 17-19, Eastern Agents Conference of 
NAIA, Statler hotel, Washington, D. C. 

Mar. 20, American Marine Hull Insurance Syn- 
dicate, annual, Board room, 99 John street, 
New York City. 

March 24-27, Southern Agents Conference, 
Jung hotel, New Orleans. 

March 24-26, Midwest Agents Conference of 
NAIA, French Lick-Sheraton hotel, French 
Lick Springs, Ind. 

Mar. 25, Rhode Island Assn. of Insurance 
Agents, mid-year, Sheraton-Biltmore hotel, 
Providence. 

Apr. 3-4, National Assn. of Independent In- 
surers, workshop, Mark Hopkins hotel, San 
Francisco. 

April 4-5, National Assn. of Casualty & Surety 
Agents, directors semi-annual, Ambassador 
hotel, Chicago. 

April 7-9, Mutual Agents Assn. of New York, 
annual, Syracuse hotel, Syracuse. 

April 11-12, Ohio Assn. of Mutual Insurance 
Agents, annual, Neil House hotel, Columbus. 

April 15-17, Iowa Assn. of Insurance Agents, 
annual, Savery hotel, Des Moines. 

April 18-19, Zone 5 of NAIC, annual, Plains 
hotel, Cheyenne, Wyoming. 

April 25-26, Minnesota Assn. of Insurance 
Agents, midyear, Leamington hotel, Minne- 
apolis. 

April 28-May 1, Chamber of Commerce, insur- 
ance department, annual, Washington, D. C. 

April 28-May 1, Colorado Insurors Assn., an- 
nual, Cosmopolitan hotel, Denver. 

April 28-May 1, Rocky Mountain Territorial 
Conference of NAIA, annual, Cosmopolitan 
hotel, Denver. 


May 1-5, National Assn. of Public Insurance 


Adjusters, annual, Saxony hotel, Miami 
Beach. 
May 2, Midwestern Independent Statistical 


Service, annual, La Salle hotel, Chicago. 

May 2-4, Louisiana Assn. of Insurance Agents, 
annual, Edgewater Gulf hotel, Edgewater 
Park, Miss. 

May 2-4, North Carolina Assn. of Insurance 
Agents, annual, Carolina hotel, Pinehurst. 
May 5-7, Alabama Assn. of Insurance Agents, 

annual, Battlehouse, Mobile. 

May 5-7, New York State Assn. of Insurance 
Agents, annual, Syracuse hotel, Syracuse. 
May 6-8, National Assn. of Independent In- 
surance Adjusters, annual, El Mirador hotel, 

Palm Springs, Cal. 

May 7, Assn. of Casualty & Surety Companies, 
sgonel, Waldorf-Astoria Hotel, New York 

ity. 

May 9, Surety Assn. of America, annual, 
Sheraton-Astor hotel, New York City. 

May 10-11, Oklahoma Assn. of Insurance 
Agents, annual, Biltmore hotel, Oklahoma 
City. 

May 13-15, National Assn. of Insurance Brok- 
ers, annual, St. Louis. 

May 16-17, Arkansas Assn. of Insurance Agents, 
annual, Arlington hotel, Hot Springs. 

May 17-18, Texas Assn. of Insurance Agents, 
annual, Statler-Hilton hotel, Dallas. 

May 20, Vermont Assn. of Insurance Agents, 
midyear, Woodstock Inn, Woodstock. 

May 20-22, Georgia Assn. of Insurance Agents, 
annual, Bon Air hotel, Augusta. : 

May 20-22, Insurance Accounting & Statistical 
Assn., annual, Palmer House, Chicago. 


| May 20-24, National Fire Protection Assn., an- 


nual, Statler hotel, Los Angeles. 

May 21, Society of Fire Protection Engineers, 
annual, Statler hotel, Los Angeles. 

May 21-22, Illinois Bureau of Casualty Insurers, 
annual, St. Nicholas hotel, Springfield, Il. 

May 22, National Automobile Underwriters 
Assn., annual, Roosevelt hotel, New York 
City. 

May 23, National Board of Fire Underwriters, 
annual, Commodore hotel, New York City. 
May 23-24, Casualty Actuarial Society, spring 
meeting, French Lick-Sheraton hotel, French 

Lick, Ind. 
May 23-25, Florida Assn. of Insurance Agents, 
annual, Fontainebleau hotel, Miami Beach. 
May 26-29, American Assn. of Managing Gen- 
eral Agents, annual, Fontainebleau hotel, 
Miami Beach. 
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She Camden 


U.S.A. 


From Maine to California, from 
Florida to Washington, The 
Camden, U.S.A. is dedicated 
to strengthening the position 
of the agent in whatever com- 
munity he lives. Write for our 
new Sketch Book of sales ideas. 


She Camden 


FIRE INSURANCE ASSOCIATION 
CAMDEN 1, N.J. 


AVAILAB 
IN ROANOKE, VIRGINIA 


of Virginia-West Virginia- 
Tennessee and North Carolina 
OFFICE SPACE IN NEW 


FIRE PROOF AIR-CONDITIONED 
BUILDING 


Ideally located for District or 
Regional Insurance Office 


THE CARLTON TERRACE 


BUILDING 
920 S. Jefferson Street 


Roanoke, Virginia 


21 Insurance Companies Now 
Located in This Building 
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COMMENTS 


TRENDS 


OBSERVATIONS 





Inspection Report Manual Is Revised 


The committee on uniform inspec- 
tion reports of Inter-Regional Insur- 
ance Conference issued a revised edi- 
tion of its Inspection Report Manual. 
This is the second complete reprinting 
of the manual since its introduction 24 
years ago. Its original purpose was to 
secure uniformity in inspection reports 
issued by company-supported report- 
ing organizations on fire, extended 
coverage, vandalism and_ sprinkler 
leakage lines. 

Adoption of the manual in 1932 
brought about a desirable degree of 
uniformity in arrangement and se- 
quence and in the basic reasoning and 
philosophy with which risks were 
evaluated by the report writer. 

The objectives of the recent revision 
were to minimize repetition in reports 
and to provide more easily read re- 
ports. An abbreviated report outline 
was introduced in 1952 for limited ap- 
plication to the simpler properties and 
has met the underwriting needs of 
the companies. This abbreviated re- 
port outline is used in the 1956 re- 
vision as the base for a new standard 
form of complete report recommended 
for use with most risks. An expanded 
form of complete report is provided 
for the few properties which require 
a more lengthy report to cover satis- 
factorily all underwriting features. 


. . . 


There is no material change in the 
scope and treatment of the revised 
manual. The committee which pro- 
duced it has operated entirely inde- 
pendently in its 25 years. However, in 
1956, it was felt appropriate that it 
function under the aegis of Inter- 
Regional. The committee is composed 
of representatives from east, south- 
east and midwest, with membership 
from each territory consisting of com- 
pany men and a bureau representative 
familiar with the preparation of un- 
derwriting reports. 

The 106-page manual outlines basic 
principles and instructions for uni- 
formly evaluating risks from the stand- 
points most valuable to the under- 
writer. It deals with construction and 
its classification and description. The 
question of what constitutes a single 
fire risk (amount subject) is covered 
in detail with consideration of such 
features as fire walls, fire doors, and 
rapidity of fire spread. Protection oc- 
cupies considerable space. 

Use of the new shorter standard 
form should produce appreciably 
shorter complete reports and enable in- 
clusion of all information of under- 
writing significance on both sides of 
a single sheet. This should make 
unnecessary long form. reinspection 
Teports for most risks and make pos- 
sible the more frequent issuance of 
complete reports. This in turn will 
permit reduction in the detailed and 
lengthy changes which frequently 
have been carried on in the past in 
Successive reinspection reports. Un- 
derwriters have criticized the latter 
practice as making it difficult to cor- 
relate information in successive un- 
Superseded reports. 

As indicative of the underwriting 


value of uniform inspection reports, 
Conference of Special Risk Under- 
writers recently recommended that a 
report of its committee on rating bu- 
reau inspection reports be brought to 
the attention of members of Inter- 
Regional. That report notes the grow- 
ing concern of the conference about 
casual rather than attentive under- 
writing attention given to special haz- 
ard and sprinklered risks, now that 
many insurers have dissolved their 
special risk departments and have ex- 
tended fire underwriting to a multiple 
lines basis. 

Special hazard and sprinklered risks 
are difficult to underwrite properly 
unless handled by those with engi- 
neering or fire inspection backgrounds, 
the conference report states. Many 
companies have at least in part placed 
the underwriting responsibility for 
these risks in the hands of men with 
limited experience, and the underwrit- 
ing time available for each specific 
line seems to be lessened under some 
of the prevailing arrangements. Con- 
sequently, careful study formerly ac- 
corded bureau recommendations and 
insured’s action or inaction in adopt- 
ing them is often lacking under 
changed underwriting practices. Com- 
pany pressure to get the recommen- 
dations adopted has diminished or dis- 
appeared, and the chances of improved 
fire protection conditions are lessened. 

Under multiple line handling, com- 
pany officials unfamiliar with some 
of these matters frequently have jur- 
isdiction over them. It is this unfamil- 
iarity, the committee reported, rather 
than intention, that has given rise to 
a deteriorated situation in a growing 
number of companies. 


An important duty of the under- 
writer, if deficiencies are not corrected 
promptly, is to follow up with the bu- 
reau for a compensating rate increase 
which should be applied by endorse- 
ment on the policies. This action, if 
accomplished with tact and good 
judgment, serves not only to bring 
economic pressure on insured to 
hasten improvements, but also pro- 
vides the company with the additional 
premium it deserves. 





Reed Took No Part in SEUA Case 


The announced retirement of Asso- 
ciate Justice Stanley Reed from the 
U. S. Supreme Court has made ob- 
servers recall that he disqualified him- 
self from the famous Southeastern 
Underwriters Assn. case in 1944. The 
argument was heard by eight justices 


- but the case was decided by only sev- 


en, by a 4-3 vote. Former Associate 
Justice Owen Roberts heard the ar- 
gument, but he took no part in the 
decision. Neither judge ever disclosed 
why he dropped out of the case, but 
the fact that only four justices—a 
minority of the entire court—con- 
curred in the majority opinion caused 
much speculation about what the re- 
sult would have been had Justices 
Reed and Roberts taken part. 





New York Mariners Club will hear a 
talk by Inspector A. T. O’Donnell of 
U. S. Treasury Department bureau of 
customs at its meeting Feb. 20. 


PR Man Speaks up 
for PR Men—the 
Good Ones, That Is 


A public relations man writes: 

Your editorial in the Jan. 10 issue 
lambasting “public relations as a .sub- 
stitute for advertising” made me very 
unhappy. As a public relations counsel 
specializing in recent years in insur- 
ance, I had been under the illusion 
that my efforts had had some small 
value to the insurance trade press as 
well as to my clients. 

Alas, it is apparent that I have been 
living in a fool’s paradise, for THE Na- 
TIONAL UNDERWRITER sees me as a vul- 
ture eating into its source of advertis- 
ing revenues, leeching free space in- 
Stead of operating on an honorable pay- 
as-you-go basis, and bound to come to 
a bad end when my well of inspiration 
runs dry. 

Ah, well. I had had the notion that 
the editors of news media—trade pa- 
pers included—were aware of the fact 
that there is a world of difference 
between press agentry and public re- 
lations. Since you have ventured into 
a wild blue yonder of confusion on 
the subject, and in the doing may 
have taken an unwary reader or two 
along with you, a bit of elucidation on 
the matter might well be in order. 

A prize fighter, circus performer, 
star or starlet, needs publicity. The 
more he becomes a conversation piece 
—no matter what is said about him— 
the more in demand his services be- 
come. Press agentry is a logical means 
to this end. G 

In the business world, however, the 
ends are quite different and the 
means to achieve them intelligently 
are equally so. When a trade paper 
encounters a public relations counsel 
who is interested only in free space, 
it is dealing not with a public rela- 
tions counsel, but with a press agent. 

No public relations counsel worth 
his salt will recommend a program 
that would substitute publicity for ad- 
vertising; not because of an over- 
whelming solicitude for the insurance 
publications, but because it would be 
contrary to his clients’ own best in- 
terests. The reason is simple: Adver- 
tising is an insurance firm’s only 
means of presenting, in its own words 
and in its own way, the goods or 
services it has to offer. 

There are, however, things an in- 
surance firm does or should do, which, 
if properly publicized, would help to 
make it known favorably to those who 
might find it advantageous to do busi- 
ness with it. They might be day to 
day things that occur in the course of 
business; or they might be projects 
suggested by a competent public rela- 
tions counsel. But they would be 
things, you may be sure, that any in- 
surance publication would be glad to 
know and to publish stories about. 

Referring to the kind of items you 
receive, that you complained about in 
your editorial—a new bird cage in the 
front office, a fire in the typist’s waste 
basket, and so on. These may be hot 
news around the office water cooler 
but I agree with you that you would 


to Prevent Auto 
Cover Overcharges 


The effectiveness of the procedure 
the New York department has adopted 
to protect installment automobile buy- 
ers against insurance overcharges cur- 
rently is being tested by departmental 
visitations to insurer offices. 

The department intends to ask Na- 
tional Automobile Underwriters «Assn. 
to furnish a statistical analysis of all 
companies for a period of six months 
to evaluate the effectiveness of this 
program. In addition, the department 
instructed all companies engaged in 
this class of business to start making 
refunds where warranted. 


The department also started spot 
checks of automobile physical damage 
insurers not specializing in financed 
car business and found evidence of: 
overcharges due to misclassification. 
The department asked all the 425 in- 
surers authorized to write auto colli- 
sion for complete reports on collision 
coverage on financed car sales. These 
showed further evidence of misclassi- 
fication and the companies involved 
were directed to initiate refund pro- 
grams. The department is now audit- 
ing these programs. 

A conference was held with NAUA 
on procedures for reclassifying for 
reaching age 25. Previously this was 
not done except on the insured’s re- 
quest. NAUA agreed to consider the 
adoption of a manual change to rectify 
this inequity and “we understand that 
it is receiving the attention of the 
committee concerned,” according to 
the department report. 


The so-called package plan, sold in 
connection with financed automobiles, 
has grown tremendously in recent 
years. This is over and above required 
physical damage insurance. It covers 
group credit life, limited A&S, a bail 
bond, and sometimes towing and la- 
bor. The borrower is charged a dollar 
a year for each $100 being financed, 
or $18 a year regardless of the amount 
financed. 

According to the report to the de- 
partment made by F. Roger Downey, 
administrative assistant to the super- 
intendent, the purchaser is not in- 
formed of the total cost of the package 
nor is the premium for each type of 
insurance indicated on the conditional 
sales contract. Usually the borrower 
is not even aware that he is buying 
these optional coverages. 








not need to feel you had lost a world- 
shattering scoop if one of them got 
lost in the mail on the way to you. 

You should not, however, let this 
sort of thing get you down to the point 
where you are driven to write emo- 
tional editorials bewailing your sad 
fate. There is a silver lining to your 
dark cloud of gloom. If some bright 
youngster wants to try to get an oc- 
casional free ride with an item of that 
kind, that’s one thing. But public rela- 
tions men just don’t work that way. 
It wouldn’t make sense for us, for 
you, or for our clients. 





Gets Required Reserves, 
Can Resume Operations 


Liberty National of Coeur d’Alene, 
Ida., in rehabilitation by the Idaho 
department, now has sufficient assets 
to meet all reserve requirements and 
can continue operations with mini- 
mum financing, Commissioner O’Con- 
nell has stated. 

Under the refinancing arrangement, 
a reorganization has been effected, 
control of the company passing to a 


new board of directors headed by Mor- 
ton K. Lange, chairman and president. 
Other board members are O. W. Ed- 
monds, T. Hedley Dingle, H. F. Mav- 
nuson, W. F. McNaughton, Ralph W. 
Nelson and W. L. Shryock. 

Under the new setup, B. J. Albert- 
son, deputy commissioner and Idaho 
department rehabilitator, will main- 
tain joint executive control with the 
new board of Liberty National’s oper- 
ations. 

Equity of the old stockholders under 
the new financing arrangement has 
been reduced to 10%. This equity can 








WORLD WIDE FACILITIES 





The HANOVER FIRE INSURANCE COMPANY 


[ORGANIZED 1862] 


The FULTON INSURANCE COMPANY 


NEW YORK - CHICAGO + SAN FRANCISCO - TORONTO 














HeNATIONAL UNDERWRITER 








February 7, 1957 








be increased only by repurchase of 
shares from J. Henry Bell, who has 
been named to handle their sale. 

Liberty National was incorporated 
Dec. 15, 1937, under the name Idaho 
Compensation and began business in 
1939. The company wrote workmen’s 
compensation coverage only until 1954 
when it entered the general casualty 
field. The present name was adopted 
in 1952. 

Prior to reorganization, Liberty Na- 
tional was incorporated for $500,000, 
but only 3,000 shares of $100 par value 
stock were outstanding. The old stock- 
holders agreed to reduce their par 
value to $5 and convert their stock 
into 60,000 shares of new stock. Of 
this amount, 20,000 shares were do- 
nated to the treasury and 36,000 of- 
fered for sale at $7.75 a share, pro- 
ceeds from the sale being contributed 
to assets. 

If the 36,000 shares are not sold by 
March 15, the sale deadline, unsold 
shares will be donated to the treasury. 





Indict Former Insurer 
Head With Embezzlement 


Harry P. Abromson, president of 
Pioneer Mutual of Boston until July, 
1955, has been indicted by a Suffolk 
county grand jury at Boston on 
charges of embezzling more than $60,- 
000 in several years prior to his resig- 
nation. The charges resulted from an 
investigation by the insurance depart- 
ment. Mr. Abromson founded the com- 
pany in 1934 and drew a salary of 
approximately $25,000 a year. 

The charges indicated that the de- 
faleation had been accomplished by 
the holding for personal use checks 
from producers. 

The company, of which ‘Eugene G. 
Dunn has been president since 1955, 
writes principally automobile busi- 
ness. It had assets of $728,000 at the 
end of 1955. 


Agency Accountants Elect 


Marvin Slater of the Joseph Golub 
agency has been elected president of 
Assn. of Insurance Agency Account- 
ants of New York City. Axel Morin 
of American International Underwrit- 
ers is vice-president. James J. Hutton 
of Alan H. Bonito & Co. treasurer, and 
Michael Matgkow of J. S. Frelinghuy- 
sen Corp. secretary. 





Bronx Brokers Assn. heard Michael 
J. Denda, vice-president of Union Mu- 
tual Life, at the January meeting. 


Ind. Legislature Has 


Several Insurance Bills 

A bill that would double fi- 
nancial responsibility requirements 
from 5/10/1 to 10/20/5, plus another 
auto compulsory bill featured insur- 
ance activity in the Indiana legislature 
last week. 

The second compulsory bill, intro- 
duced in the senate by a Republican, 
is essentially similar to the bill intro- 
duced in house last week. It would 
prohibit the issuance of license plates 
unless the applicant has proof of 
5/10/2 limits. 

Reported out of committee “do pass” 
was one of the three bills which 
would eliminate Indiana’s $15,000 
wrongful death limit. This is con- 
sidered to have a good chance of pas- 
sage. 

Also reported out favorably was the 
so-called “Lincoln National” bill, 
which authorizes Indiana life compa- 
nies to organize or acquire a subsid- 
iarry writing fire and/or casualty in- 
surance. The bill had originally re- 
stricted this to life companies having 
at least $25 million in assets, but the 
insurance committee amended the lim- 
itation to $15 million. Even with the 
new limitation, Lincoln National is 
said to be the only life company that 
will qualify. 

One piece of insurance legislation 
passed the house unanimously during 
the week. This is the bill that relieves 
fraternals from filing copies of appli- 
cations and policy forms of accident 
and. sickness insurance with the de- 
partment. Fraternals had not been 
making such filings in actual practice, 
although they could have been re- 
quired to as the law previously had 
read. 

The budget committee has report- 
edly reduced the insurance depart- 
ment budget for the year from $235,- 
000 to $159,000. The latter figure, if 
approved, will be about $20,000 less 
than the department had last year. 





More Have to Buy Mass. WC 

The Massachusetts department of 
labor and industry has issued many 
new additions to its list of hazardous 
occupations, which means that work- 
men’s compensation for employers in 
those fields becomes mandatory, even 
though they employe three less per- 
sons. 
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General of Seattle 
Group Reports on ‘56 


Stockholders of General America 
Corp., the holding company for Gen- 
eral of Seattle group, at the annual 
meeting last week were given a re- 
view of underwriting experience, and 
announcement was made that Gen- 
eral Casualty and General of Seattle 
will be merged this year. A number of 
officers promotions were made. 

President W. L. Campbell noted that 
1956 results in fire and casualty in- 
surance were unsatisfactory for the 
entire industry from an_ earnings 
standpoint in most lines. Losses were 
up, expenses were higher, and at the 
same time there was a combination 
of broader coverages and insufficient 
rates. 
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The General group had a dollar 
premium volume increase of 12% over 
1955, the total being $113,944,000. 
Earned premiums were $105,464,000. 
The companies showed an adjusted 
underwriting loss of $8.93 a share, but 
investment income and tax adjust- 
ments produced a net profit for the 
year of $3.16 per share. Assets Dec. 31 
were $201,724,423, a gain of $11,958,- 
370. 

Stockholders were told the manage- 
ment is “exerting every possible effort 
to take corrective action in the form 
of more realistic underwriting and 
claims procedures, together with every 
reasonable effort to curtail the neces- 
sary overhead expenditures in this in- 
flationary and extravagant economy.” 

Safeco, Mr. Campbell reported, had 
$17,375,000 in volume as compared 
with $12,521,000 the year before. “Our 
enthusiasm for the ultimate success 
of this new company is even greater 
now than at the time the company 
was organized more than three years 
ago,” he said. 

General Casualty will be merged 
during the middle of 1957 into General 
of Seattle, he reported. The merger 
will produce an estimated savings of 
$150,000 to $200,000 a year. 

Describing the formation of General 
Life of America, Mr. Campbell said it 
has a capital of $2 million and a sur- 
plus of $3 million and will begin oper- 
ations about July. 

“We feel that our advent into the 
life insurance field is a natural devel- 
opment,” Mr. Campbell stated, “be- 
cause of the existent facilities that can 
be utilized for such a venture. Our 
present management staff, underwrit- 
ing facilities, processing and claims 
can be fully coordinated with life in- 
surance and our existing agency force 
of some 7,000 agents provide the nat- 
ural outlet for our new operation.” , 

Promotions announced at the meet- 
ing were: 

Kelly Waller from resident vice- 
president of the southwest division at 
Dallas to the home office as vice- 
president of General Life and vice- 
president of General of Seattle. 

R. M. Trafton, manager of the re- 
search and development department, 
elected vice-president of General of 
Seattle and General Life. 

T. Gordon Hull, manager of the 
northern California division at San 
Francisco, elected resident vice-presi- 
dent there. 

When General Casualty and Gener- 
al of Seattle are merged, J. G. Price, 
Harold W. Pigott and Antony Panella 
will become vice-presidents of Gener- 
al of Seattle. They are currently vice- 
presidents of General Casualty. 





Tenn. Tornado May Cost 
Insurers $2 Million 


The tornado which roared through 
Davidson county, Tenn. Jan. 22, 
caused at least $1,800,000 worth of 
damage in the county, adjusters esti- 
mate. 

The unusually narrow path of the 
twister, in most cases no wider than 
50 feet, prevented much heavier dam- 
age to the well-to-do Nashville sub- 
urbs of Belle Meade, Green Hills and 
Woodbine. One home was completely 
demolished by the storm and many 
others lost roofs or windows. In addi- 
tion, a church was severely damaged. 

Coffee county damage was esti- 
mated at $250,000. 


Elect Kennedy B. Galpin in S. Cal. 


Insurance Brokers Society of South- 
ern California has elected Kennedy B. 
Galpin president; Robert E. Masterson 
vice-president and William Daugherty 
secretary-treasurer. 





1956 Traffic Deaths 
Estimated at 40,000 


Traffic fatalities in 1956 are esti- 
mated by National Safety Council at 
40,000, up 4% from the 38,426 in 1955. 
This is virtually the same as the rec- 
ord-high of 39,969 established in 1941. 

The 1956 traffic death estimate can- 
not be considered a record until later 
figures are available, the council notes. 
Throughout most of the year a record- 


high had been considered almost a 
certainty until the sharp reduction of 
accidents was reported in October. 
December deaths are estimated at 4,- 
000, unchanged from December, 1955. 

The council estimates that in addi- 
tion to the 40,000 deaths, there were 
approximately 1,400,000 non-fatal in- 
juries. 

The value of property destroyed in 
damage by traffic accidents last year 
is estimated at $1.8 billion, and all 
costs, including wage loss, medical ex- 
pense, insurance overhead and vehicle 
property damage were $4.7 billion. 
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THE INSURANCE EXCHANGE 
is in step with the times 


ditioning, five floors of the Insurance 
Exchange South have been completely 
air conditioned. 

These improvements are merely steps 
in a long range modernization program. 
Plans are being made that will still 
further enhance the prestige of the 
Insurance Exchange as one of the 
nation’s finest office buildings. 

Your space inquiries are invited and 
will receive our prompt attention. 


INSURANCE EXCHANGE BUILDING 


T is the constant aim of the owners 
and of the management of the Insur- 
ance Exchange Building to keep the 
facilities and the service of Chicago’s 
largest office building thoroughly mod- 
ern and up-to-date. 

For example, consider elevators. 
Several banks of Electro-matic elevators 
of the latest design have just been in- 
stalled in the Insurance Exchange. And 
in line with the trend toward air con- 


et Chicago’s Largest Office Building 


America’s Greatest Insurance Building 
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Management Agent 


175 WEST JACKSON BOULEVARD, CHICAGO 4 
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Godoy Trustee of 
American Surety 


American Surety has elected En- 
rique Godoy a 
trustee. Mr. Go- 
doy is president 
of Ultramar 
Western World 
Corp. of Havana, 
managers of 
American Surety 
and other insur- 
ers in Central and 
South America 
_ and Cuba. He also 
. 24 heads Oficinas de 
Ultramar of Ha- 
vana, managers 
of Latin American Pool, reinsurer of 
U. S. and Canadian risks. 





Enrique Godoy 





Jury Holds for Insurers 
in Proof of Loss Case 


A jury in circuit court at Kansas City 
held for Central States Fire and Phoe- 
nix of Hartford in a suit involving fire 
insurance on contents and improve- 
ments and betterments covering Mon- 
roe Inn which was alleged to have been 
totally destroyed by fire on Oct. 31, 
1954. 

The companies defended on the 
grounds that the property alleged to 
have been in the premises at the time 
of the fire was not actually there and 
that insured’s proofs of loss were false 
and fraudulent. 

The insured said there were 2,500 
bottles of liquor destroyed, but four 
firemen who fought the blaze testified 
that there were not more than three 
dozen bottles in the building when it 
burned. The trial lasted three days and 
the jury made its decision for the in- 
surers within 50 minutes. 

Joseph S. Levy of Granoss, Levy & 
Craig represented Sadie Bell, d/b/a 
Monroe Inn, and Thad C. McCanse of 
Hogsett, Houts, James, Randall & 
Hogsett represented the insurers. 





Skirmish Over Comparative 


Negligence Bill in Mich. 


LANSING—The first skirmish in 
the recently convened Michigan legis- 
lature over an insurance issue was 
recorded last week when the senate 
refused to send a comparative negli- 
gence bill to the insurance committee. 
The measure has been introduced reg- 
ularly for many years but was always 
killed in the judiciary committee. The 
sponsor asked that it go to the insur- 
ance committee insisting that “this is 
an insurance bill”. The senate voted 
down the motion, and the bill went to 
the judiciary committee to which it 
originally had been referred. 





Foster Heads Monroe 
County, N. Y. Agents 


Insurance Agents Assn. of Monroe 
County, N. Y., elected Edwin V. Foster 
president at the annual meeting in 
Rochester. He succeeds L. James 
Shaw. Other officers are Lester H. 
Leonard, vice-president; Theodore R. 
Tuke, treasurer, and Louis Hawes, 
secretary. Directors are Joseph E. Has- 
selwander, Donald W. Saunders, Leo 
J. Venette, Hartley G. White, Barry 
Budlong Jr., Donald R. Consler, James 
T. Henderson, John J. Holohan, Ar- 
thur J. Bamann Jr., and Robert F. 
Paviour. 





East St. Louis Agents Elect Crank 

East St. Louis Insurance Bureau has 
elected Leland Crank president; Rob- 
ert Hormberg vice-president; Irma 
Bucknell secretary, and Bert Wuerz 
treasurer. Harry A. Bridges Jr., im- 
mediate past president, Robert Murphy 
and Carroll Sommers were elected to 
the executive committee. 





The offices of Baillio insurance agency, Lib- 
erty, Tex., were destroyed by fire Jan. 18. 
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American Casualty 
Names Four Officers 


American Casualty has promoted 
four in the liability and compensation 
underwriting department to assistant 
secretaries. They are Edmund G. 
Krueger, superintendent of all casual- 
ty and compensation underwriting, 
William B. Hitchcock, superintendent 
of the private passenger automobile 
underwriting division, Frederick C. 
Ermentrout, superintendent of re- 
search for the department, and A. 
John Smither, superintendent of the 
rates and forms division. 

Mr. Krueger has been in the busi- 
ness 25 years. Mr. Hitchcock entered 
the business in 1928. He joined Ameri- 
can Casualty in 1948 and has served 
as underwriting manager at Atlanta, 
Nashville and Detroit before going to 
the home office. 

Mr. Ermentrout started with Amer- 
ican Casualty in 1941, and after sever- 
al years became managing underwrit- 
er of the casualty department at 
Nashville. In 1953 he returned to the 
home office to the research depart- 
ment. His duties involve study of im- 
proved methods of furnishing automo- 
pile and liability insurance to the 
public. Mr. Smither, 29, is one of the 
youngest officers in the company. He 
was educated in England. He joined 
the company in 1948 and was assigned 
to the new rates and forms division 
of which he became superintendent in 
1954. 





Ala. Warns Against 


Unauthorized Insurers 


Superintendent Horn of Alabama 
has issured a directive asking agents 
and adjusters licensed in the state to 
aid the department in seeing that non- 
admitted insurers operating in the 
state comply with its laws. 

The directive emphasizes the re- 
quirements and penalties of handling 
unauthorized insurance. He requested 
that agents processing such coverage 
pay the premium tax directly to the 
department. Adjusters are asked to ad- 
vise the department of any claim they 
handle that is against an unauthorized 
insurer, and pay the tax imposed on 
adjustment of such claims directly to 
the department. 

Mr. Horn said that agents and ad- 
justers can be held personally liable 
for the full amount of a loss covered by 
an unauthorized insurer. In addition, 
adjusters can be barred from adjusting 
losses in the state for one year. 


R. I. Parent Held Liable 


for Minor’s Damage 


A Rhode Island law holding parents 
liable up to a maximum of $250 for 
malicious damage committed by their 
minor children has been invoked for 
the first time since it was enacted 
last May. Under it, District Judge 
Leighton awarded a judgment of $235 
against the parents of a minor who 
admitted stealing and wrecking an au- 
tomobile. 

Laws similar to that of Rhode Is- 
land have been enacted in Georgia, 
where the liability has no dollar lim- 
it; in Connecticut, where the limit is 
the same as that of Rhode Island; and 
in Florida, Michigan, and California, 
where the maximum liability allowed 
is $300. Other state legislatures are 
considering such legislation this year. 





Award Four Contracts on Coast 

Long Beach, Cal., board of harbor 
commissioners has awarded a contract 
to Guy F. Atkinson Co. for construc- 
tion of a six-lane reinforced concrete 
bridge over the Los Angeles river at 
a price of $3,870,000. Fidelity & De- 
Posit is surety. 

A. Reichert & Son Inc., Sacramento, 
has been awarded a contract for high- 





way improvements in Sacramento 
county at a price of $1,987,320. Massa- 
chusetts Bonding is surety. 

U.S. corps of engineers has awarded 
a contract to General Electric Co. for 
six 105-KVA generators and appurte- 
nances at the Dallas dam on the Co- 
lumbia river at a price of $9,870,993. 
U. S. Guarantee is surety. 

U. S. corps of engineers has awarded 
a contract to C. J. Montag & Sons Inc., 
Carl M. Halverson Inc., McLaughlin 
Inc., Austin Construction Co., and Bab- 
ler Bros Inc., as joint venturers, for 
construction of a powerhouse sub- 
structure, spillway, two non-overflow 
sections and fish ladder at Ice Harbor 
AS NNER A eR on I 


dam project on the Columbia river 
near Pasco, Wash. Travelers Indem- 
nity is surety for Halverson and Mc- 
Laughlin, and St. Paul Mercury is 
surety for Babler Bros. 


Contests Use of Mark 


WASHINGTON—A hearing will be 
held Feb. 5 in federal court here in the 
suit of Champion Paper & Fiber Co. 
against National Assn. of Mutual In- 
surance Agents, charging infringement 
of trademark in use by NAMIA of 
“Mounted Warrior.” 

Attorneys Hubert T. King and James 
Littlepage will defend the agent group. 





Durling F&S Head 
of Security-Conn. 


Clarence E. Durling has been ap- 
pointed manager of the fidelity and 
surety department of Security-Con- 
necticut at the home office. 

He began in insurance with Travel- 
ers Fire in 1937 as an underwriter. In 
1947 he joined American Surety as a 
bond underwriter and later was su- 
perintendent of bonds. He joined Se- 
curity in 1951 as an underwriter and 
later became acting manager of the 
fidelity and surety division. 
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EDITORIAL 


COMMENT 





(The following comments are adapt- 
ed from a discussion in the January 
Georgia Cracker written by William N. 
Day, executive secretary of Georgia 
Assn. of Insurance Agents.) 

Agents no longer have to decide 
whether or not they will get into poli- 
tics, right up to their expiration data. 

To many people, even the politicians 
themselves, the word politics carries a 
slightly unpleasant implication. Far too 
many local agents have shied away 
from any active involvement in na- 
tional, state or local politics for reasons 
best known to themselves. Perhaps 
they fear that active support of one 
party or candidate will offend the op- 
ponents of that party or candidate, and 
thus cost them business. Or, perhaps 
(and this probably is usually the case) 
lethargy causes the lack of interest of 
too many agents, which is directly 
responsible for much of the harmful 
legislative and governmental attack on 
the insurance profession that currently 
is scaring the pants off companies, 
agents and state insurance officials. 

To our everlasting shame, it must be 
admitted that most bad insurance 
legislation stems from lack of know- 
ledge of the legislator, and not from a 
determination to destroy the business 
or any part of it. This lack of know- 
ledge is due to the inexcusable failure 
of the business to acquaint the legis- 
lator with accurate, objective informa- 
tion about those phases of insurance 
subject to legislation. 

The entire insurance business faces 
the grave threat of federal regulation; 
the spectre of compulsory automobile 
rears its ugly head in practically every 
state in the union; harmful and undig- 
nified insurance sales “gimmicks” rise 
within the framework of too-loose in- 
surance laws—and the average agent 
moans to himself and limits his pre- 
ventive efforts to a plaintive “Why 
don’t they do something?” 

Just who in the name of the annual 
renewal plan is this “they” who is sup- 
pose to right all wrongs, fight all fights 
and win all battles for the besieged 
agents? Are we fools enough to believe, 
really, that any truly serious battle can 
be won through the efforts of a handful 
of agent association committeemen? 
Isn’t it about time that we stopped 
kidding ourselves and realized that, 
unless we put forth a concerted home 
town, grassroots fight for the insurance 
principles in which we believe, the 
profession from which we get our live- 
lihood may be so changed by adverse 
legislation as to eliminate the local 
agent from the picture entirely? 

A case in point: No member of this 
association can have any excuse for not 
knowing of the serious threat posed by 
the proponents of compulsory automo- 
bile liability insurance. More than 15,- 
000 bulletins, booklets, warnings and 
notices on compulsory have gone out to 
Georgia association members in the 
past 90 days. Through the mail, in 
meetings and in personal visits, agents 
have been urged to find out where 





their state legislators stand on this vital 


No Choice: Agents Are in Politics 


issue, to give them information, to get 
them to meetings to hear this con- 
troversial subject discussed. Practical- 
ly all available media of persuasion and 
communication have been utilized to 
convince the agents of the gravity of 
the situation and to spur them into 
action at home in defense of their busi- 
ness. Some association members have 
sacrificed their personal businesses for 
days at a time to carry the message to 
all parts of the state. To them the busi- 
ness owes a deep dept of gratitude, for 
their efforts have been effective, 
though limited in scope by time and 
distance. 

In spite of all this, however, all too 
frequently the local agent, when asked, 
“What does your representative (or 
state senator) think about com- 
pulsory?” gives the discouraging an- 
swer, “Well, I don’t know; I’m not 
acquainted with him personally, so I 
haven’t talked to him about it.” Or, “I 
don’t even know who he is.” 

The vast majority of legislators are 
honestly eager to serve the best in- 
terests of the public. But no man is 
omniscient. No one can know all there 
is to know about every subject of 
legislation laid before him. How is 
your representative or your state sen- 
ator to know whether compulsory (or 
any other insurance legislation) is 
really good or bad, if no one gives him 
the true facts? Can you reasonably 
expect him to do all detailed research 


on every matter on which he mug 
vote, burdened as he is with the great 
number of bills presented each year? 

No, he must make up his mind from 
the facts at hand, and if the only per. 
son who discusses a harmful insurance 
bill with him is the author of the bil], 
can he be blamed for not knowing its 
bad points? 

Also, the local agent, armed with 
factual information, is the best pos. 
sible source through which the legis. 
lator can become well acquainted with 
the truth about any insurance bills 
which come up before him. He wil] 
appreciate your making _ yourself 
known to him and giving him the ben. 
efits of your experience and know- 
ledge of the issues involved. Don’t 
think for a minute that a conscientious 
legislator isn’t glad to get some expert 
information on the matters on which 
he must make decisions. 

You have a duty and right to offer 
your state legislators your services in 
evaluating any bills affecting insur- 
ance. After all, you know more about 
the subject under discussion than any 
layman possibly could know. That you 
are interested enough to make the ef- 
fort will impress him, too. 

What we have said about compulsory 
applies equally to any other insurance 
legislation and to national as well as 
state issues. You are justified—and 
owe it to yourself and your business— 
to find out where candidates for na- 
tional offices stand on such vital mat- 
ters as federal vs state regulation of 
insurance and other items before de- 
cdiing whether or not to support them. 

This is getting into politics in a 
serious way. We have to get into 
politics. 








PERSONAL SIDE OF THE BUSINESS 





James F. Corroon, president of Cor- 
roon & Reynolds, is a grandfather for 
the 21st time. The new grandchild, a 
girl, was born to Mr. and Mrs. Robert 
F. Corroon. Robert F. Corroon is presi- 
dent of Globe Service Corp., a Corroon 
& Reynolds affiliate. 


Charles L. Gandy, head of the Ed. S. 
Moore agency in Birmingham, and a 
past president of National Assn. of In- 
surance Agents, is recuperating at his 
home there following hospitalization 
for a heart attack. 


Carl A. Rust, local agent of Texas 


City, has been elected president of 


Texas City chamber of commerce. 


George H. Menefee, former chair- 
man of casualty and surety division of 
Louisiana Insurance Rating Commis- 
sion is writing a weekly column on in- 
surance for Baton Rouge Morning Ad- 
vocate, at the request of the newspaper. 
The column appears in the feature 
section of the Sunday edition. 


W. H. Alexander, Cincinnati agent, 
was a member of a special board which 
graded papers written by two assistant 
fire chiefs to determine the successor 
to B. J. Houston, retiring April 1 after 
50 years with the Cincinnati depart- 
ment, 41 years as chief. The new chief 
will be D. F. Vogel. Mr. Alexander, a 
trustee of Underwriters Salvage Corps, 


served on the grading board with the 
secretary of the Cincinnati civil ser- 
vice commission and chief Earl Mc- 
Daniel of the Lexington, Ky., fire de- 
partment. 


Edward J. Vincent, manager of the 
Kansas bureau of National Council on 
Compensation Insurance, marked his 
30th anniversary with the council. 

He began with Missouri Compensa- 
tion Rating Bureau and later was man- 
ager in the Florida and Indiana bur- 
eaus. 


Robert J. Wieghaus, resident man- 
ager of The National Underwriter 
Co. at Chicago, and Mrs. Wieghaus 
are the parents of their third child, 
Thomas, born Feb. 1. 


DEATHS 


JOSEPH W. GLOWACKI, 76, local 
agent in Erie, Pa., died there. He had 
been in insurance since 1900. 


ROBERT S. HART, a former vice- 
president and secretary of Fidelity & 
Deposit, died at his home in Baltimore. 
He had been retired since 1947. Mr. 
Hart joined Fidelity & Deposit in 1908 
and was elected secretary in 1912 and 














-— DD & S&F © 


Pe ae to ay ee 











Wing its 


ed with 
est pos. 
ie legis. 
ted with 
ce bills 
He will 
yourself 
he ben- 

know- 
. Don't 
ientious 
> expert 
1 which 


to offer 
Vices in 

insur- 
e about 
lan any 
hat you 
the ef- 


pulsory 
surance 
well as 
-d—and 
siness— 
for na- 
al mat- 
tion of 


February 7, 1957 


HeNATIONAL UNDERWRITER 


21 








vice-president in 1920. For a number 
of years he was secretary-treasurer of 
Surety Assn. of America. 


M. R. RULE, 85, retired general 
agent in Maryville, Tenn. died in 
Blount Memorial hospital there. 


FRED E. TURNER, 51, local agent of 
San Antonio, died. 


RICHARD F. RILEY SR., 64, an au- 
ditor in the Texas department, died 
Jan. 13. 


CARL L. ODELL, former president 
of Allstate and instrumental in its 
founding, died recently on the Wyom- 
ing ranch to which he retired 18 years 
ago. Mr. Odell, who assisted in setting 
up Allstate as a Sears Roebuck Co. 
subsidiary in 1931, was general man- 
ager of the company until 1935, when 
he became president. He retired in 
1939. 


ORVILLE S. MORSE, 89, local agent 
of Janesville, Wis., since 1894, died. Mr. 
Morse was an organizer of Wisconsin 
Assn. of Insurance Agents in 1899, 
served as its first secretary, and was 
president of the association from 1907 
to 1909. 


JOHN S. HARRIS, 42, claim super- 
visor for the Kemper companies’ Can- 
ada office at Toronto, died of a heart 
attack. He had been with the organ- 
ization since 1952 and previously was 
with Royal at Toronto and with Hali- 
fax. 


MARK H. HARRINGTON, 60, a 
former director of Farmers Exchange 
and a former trustee of Guarantee 
Union Life, died at San Marino, Cal. 


STEPHEN C. DORSEY, 79, founder 
and former owner of a local agency 
in Rutland, Vt., died at his home there. 
He was a past president of Vermont 
Assn. of Insurance Agents. 








Brown Brothers Adjusters of Cal- 
ifornia have appointed D. Bruce Hogg 
adjuster-in-charge at Stockton and Ed- 
ward Bromhead adjuster-in-charge at 
Tulare. 








Wm. H.McGee 4 
& Co., Inc. 


MARINE UNDERWRITERS 














INLAND MARINE MGR.—Underwriting and 
Production. Midwest co., not Chicago. Some 
local travel. $6,500. 





FIRE & CAS. SPECIAL AGT.—IIlinois. Large 
Stock Co. Group. Travel Illinois only. $7,000. 





Call or Write 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 South State St. Chicago, Ill. 
WaAbash 2-4800 

















Agencies Suffer, Too, 
in Kentucky Floods 


LOUISVILLE—Insurance offices in 
many towns that were flooded by 
flash floods in the eastern Kentucky 
mountains last week expect to handle 
an avalanche of automobile and truck 
damage claims under comprehensive 
policies, and perhaps a few personal 
property floater policies on furniture, 
etc. 

A number of agencies were reported 
as digging themselves out of mud and 
wreckage in many towns, including 
Corbin, London, Harlan, Hazard, Neon, 
Barbourville, Beattiville, Prestonsburg, 
Paintsville, Pikeville, Jackson, plus 
some towns in West Virginia, Virginia 
and northeastern Tennessee. 

The majority of agencies are nor- 
mally located in second floor offices 
in so called country towns, and are 
not likely to get much flood damage, 
but a number of agencies in the moun- 
tain towns have reported they were 
flooded out, and records ruined and 
equipment wrecked, as water even 
reached second floors in places. 





Fred Morgan Chairman, 
Merle Morgan President 


of Square Deal of Iowa 


DES MOINES—C. Fred Morgan has 
been elected chairman of Square Deal, 
the crop-hail insurer, becoming the 
first person to hold that office. He has 
been active in crop insurance since 
1899. He became president of Square 
Deal in 1935. 

Merle D. Morgan has been named 
president and general manager. He 
has been secretary since 1935. Otto 
Walther was reelected vice-president. 

Other officers elected were A. A. 
Kane, secretary, and M. E. Tyler, as- 
sistant secretary. Mr. Kane has been 
assistant secretary and Mr. Tyler chief 
underwriter since 1946. Emmett E. 
Johns was reelected treasurer. 

Square Deal had a 10% increase in 
business in 1956, but the $2,600,000 in 
paid losses represented the largest 
one-year loss in the history of the 
company. 





Three Insurance Men 


on Court Committee 


Superintendent Holz of the New 
York department, James B. Donovan 
of Watters & Donovan and National 
Bureau counsel, and Robert N. Gil- 
more Jr., assistant counsel for Assn. 
of Casualty & Surety Companies, have 
been named to the advisory committee 
of the Project for Effective Justice, 
an independent study of the adminis- 
tration of civil justice in New York. 

The committee is composed of 
judges, lawyers, insurance counsel, 
law and sociology professors, a man- 
agement engineer, and an industrial- 
ist. The project is being financed by 
an anonymous grant of $50,000 and a 
grant of $15,000 from New York Foun- 
dation. It will begin with a survey of 
automobile accident claims and the de- 
lays they are believed to have caused 
in the civil courts. 





Nationwide Declares 
Cash, Stock Dividends 


Nationwide Corp., which owns con- 
trolling interest in Nationwide Life, 
Michigan Life and National Casualty 
of Detroit, has declared a 7% cent cash 
dividend and a 4% stock dividend to 
be paid on all class A and B common 
shares. The cash dividend, amounting 
to $210,787, is payable April 1 to share- 
holders of record March 1. A similar 
cash payment was made in October. 
The stock dividend, equal to one share 
for each 25 held, is payable April 1 to 
shareholders of record March 5. Stock- 
holders entitled to fractional shares 
will receive cash. 


Crumley 2nd V-P 
of Travelers Group 


Edward C. Crumley has been named 
2nd vice-president of Travelers group 
in the newly 


formed agency 
services de part- 
ment. 


Mr. Crumley 
joined the compa- 
ny in 1926. In 1940 
he was insurance 
adviser of the Fed- 
eral Works Agen- 
cy. After navy ser- 
vice he returned 
to the company as 
special assist- 
ant at Washington. 
In 1945, he was made casualty, fidelity 
and surety manager at Pittsburgh and 
went to the home office in 1947 as agen- 
cy manager. 


Pittsburgh Loss Men 


Elect Hood President 


Pittsburgh Fire Loss Conference has 
elected L. Val Hood, Washington 
County of Washington, Pa., president; 
J. A. Blakeley, independent adjuster, 
vice-president, and A. F. Walsh sec- 
retary-treasurer. 





Edward C. Crumley 








S. Cal. Brokers Elect Moselle 

Southern California district commit- 
tee of Insurance Brokers Exchange of 
California has elected Merritt Moselle 
chairman and Monroe Gellert vice- 
chairman. 


CPCUs to Meet in 
New York Oct. 1-3 


Society of Chartered Property & 
Casualty Underwriters will hold its 
annual meeting in New York Oct. 1-3. 
A. Leslie Leonard of Insurance Socity 
of New York, president of the New 
York CPCU chapter, has appointed a 
committee of nine to plan the event. 
Eugene A. Toale, New York manager. 
of Security-Connecticut, is general 
chairman. 

Miss Leona Seldow, broker will han- 
dle registration; Michael J. Faulkner 
of American International Underwrit- 
ers, publicity; J. Folger Allen of Liber- 
ty Mutual, budget; Donald W. Berry of 
Borden Co., treasurer; J. George Kap- 
lan, broker, hotel arrangements; R. 
Maynard Toelle of American For- 
eign Insurance Association, all-indus- 
try luncheon; Rudolph S. Christiansen 
of Associated Reciprocal Exchanges, 
entertainment, and John B. Walker of 
America Fore, open seminar. 





Kentucky Inspection Bureau 


Promotes F. E. Meyers 


Forrest E. Meyers has been named 
manager of the Kentucky Inspection 
Bureau’s Lexington office. Mr. Meyers, 
who has been with the bureau for 10 
years, has been manager at Ashland. 





John D. Britton has been elected a 
director of Aetna Fire group. Senior 
partner in Conning & Co., a New York 
investment firm, he succeeds Charles 
W. Gross, who has retired to serve on 
the Aetna Fire advisory council. 
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WABASH FIRE AND CASUALTY INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
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DETERMINATION 


Unquestionably, a strong determination to excel accounts for more 
successes in every field of human endeavor than all the genius and 
natural ability combined. In the insurance field, this attribute— 
along with well-chosen affiliations—is an especially important key 


to success. 


Pan AMERICAN 


Fire & Casualty 
Company 





AX Mid Insurance 
Company 





EARL W. GAMMAGE, Presipent 
P. O. BOX 1662 








T. EARNEST GAMMAGE JR., Exec. Vv. P. 
° HOUSTON 1, TEXAS 
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Prepare for More UM Arbitration 


(CONTINUED FROM PAGE 2) 





that it takes from four to 12 months 
for a claim dispute to come to arbitra- 
tion. Thus claims involving 1956 acci- 
dents would be submitted in late 1957 
and early 1958. 

Under New York state law (article 
84, civil practice act), the decision of 





Superintendent Leffert Holz of New 
York has approved the family protec- 
tion coverage filed by National Bureau 
of Casualty Underwriters and Mutual 
Insurance Rating bureau, effective Jan. 
30. The premium is $3 a year in Man- 
hattan, Brooklyn and Bronx and $2 a 
year elsewhere in the state, for com- 
pulsory limits of 10/20. 

This will replace the uninsured mo- 
torist coverage which was introduced 
in New York Oct. 5, 1955. Motorists 
with UM are expected automatically 
to obtain the protection of the new 
coverage when it becomes effective. 
Companies have been authorized to 
interpret outstanding policies as af- 
fording all the coverage of the new 
insurance with respect to accidents 
occurring on and after Jan. 30. 

The New York coverage thus will 
be the same as the bureaus recently 
put in effect in most other states. 





an AAA arbitrator is as final and 
binding as one handed down by the 
U. S. Supreme Court, and when com- 
pany and claimant agree to arbitra- 
tion this is understood. Motion to va- 
cate an award cannot be ordered un- 
less it is substantiated that the award 
was procured by corruption, fraud or 
other undue means; unless there was 
evident partiality or corruption in the 
arbitrators or either of them; or un- 
less the arbitrators were guilty of mis- 
conduct in refusing to postpone the 
hearing upon sufficient cause shown, 
or in refusing to hear evidence per- 
tinent and material to the controversy, 
or of any other misbehavior by which 
the rights of any party have been 
prejudiced. 

Motion to vacate an award can also 
be ordered when it is shown that ar- 
bitrators exceeded their powers, or so 
imperfectly executed them, that a mu- 
tual, final and definite award upon 
the subject-matter submitted was not 
made; or where it was shown there 
was no valid submission or contract. 

In New York the arbitrators are all 
attorneys, and are assigned as single 
arbitrators unless company or claim- 
ant requests that more sit. In such 
instances three arbitrators take and 
weigh evidence and make the award. 
A doctor, if specifically requested, 
may take part when this occurs (only 
one case so far submitted has re- 
quired a doctor as arbitrator), but can- 
not act as a single arbitrator. The 
AAA maintains a special panel of ar- 
bitrators who act in disputes sub- 
mitted under UM in New York. 

. 7 J 

The cost of arbitration is infinitely 
lower than that of litigation. A flat 
fee of $50 is charged. It is initially 
received from the party requesting ar- 
bitration. At the conclusion of the pro- 
ceeding, when an award is made, the 


Md. Bi Would Double 


Premium Taxes to 4% 


A bill to increase from 2 to 4% the 
premium tax on all lines of insurance 
written by domestic and out-of-state 
companies has been introduced in 
Maryland house of delegates by Dele- 
gate Mandel. The bill would boost 
from 1 to 2% the tax on annuity con- 
siderations. 








arbitrator also decides who shall bear 
the cost of his participation, or ap- 
portions the cost between company 
and claimant. 

Arbitration is not designed as com- 
petition for the courts. But it is quick- 
er, has been proven highly efficient, 
and should not be discounted as a 
means of achieving equitable satisfac. 
tion in claim settlement. 








Migration 
raised the veil— 


and KANSAS smiled 


Superficial exploration, 1807 to 1819, 
placed Kansas behind a veil of mys- 
tery. The region then ignorantly de- 
scribed as ‘sandy wastes beyond the 
Mississippi’ was presumed to be a 
part of the ‘‘great American desert”. 

Not until wagon trains rolled to 
Santa Fe, to the Mormons’ promised 
land and on to California were the 
riches of Kansas’ prairie soil revealed 
— a discovery that was to convert 
50 million fertile acres to smiling 
farms, 10 million to wheat alone — 
“America’s bread-basket!”’ 

A buffalo hunt, covered wagons, a 
settler’s cabin and a plowman pic- 
torially span Kansas’ early history on 
the Sunflower State’s Great Seal. 


A “Great Seal” of the insurance business 
IS PACIFIC NATIONAL’S, below, 
teken of strength, security and service 
to Agent, Broker and Assured. 


PACIFIC 
NATIONAL 
FIRE INSURANCE 
COMPANY 
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Flood Cover Group 


Meets as Floods Flow 


WASHINGTON—The statutory ad- 
yisory committee of Flood Indemnity 
Administration met here last week for 
its first session. The meeting occurred 
while floods were doing heavy dam- 
age in West Virginia, Kentucky and 
Tennessee. 

Administrator Fred J. Meistrell said 
several rate making procedures were 
explored at the committee meeting in 
an effort to get a simple and under- 
standable rate structure. This will 
enable the public to know what it is 
puying. The government agency will 
begin issuing policies about Miay 1. 

The administration already has 
tentative drafts of the policy, under- 
writing rules and regulations, loss ad- 
justment accounting and _ statistical 
procedures, application forms, etc. 
Rates will vary with risks of location, 
as far as it is possible to assess the dif- 
ference in such risks, Mr. Meistrell 
said. 

Companies and adjustment organiza- 
tions will furnish services and facilities 
on a strictly non-profit basis, he said. 
Producers want a fair and reasonable 
reimbursement for handling flood 
business, but this has not yet been de- 
termined. 





Recess Hearing on License 


for New Cal. Reciprocal 


Hearings by the California depart- 
ment on the application of Union In- 
surance Exchange to obtain a certifi- 
cate to operate in the state, have re- 
cessed to a later date yet to be deter- 
mined. 

Commissioner McConnell held up 
the application filed by Union Under- 
writers Inc., as attorney in fact, on the 
report that Stewart B. Hopps, insur- 
ance company financier, was possibly 
involved or interested in the new or- 
ganization and that Alabama General 
of Montgomery had “put up” $100,000 
to help finance the exchange and had 
an agreement to reinsure a high per- 
centage of its business. Alabama Gen- 
eral has since reported that it had 
withdrawn from the deal. 

Harold Burk, president of Union Un- 
derwriters, was at one time associated 
with Mr. Hopps, and this fact also in- 
fluenced the department’s action. How- 
ever, at a hearing in San Francisco it 
was brought out, by the Union repre- 
sentatives, that the prime mover in 
the organization was Otto E. Never, a 
union official. He testified that no un- 
ions had contributed any of the $200,- 
000 required to qualify as an exchange 
in California but that union organiza- 
tions could—but he did not say they 
had. He named individuals, including 
State Sen. Flowers of Alabama as an 
investor, as well as Joseph Eichler, 
wealthy subdivision developer of 
northern California. 

In his testimony Mr. Never said that 
the idea to organize the exchange was 
prompted by the belief of union lead- 
ers that private companies were charg- 
ing too much for coverage and also 
ed administration charges were too 

gh. 





St. Paul F. & M. Promotes Two 


ST. PAUL—Robert C. Damkroger 
has been promoted from assistant sec- 
retary of St. Paul F.&M. and St. Paul 
Mercury to secretary, and Calvin F. 
Branton, claims attorney, has been 
made assistant secretary of both com- 
panies. 

William M. Skinner has been elect- 
ed a director. He has been investment 
officer of the companies. 


Buckeye Union Refresher School 
Buckeye Union group will hold a 

refresher course for graduates of its 

agents’ school Feb. 20 in Columbus. 
ore than 300 agents and solicitors 


are expected to attend the one-day ses- 
sion at the Neil House hotel. 

Agency Superintendent S. W. Schel- 
lenger, co-founder of the school, along 
with Executive Vice-President John A. 
Dodd, Vice-President Donald R. Hav- 
erick and Executive Secretary William 
T. Cuddy will be instructors. 





Bill to “Insure” Farmers 


WASHINGTON—Rep. McIntire has 
proposed a bill to authorize the Federal 
Crop Insurance Corp. to charter pro- 
duction cost insurance associations to 
insure farmers against losses resulting 
rom farming operations. The bill 


provides for establishment of 100 of 
these “insurance” corporations, which 
would permit ultimate farmer owner- 
ship. Premiums would be paid by the 
farmer. 





Prepare Safety Cards for Drivers 


Standard Accident and Planet have 
prepared monthly safety cards for dis- 
play on dashboards of trucks of fleet 
risks. Each card contains a safety sug- 
gestion accompanied by a cartoon il- 
lustration. 

The cards are designed to serve as 
reminders to drivers to observe all the 
rules of safe and courteous driving. 


Insurers Pay $94,500 
Lumber Fire Losses 


Insurers have paid Atlantic Lumber 
Co. a total of $94,500 for losses result- 
ing from a fire which destroyed and 
damaged two storage sheds and a new 
$13,000 truck at its branch in Buffalo. 

Through the J. N. Walsh agency of 
Buffalo $70,000 was paid for lumber 
damage, $13,000 for loss of the truck, 
$11,000 for loss of one storage shed, 
and $500 for damage to the other. The 
property involved was insured for 
$636,000. 
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KEEP A KIDDE EXTINGUISHER NEAR EVERY HAZARD! 


Move fast against fire the instant it strikes, and you 
can stop it with little damage. But let it get a head 
start, and you may lose your equipment, your build- 


ings... or your life. 


Be selective in your choice of fire extinguishing 
equipment. Choose Kidde! You can be certain of 
rugged construction, simple operation, and absolute 


dependability. 


For more than thirty years, Kidde fire extinguishers 
have been built to the most exacting specifications, 
have passed the most rigorous of tests, have the high- 
est ratings. There is not a better-made extinguisher 


on the market today. 


Walter Kidde & Company, Inc. 243 Main St., Belleville 9, N. J. 





In ease of operation Kidde extinguishers also stand 
unsurpassed. The trigger-release grip on Kidde car- 
bon dioxide and dry chemical extinguishers is the 


fastest and most natural to use. With it, even inex- 


perienced operators can move swiftly and confidently 
against a blaze, extinguishing flames in seconds. You 
simply aim the horn, pull the trigger, and fire’s out. 


Models with squeeze valves available too. 


Finally, there is the Kidde service organization. In 
cities everywhere there are trained Kidde represen- 
tatives who are ready to service your extinguishers. 

For more information about the complete line of 


Kidde extinguishers, write for Kidde’s P-8 Catalog. 


Walter Kidde & Company of Canada Ltd., Montreal—Toronto 


The words ‘Kidde’, ‘Lux’, 


® Kidde 


‘Lux-O-Matic’, ‘Fyre-Freez’ and the Kidde seal are trademarks of Walter Kidde & Company, Inc. and its associated companies. 
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ACCIDENT & SICKNESS 





FTC Examiners Cite A&S 
Ads of Sterling and 
National Bankers Life 


Federal Trade Commission hearing 
examiners have ordered Sterling of 
Chicago and National Bankers Life of 
Dallas to stop using allegedly false ad- 
vertising in the sale of A&S policies. 
The orders may be appealed, stayed 
or docketed for review. 

Examiner Laughlin ruled that Ster- 
ling’s advertising misrepresented the 
duration of coverage, the number and 
kinds of accidents and sicknesses cov- 
ered, the amounts payable for hos- 
pitalization, surgery and doctors’ bills, 
and that certain benefits are payable 
for life. But he did not sustain charges 
that the company had misrepresented 
that applicants’ pre-existing health 
conditions would never be taken into 
consideration. 

Examiner Haycraft ruled that Na- 
tional Bankers misrepresented the 
number and types of accidents and 
illnesses covered, the amount paid for 
surgical bills and doctors’ fees, and 
the benefits payable for accidental 
death. However, he dismissed the 
charge that the company misrepre- 
sented that its policies might be con- 
tinued by insured until age 100 
through timely premium payments. 





Blue Cross Rates 
Raised 18% in Indiana 


INDIANAPOIS—Threats of un- 
ion-operated clinics and of a legisla- 
tive investigation greeted the an- 
nouncement last week of an 18% 
increase in Indiana Blue Cross rates. 
The Indianapolis Times, which has 
criticized Blue Cross in the past, gave 
the story a four-column, page one 
position and commented that the in- 
crease was approved despite a $2,- 
353,126 profit reported on the last 
Blue Cross annual statement. The pa- 
per also charged that 11 months ago, 
Blue Cross had promised it would not 
raise premiums in 1956 or 1957. 

The Times further pointed out that 
in 1956, Blue Cross purchased the 
Terminal building, in downtown In- 
dianapolis for $1,650,000 but said that 
Guy Spring, executive director of Blue 
Cross, declares the purchase had 
nothing to do with the rate increase. 

The threat of union clinics came 
from Max Brydenthal, president of 
Chevrolet local 23, UAW, and H. K. 
Clodfelter, president of Allison (Gen- 
eral Motors division) Local 933, UAW. 
Clodfelter said his union had dropped 
the clinic plan several months ago 
because of the opposition of physi- 
cians but that it will now renew ef- 
forts to establish them. 

Threat of legislative investigation 
came from Sen. J. R. Townsend Jr., 
who charged that an 18% increase is 
“considerable.” He said he felt the 
situation should be “looked into.” 

The president of Marion County 
(Indianapolis) Medical Society said 
his organization is already investigat- 
ing the cost of patient care. He de- 
clined to comment on the Blue Cross 
rate inerease until the society’s study 
is completed. 





Liberty Mutual Tells FTC Hearing 
A&S Is Less Than 1% of Business 

At a hearing conducted by Exam- 
iner Laughlin of Federal Trade Com- 
mission on the false A&S advertising 
complaint against Liberty Mutual, 


company employes testified that local 


agents circulated an advertising bro- 
chure only to a limited extent and 
sold but a few of the advertised poli- 
cies. It was testified that this type of 
business represented less than 1% of 
total business and that agents are 
more interested in fire and automobile 
business. 

Examiner Laughlin sustained objec- 
tions by Franklin J. Marryott, vice- 
president and general counsel of Lib- 
erty Mutual, against subpoenas issued 
by FTC. Mr. Laughlin was told that 
subpoenas could not be complied with 
unless a long and laborious search of 
company files was made. John W. 
Brookfield and Donald King of FTC 
legal staff indicated they may appeal 
Mr. Laughlin’s ruling to the commis- 
sion. 


FTC Hears Appeal in 
American L.éA. Case 


Federal Trade Commission has taken 
under consideration the arguments by 
its attorneys in their appeal from 
Examiner Cox’s dismissal of FTC’s 
false A&S_ advertising complaint 
against American Life & Accident of 
St. Louis. 

Francis C. Mayer of FTC legal 
staff said Examiner Cox erred last 
September when he dismissed the 
charges without prejudice on grounds 
that the complained-of practices had 
been discontinued. The company’s ad- 
vertising was false and misleading on 
several points and has not been dis- 
continued, Mr. Mayer argued. He said 
FTC has ruled that similar advertis- 
ing in other cases was false and mis- 
leading. 

A. Alvis Layne, counsel for Amer- 
ican Life & Accident, supporting the 
examiner’s decision, said the company 
abandoned radio advertising, replaced 
a brochure and revised its advertis- 
ing. The company complied with the 
old FTC trade practice rules for the 
mail order industry, filed its adver- 
tising with the commission, cooper- 
ated to the maximum with the FTC 
staff and gave every evidence of 
good faith, he asserted. 








Metcalf Committee Sets 
Feb. 27 for Hearing on 


Drastic Proposals 


The New York legislature’s joint 
committee on health insurance plans 
will hold a hearing Feb. 27 at 2 p.m. 
in senate chamber at Albany to air 
several A&S bills framed by the com- 
mittee, headed by Sen. Metcalf of Au- 
burn. 

The proposed legislation would, 
among other things, provide that hos- 
pital, medical and surgical contracts 
could be written only on a guaranteed 
cost, guaranteed renewable and non- 
cancellable basis for life. Group plans 
would have to be convertible to indi- 
vidual policies providing at least 75% 
of the group benefits at not more than 
25% greater cost. 

A hearing was held last November 
on a series of five similar bills intro- 
duced by Sen. Metcalf. 





Announce DITC Courses 


at Milwaukee, Orlando, Fla. 


DITC courses in Milwaukee and Or- 
lando, Fla., have been announced by 
the Disability Insurance Training 
Council of the International A&H Assn. 
The Milwaukee course, sponsored by 
that city’s A&H association, opened 
Jan. 21 at the training school of Time of 
Milwaukee. The Orlando course, spon- 
sored by the Central Florida A&H As- 
sociation, will open Feb. 25. 


Mich. Attorney General 
Files Amicus Brief in 
National Casualty Case 


Attorney-general Kavanaugh of 
Michigan has tiled an amicus curiae 
brief in the appeal of National Casual- 
ty from the decision of Federal Trade 
Commission claiming jurisdiction over 
its advertising. The case is scheduled 
for hearing Feb. 18 in U. S. court of 
appeals at Cincinnati. Mr. Kavanaugh 
solicited briefs from the other 48 states 
to challenge the FTC position. He is 
chairman of the committee on congres- 
sional consent to interstate compacts of 
National Assn. of Attorneys General. 
Commissioner Navarre of Michigan, 
vice-president of National Assn. of In- 
surance Commissioners, is appealing 
similarly to the state insurance au- 
thorities to take a stand in behalf of 
state’s rights to regulate the business. 

Michigan has adequate regulatory 
statutes, Mr. Kavanaugh notes in his 
brief. He says “the assertion of juris- 
diction by the FTC over the advertis- 
ing practices of insurance companies 
which are regulated by Michigan and 
other states is not supported by law or 
by judicial decision. The attempted 
usurpation of jurisdiction by the FTC 
violates the clear intent of Congress 
in the passage of the McCarran act. 
The ... act»permits and is intended 
to permit the states to regulate the 
business of insurance and thereby to 
make the Federal Trade Commission 
act inapplicable to that business.” 





Hospital Room Rates 
Rise Again in 1956 


Increases in hospital room charges 
averaging 6.1% in 1956 were reported 
in the survey of hospital rates of 
American Hospital Assn. The survey 
is based on questionnaires returned 
by 2,835 member hospitals. 

The increase in single room rates 
was 7.4% to an average cost of $15.19. 
This was a 72.2% increase over the 
rate of 1947. For two bedrooms, a 5.6% 
increase produces an average cost of 
$12.16, 82% above the 1947 figure, and 
for multi-bed accomodations, a 5.8% 
increase produces an average rate of 
$10.58, up 89.3% over 1947. 

The highest average cost by region 
was the Pacific coast states, where a 
single room averages $20.32, two bed 
rooms $17.05, and multi-bed rooms 
$15.78. The lowest rates reported were 
in the west south central region— 
$11.53, $8.96 and $7.49. 


Ask Methods for Electing 
A&S Round Table President 


A questionnaire on problems in con- 
nection with the election of a presi- 
dent for the Leading Producers’ Round 
Table of the International Assn. of 
A&H Underwriters has been sent to 
all members by Oakley Baskin, Mutual 
Benefit H.&A., Buffalo, LPRT chair- 
man. The office of president is newly- 
created in the A&S round table, cor- 
responding in the A&S business to the 
Million Dollar Round Table in the life 
business. 

The questionnaire calls for answers 
to three questions: ‘ 

1. Should the president be elected 
by mail or at the annual IAAHU con- 
vention? 

2. If the election is by mail, should 
a list of nominees be submitted to 
members of LPRT for vote, or should 
the name receiving the largest number 
of “nominations” be designated for the 
office? 

3. Should there be rules about suc- 
cession to the office, especially relat- 
ing to the possibility of presidents 
from the same company in successive 
years? 





FIELD 


Fireman‘s Fund Names 
Three Special Agents 


Fireman’s Fund group has appointed 
L. A. Smith Jr. special agent in 
northern Louisiana and R. E. Kettle 
and Robert D. Norton special agents 
in northwest Texas. * 

Mr. Smith has been an adjuster and 
special agent in northern Louisiana 
for 10 years and will have headquar- 
ters at Shreveport. 

Mr. Kettle had has eight years’ 
field experience in northwest Texas, 
He and Mr. Norton will have offices 
in Lubbock. 





Great American Makes 
Eight Changes on Coast 


Great American group has made 
eight changes in field assignments on 
the west coast. 

Jack R. Samuel, special agent in 
San Francisco, has been transferred 
to Los Angeles. Eric A. Ganz, special 
agent in Los Angeles, has been trans- 
ferred to Chicago. C. B. Webster, field 
supervisor, will handle Alameda coun- 
ty, Cal., with headquarters in Oakland. 

Special Agents Lee Stegeman and 
Dan Firth have been assigned to Santa 
Clara county with offices in San Jose. 
Special Agents F. J. Tomlinson and 
J. F. Dineen will cover San Mateo 
county with headquarters in San 
Francisco. J. I. Bjerke has been ap- 
pointed field supervisor at Spokane, 
Wash., and will cover eastern Wash- 
ington and northern Idaho. 





Dubuque F. & M. Appoints 
Corbin, Donnelly to Field 


Dubuque F.&M. has appointed James 
E. Corbin special agent in eastern 
Iowa and James F. Donnelly state 
agent in Pennsylvania. 

Mr. Corbin, who has had experience 
both as an underwriter and as special 
ann, will have offices in Cedar Rap- 
ids. 

Mr. Donnelly entered insurance in 
1939 and has been a special agent in 
Pennsylvania for 15 years. He will 
have headquarters temporarily in Un- 
ion, N. J. 


Kansas City F. & M. Names 


Iowa, N. M. State Agents 


Kansas City F.&M. has appointed 
Richard L. Russell state agent for 
Iowa and has named the Dwight Tope 
state agency in Albuquerque state 
agent in New Mexico. 

Mr. Russell has had several years 
underwriting and field experience and 
will have offices in Des Moines. 

The Dwight Tope agency will rep- 
resent Prudential Underwriters in 
New Mexico. 








Phoenix of London 


Names Iowa Agent 


Phoenix of London group has ap- 
pointed Marvin G. Kister state agent 
in Iowa, with headquarters in Des 
Moines. He joined the group as a spe- 
cial agent in 1953. 





Audubon Names Harmeyer 


Special Agent in Louisiana 


Audubon has appointed E. J. Har- 
meyer special agent in its home office 
territory in Baton Rouge, La. Mr. Har- 
meyer has had five years’ experience 
in a local agency. 





N. J. Field Men Elect 


Robert E.: Trinks, New Jersey state 
agent of Northern of New York, was 
elected president of New Jersey In- 
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surance Fieldmen’s Assn., succeeding 
Rexford C. Hunt of America Fore. 

Other officers are Robert E. Klie of 
Springfield F.&M., vice-president; 
Henry C. Heilshorn of Loyalty group, 
secretary; and John Y. Lambert Jr. of 
Glens Falls group, treasurer. 





C.4F. Names Romanchuk 
to Hartford Territory 


Crum & Forster has appointed John 
A. Romanchuk special agent to be as- 
sociated with State Agent H. G. Hal- 
vorsen in the Hartford service office 
territory. 

Mr. Romanchuk entered insurance 
with Crum & Forster in 1936 and has 
peen active since then in underwriting, 
field and educational activities except 
for army service. 





N. Y. Surety Managers 


Name Committeemen 


New York Surety Managers Assn. 
has named to its executive committee 
George F. Avery of U.S.F.&G., Frank 
T. Grosser of Continental Casualty, 
and Michael A. Verdrose of Great 
American. 

Committee chairmen were Donald F. 
Harned of Travelers, contract bond; 
Thomas T. Carmick of Fireman’s Fund 
group, court and probate; and David 
Porter of Surety Assn. of America, 
publicity. 
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Hollenbaek President of 


Mo. Fire Prevention Assn. 


Missouri State Fire Prevention Assn. 
has named Louis F. Hollenbaek, Aetna 
Fire, president, to succeed Bruce E. 
Westerling, Springfield F.&M. Other 
officers elected are John E. LaPeire, 
Phoenix-Connecticut group, vice-pres- 
ident and C. Don McCormack, Boston, 
secretary. The new officers will be in- 
stalled in June. 


Ohio Pond Planning Half 
Century Celebration 


Ohio Blue Goose will hold its annual 
stag party at the Maennerchor in Co- 
lumbus Feb. 11. 

At this session and also at the Toledo 
meeting Mar. 4, plans will be made for 
the 50th anniversary meeting, which is 
scheduled for May 13 at the Southern 
hotel in Columbus. 





Great American Appoints 


Marean to Kentucky Field 


Great American has appointed Al- 
fred S. Marean Jr. special agent in 
Kentucky. Mr. Marean has received 
two vears of training in the western 
department at Chicago. He will be as- 
sociated with State Agent George A. 
— with headquarters in Louis- 
ville. 





Phoenix of London 


Promotes Clarke 


Thomas E. Clarke, Phoenix of Lon- 
don payroll auditor since 1954, has 
been named special agent by the group 
in northern New York. Under the su- 
pervision of William Streets, manager 
at Albany, he will be associated with 
State Agent Norman Ross, with head- 
quarters in Syracuse. 





Sells Agency Interest 


To Become State Agent 


George E. Martin. a partner in Boy- 
kin & Co. general agency in Birming- 
ham, has sold his interest in the firm, 
and becomes state agent in Alabama 
for Crum & Forster. He formerly was 
state agent in Georgia for Cowan & 
Mahome general agencv of Atlanta. He 
will replace James Cady, who has re- 
signed as Crum & Forster state agent 
in Alahama to become casualty de- 
partment manager of Birmingham 
Fire & Casualty. 





Crum & Forster Names 


Brestrup Special Agent 


Crum & Forster has appointed Rich- 
ard Brestrup special agent in Minne- 
sota. with headauarters in Minneapo- 
lis. He will be under the supervision 
of State Agent William L. Holm and 
will be associated with Special Agent 
Kenneth E. Hawkins. 


Fogo in Ohio Field for 
Springfield F. & M. Group 


Springfield F. & M. has appointed 
Richard P. Fogo special agent in cen- 
tral Ohio with headquarters at Colum- 
bus. He is a graduate of the property 
course at Illinois Tech and has had 18 
months of field experience in Mich- 
igan. 


American Casualty Names 
E. F. Hester in Spokane 


American Casualty has appointed 
Edward F. Hester special agent at 
Spokane, Wash. Mr. Hester has been 
special agent at Seattle for American 
Surety and was with D. K. Macdonald 
& Co. at Seattle for two years. 


Parkey Promoted in Ky. 
LOUISVILLE—Kentucky Inspection 
Bureau has appointed Donald Parkey 
been an engineer at Lexington, as 
manager at Ashland to succeed F. E. 


25 





Meyers, who has been named to suc- 
ceed the late W. H. Bronston as man- 
ager at Lexington. 


Pa. Field Club Elects 


John H. Losch of St. Paul F.&M. 
was elected president of Pennsylvania 
Field Club at the January meeting in 
Harrisburg. Vance L. Stout of Fire 
Assn. of Philadelphia is vice-president, 
John Neeter of American Surety sec- 
retary, and Kenelm Winslow Jr. of 
Aetna Fire group treasurer. 








The R. C. Pryal agency, Ludington, Mich., 
has been purchased by the Taylor agency of 
the same city. 


Forsterling to Michigan 


for Phoenix, Hartford 


Phoenix of Hartford has named 
Raymond E. Fosterling special agent 
in Michigan. He will have his head- 
quarters in the National Bank building 
in Detroit. 


Phoenix of Hartford 


Appoints Mitchell 


John R. Mitchell has been appointed 
Phoenix of Hartford state agent in 
northwest Minnesota and North Da- 
kota with headquarters at Fargo. 
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American Casualty makes available to its agents many of the more 
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Judge Marx States the Case for Compulsory 


(CONTINUED FROM PAGE 4) 





is unmistakable. It is unthinkable that 
Michigan lag behind in adopting ade- 
quate laws to protect innocent victims 
of automobile accidents. 

For years Michigan has experiment- 
ed with the now discredited voluntary 
financial responsibility law, sometimes 
called the safety responsibility law, 
which provides neither safety nor re- 
sponsibility. Every motorist is permit- 
ted to have one accident free under 
the present Michigan law, or may even 
have a second and third accident be- 
fore his license is suspended. In the 
first or second accident he may have 
killed or crippled one victim or many 


victims. If he has no liability insurance 
the chances are 1,000 to 1 that he is 
financially irresponsible and any judg- 
ment would be uncollectible. Motorists 
who have no financial responsibility 
are ordinarily of the reckless type and 
are known to be responsible for an un- 
due proportion of accidents. 

If it is desirable to compel a motorist 
after he has had one or more disas- 
trous accidents to take out insurance, 
is it not doubly desirable to make him 
take out insurance before he has had 
any accidents? The right to drive a car 
capable of high speed and potentially 
dangerous to life and property should 


Judge Marx is head of a law firm 
which has offices in Cincinnati and De- 
troit. He was chief counsel for the 
Treasury Department handling the 
problems of the bank holiday in Detroit 
in the 30s, and subsequently was a 
judge of the superior court at Cincin- 
nati. He has been a lawyer for 47 years. 





not be granted to financially irrespon- 
sible drivers. 

Yet many such motorists are now 
operating in Michigan, leaving a trail 
of uncompensated deaths and disasters 
in their wake. Official statistics of the 
Michigan secretary of state show there 
are 3,448,000 registered motor ve- 
hicles in the state, and it is generally 
agreed that at least 10% of them are 
not covered by insurance. Official fig- 





The CENTURY 


INSURANCE COMPANY, LTD. 


Established 1885 


111 JOHN STREET 


























aides 


4 OL 
A Mdliijile Line Group 
NEW YORK 38, NEW YORK 


The PACIFIC COAST 


FIRE INSURANCE COMPANY 














Established 1890 




















/ LONG -HAUL 









: oe P.O. Box 
of those available te your agency. lla x & 
Long Haul Trucks Anhydrous Ammonia~ 
g Butane and Propane Busses 
' General Liability Products 


ir automatic treaties. combine, on a 
sota share basis, American Stock 
panies and Lloyd's, London, pro- _ 
ig strength and security for you 
and your-insureds. The classes of cov- 
erage listed below are merely a few 
















Denver 
los Angeles 
Okiahema City 
















rm TTT THY 


sual and Hazardous Lines, 
lity and Physical Damage 


OFFICES TO SERVE YOU IN 





HOME OFFICE 








Seattle 
St. Levis 
And More Te Come 


Albuquerque, New Mexico 





SHAMMNNULIUENULNSITNN 


ures show that of accidents reported 
under the financial responsibility law 
only 83.7% of all drivers reporting in- 
jury accidents were covered: by per- 
sonal liability and property damage 
insurance, leaving 16% uninsured. But 
the number of uninsured motorists is 
probably greater than the official fig- 
ures because all accidents are not re- 
ported and many reporting insurance 
have allowed it to lapse. 

If only 10% of the motor vehicles 
registered are not insured, that trans- 
lates into 340,000 motorists in the state 
who are driving uninsured cars. If 16% 
are uninsured, as official figures in- 
dicate, 544,000 motorists have no ap- 
parent financial responsibility and no 
insurance. 

This, however, is not the complete 
story. Investigations by Temple uni- 
versity show that other insured motor- 
ists cause far more accidents than 
those insured. In Philadelphia, where 
10% of the cars are not insured, the 
10% of uninsured drivers were in- 
volved in approximately 35% of report- 
ed accidents, offering the justifiable 
assumption that far more than 10% of 
the deaths and injuries in Michigan are 
caused by the same source. This means 
that more than 600 of the 2,000 persons 
killed and approximately 20,000 of 
those injured in Michigan last year 
did not recover compensation. These 
are explosive statistics in terms of the 
human tragedies involved. On the 
same basis, the uncompensated eco- 
nomic loss amounted to nearly $80 
million. 

There is no valid argument against 
requiring those who seek a license to 
operate an automobile to have the 
state establish as a prerequisite that 
the car itself is mechanically safe to 
drive (determined by periodic official 
inspections); that the driver has been 
determined by periodic examination to 
be physically and mentally competent 
to drive safety; and that at the time 
the automobile is registered the owner 
has insurance or posted a bond or other 
security to pay any damages for which 
he is legally liable up to limits required 
by law. 

Taxicabs and public motor carriers 
are required to carry insurance, and 
all motorists have to have it after one 
accident or their license is suspended. 
The proposal is merely that all motor- 
ists be required to carry the insurance 
in advance of an accident so as to pro- 
tect all citizens, including the victims 
of the first accident. 

This can be done without disturbing 
the present insurance business, and 
probably without increasing rates, be- 
cause the New York superintendent 
has shown that Massachusetts rates 
have risen not out of proportion to 
those in comparable New England east- 
ern cities. 

e e 7 

However, the present voluntary as- 
signed risk plan should be legalized so 
that if everyone is compelled to have 
insurance anyone improperly denied 
insurance may have his right to have 
it determined and he may be properly 
assigned. This proposal will not affect 
the insurance business adversely, but 
will drive the financially irresponsible 
motorist from the streets and prevent 
him from operating an unfit and un- 
safe jalopy. 

Under any plan it is still necessary 
to establish an unsatisfied judgment 
fund in order that victims of hit-and- 
run drivers and unidentified drivers 
or drivers of stolen cars will be able 
to secure compensation. 

Compulsory liability insurance is not 
a cure-all, but is only a first step in 
the right direction, and first things 
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should be done first. The law would 
cure the evil of financially irresponsi- 
pility, but would not cure the other 
evils inherent in the present system, 
such as the denial of compensation 
unless legal fault can be established 
through the medium of a personal in- 
jury loss suit. This system is a relic of 
the horse and buggy days. The diffi- 
culty of determining fault in auto acci- 
dents and the lack of any standard for 
measuring damages, except the ca- 
price of a jury, the evil of an ambu- 
lance chaser and his contingent fee, 
the injustice of denying all recovery 
if there is the slightest degree of con- 
tributory negligence will not be cor- 
rected. 


In the province of Saskatchewan 
there is a compulsory auto liability in- 
surance law and a compensation in- 
surance plan similar to workmen’s 
compensation in the United States. 
Under this combination policy, all per- 
sons injured and dependents of all 
persons killed in auto accidents in the 
province in Saskatchewan insured ve- 
hicles receive compensation without 
regard to fault in much the same man- 
ner as an injured workman receives it 
under the WC laws in the United 
States. The province preserves the 
personal injury suit, but requires the 
injured party, if he recovers, credit 
the compensation he receives under 
his accident policy on any judgment 
he may recover. Property damage is 
also included. The result is that all 
persons suffering injury or damage in 
an automobile accident receive com- 
pensation promptly and without re- 
gard to fault. Law suits to establish 
super-added liability are permitted, 
but experience shows them to be few. 
The plan has been in successful opera- 
tion for 10 years and the cost of the 
package policy is less than the aver- 
age cost of liability insurance in the 
United States. Although this plan is 
beyond the scope of the present debate 
of compulsory, it is of sufficient im- 
portance to have it called to attention 
for further study and consideration. 


Kansas Vetoes Bank Sale 
of Small Loan Coverage 


Attorney General Anderson of Kan- 
sas has ruled that banks in the state 
cannot sell insurance in connection 
with loans under $300. 

In an opinion directed at Loan Com- 
missioner Dietrick, the attorney gen- 
eral held that the 1955 state small 
loans act provisions on insurance sales 
by small loan companies making 8% 
discount loans apply equally to banks. 
He said that if the legislature had in- 
tended otherwise there would be no 
reason for inserting the insurance re- 
striction in the act. 

The question prompting his ruling 
arose over the sale of State Farm in- 
surance on loans less than $300 in 
principal amount by the First National 
Bank of Dodge City. 








Fireman's Fund Appoints 


Abate to Syracuse Post 


Fireman’s Fund group has appointed 
Francis X. Abate bond and burglary 
manager of its Syracuse, N. Y., office. 

Mr. Abate joined Fireman’s Fund in 
1951, received specialized fidelity and 
surety training at New York and be- 
came bond special agent in Philadel- 
phia in 1952. 


N. Y. Agents’ Chairmen 


Joseph A. Neumann of Jamaica has 
been appointed chairman of the nom- 
inating committee, and John N. Walsh 
Jr. of Buffalo chairman of the resolu- 
tions committee of New York State 

. of Insurance Agents. Mr. Neu- 
mann is a past president of the state 
association and NAIA. 


Voluntary Approach Best, Lemmon Asserts 


(CONTINUED FROM PAGE 4) 





been marked by 30 years of sorrowful 
and degrading political upheaval. The 
public, after the law was passed, be- 
gan to view insurance premiums as an 
onerous tax on the privilege of driving. 
Politicians seized this issue and have 
never let it go. There have been 884 
bills introduced to amend or repeal 
the law, or to manipulate insurance 
rates and practices. Thousands of tax 
dollars are wasted each year in bick- 


ering between legislature, insurance 
commissioner and insurers. 

The law has inflated auto rates far 
above the prevailing levels in the rest 
of the country. In Detroit the rate is 
from $18 to $25 a year for minimum 
BI under the safety responsibility act. 
Comparable coverage in Boston is $96, 
even though Detroit has a population 
of one million additional persons. The 


rate disparity is not limited to big cit- 
ies, and the reason is high claim fre- 
quency. The constant reminder that 
insurance is mandatory makes people 
excessively claim-conscious. Malinger- 


ing, claim-padding and ambulance 
chasing is rampant. 
In addition the compulsory dogma 


destroys competition and _ initiative, 
stagnates progress in developing forms 
and coverage, brings government in- 
terference in company management 


functions, and threatens ultimate state 
(CONTINUED ON NEXT PAGE) 
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(CONTINUED FROM PRECEDING PAGE) 
usurpation of the whole insurance 
business. 

The newly introduced uninsured 


motorist coverage, offered on a com- 
petitive basis under a free enterprise 
system, does more to meet the prob- 
lem than a compulsory law ever could. 
It protects against out-of-state cars, 
stolen cars, lapsed policies, and in 
many cases against hit-and-run driv- 
ers. By choosing uninsured motorist 
coverage, the Michigan motoring pub- 
lic can avoid the inflation in liability 
rates, the waste of tax money, and the 
disgraceful political orgies that have 
plagued Massachusetts for many years. 
° ° ° 

Improvement of traffic safety should 
be the most important objective. To 
achieve it, motorists and pedestrians 
must be made to want to drive and 
walk carefully. Compulsory has the 
effect of saying to careless drivers and 
pedestrians: ‘Accidents are inevitable. 
No matter how carelessly you walk or 
drive, we’ll compensate you.” 

Then there is the matter of costs and 
benefits. A company can squeeze only 
100 cents out of a premium dollar, and 
if it is called upon to make awards to 
a large additional group of claimants 
presently barred by their own care- 
lessness or by a lack of fault on the 
current insured’s part, then something 
will have to give. Either average ben- 
efits must go down or premium rates 
must go up. 

If benefits are reduced, probably a 
maximum price tag would have to be 
put on a given type of injury, thus 
penalizing a person with a really mer- 
itorious claim for serious injuries. He 
would get a less than adequate award 
in order that everyone, even the care- 
less, could get something. The offset of 
this criticism is the suggestion that 


all claimants, including the careless, 
would be able to recover the scheduled 
award, and that the fault-free claim- 
ant be allowed also to collect unlimited 
damages from a negligent defendant, 
deducting his compensation. This sim- 
ply superimposes a compensation sys- 
tem upon a compulsory system. The 
total cost of such a plan would un- 
doubtedly be tremendous. 

In 1932, Columbia university made a 
study and recommended a simple com- 
pensation plan with limited awards, 
estimating that such a plan based on 
the New York WC law would cost pol- 
icyholders more than 160% of the then 
prevailing Massachusetts liability in- 
surance premiums. This has_ been 
challenged as being far too conserva- 
tive, but if it is an accurate estimate 
of today’s costs, the premium in De- 
troit would be at least $128 to $135. 
If added to this was the right to sue 
for unlimited awards, the additional 
rate increase would be staggering. And 
this doesn’t provide for PD, collision 
or comprehensive coverage. The total 
effect would probably treble present 
premiums. 

. + . 

The Saskatchewan comparison is 
unconvincing. It is sparsely settled 
(890,000 population) and of immense 
area (250,000 square miles) of rural 
character. There are only about 270,- 
000 vehicles and 10,000 miles of roads, 
about half of which are impassable up 
to five months each year. Damage 
award levels, lawyer attitudes and the 
viewpoint of juries and claimants are 
as unlike those in the United States as 
night and day. 

The benefits of a compensation plan 
are already available in the form of 
automobile death and disability insur- 
ance—more coverage than is available 
in Saskatchewan for less premium, and 


for about $6 medical expense coverage 
can be had in excess of that provided 
in Saskatchewan. They are payable 
regardless of liability. 
. + 

The most perplexing problem con- 
cerning automobile accident compen- 
sation is where it will end. If everyone, 
careless or careful, is to be compen- 
sated, why stop with the 1,286,000 
killed and injured by automobiles, why 
not also include the 7,854,000 victims 
of non-auto accidents? This could be 
carried on this basis to victims of 
sickness, theft, fire and other personal 
misfortunes. In short, once the broad 
pattern has been set, what is to stop 
the march to a_ cradle-to-the-grave 
type of welfare state? 





Mutual Agents to Hold 
Contest for Best PR Job 


WASHINGTON—The joint commit- 
tee on public relations of National 
Assn. of Mutual Insurance Agents met 
here under the chairmanship of John 
Ford of Pennsylvania Lumbermens 
Mutual to plan dstribution of the book- 
let, “Frank Questions and Honest An- 
swers About Mutual Insurance.” 
NAMIA will distribute a million copies 
of the booklet this year, Philip S. 
Baldwin, manager of the association, 
stated. 

He said the committee also planned 
to conduct a contest to determine the 
best advertising and public relations 
job done by the individual agent. The 
award will be made at the annual con- 
vention. 

The NAMIA executive committee 
also met with President Ralph Wil- 
liams of Kansas City to develop a pen- 
sion plan for association employes, con- 
sider changes in by-laws, and receive a 
report on a PR survey and audit being 
made for association by Gray & Rog- 
ers of Philadelphia. 
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Pitot Replaces Priore 
on National Board 
Executive Committee 


Henry C. Pitot has been elected to 
the executive committee of National 
Board to fill a vacancy created by the 
retirement of P. J. Priore. He is U. S. 
manager and president of Royal Ex- 
ehange group. 


Savings Banks Set 
Insurance Meeting 


National Assn. of Mutual Savings 
Banks will hold an insurance confer- 
ence at the Hotel Somerset in Boston 
Feb. 13. Representatives of insurers, 
buyers, brokers and agents are being 
invited to attend. 

With Homer F. Smith of Seamen’s 
Bank for Savings, New York, presid- 
ing, the morning session will open 
with a talk by Edmund B. Whittaker, 
vice-president of Prudential, on ma- 
jor medical insurance today. This will 
be followed by a panel on insurance 
operations. Thomas F. Glavey, vice- 
president of Chase Manhattan Bank, 
New York, will be the moderator. Par- 
ticipants will be Frederick G. Baker 
of Manhattan Savings Bank, New 
York; John H. Guluzian of Home 
Savings Bank, Boston; Ellsworth F. 
Keppeler of Buffalo, (N. Y.) Savings 
Bank, and Willis C. Post of Provi- 
dence (R. I.) Institution for Savings. 

At luncheon, with Frederick C. Ober 
of the Fitchburg (Mass.) Savings Bank 
presiding, Roger Kenney of U. S. In- 
vestor will discuss insurance and its 
relation to the savings bank business. 

In the afternoon George T. Cowan 
of Johnson & Higgins of New York, 
and Joseph W. Sargent, deputy U. S. 
manager of London Assurance, will 
discuss errors and omissions insur- 
ance. A panel discussion on insurance 
for savings banks will follow with 
Henry L. Wallace, president of the 
Pentucket Five Cents Savings Bank of 
Haverhill, Mass., as moderator. Par- 
ticipants will be Victor T. Ehre, presi- 
dent of Buffalo; Patrick Fitzpatrick, 
vice-president of Boit, Dalton & 
Church of Boston; Elmer Miller, in- 
surance editor of New York Journal of 
Commerce; Robert M. Morrison, Bos- 
ton attorney, and William F. Owens, 
assistant secretary of American Bank- 
ers Assn. 


Chu:ches Not Affected by 
Oh o Ruling on Hosp.tals, 


Cincinnati Court Holds 


CINCINNATI—Hamilton county 
common pleas court here held that the 
decision last summer by the Ohio su- 
preme court that non-profit hospitals 
are no longer immune from liability 
did not apply to churches and other 
charitable and religious organizations. 
Judge Hoy took this position in deny- 
ing a motion for rehearing the case of 
Hunsche vs Alter, which was based on 
personal injuries sustained on church 
property. The case had originally been 
dismissed, because of older Ohio hold- 
ings on the immunity of charitable 
institutions. The motion for rehearing 
was based on Avellone vs St. John’s 
Hospital, decided last July. 

The Avellone case, 
ported in 135 N. E. (2nd) 410, was 
concerned specifically with liability of 
a non-profit hospital to a paying pa- 
tient. The opinion is very brief and, 
while it overruled other cases in gen- 
eral language, it did not go into other 
situations in the state. It is not known 
whether an appeal will be taken from 
Judge Hoy’s ruling, which took the 
position that hospitals which charge 
for their services are in a different 
class from churches and other reli- 
gious and charitable organizations. 
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INSURANCE 
TO FIT THE NEED 


They may get something 
they don't want if 
they don't get 


FAMILY 
PROTECTION 


You know how anyone 

resents the thought 
that he may be unable to col- 
lect damages when the other 
fellow is at fault in an acci- 
dent. Some of your clients are 
no doubt impressed by argu- 
ments for compulsory insur- 
ance based on their fear of 
being stuck with an uncol- 
lectible claim. Knowing they 
have protection in such a sit- 
uation changes their attitude. 


“Shelby” agents offer 

the same rate advantage 
on the Family Protection 
Coverage Endorsement as 
they do on the other automo- 
bile coverages. They see to it 
that their clients know that 
the protection is available. 
Perhaps you would find a 
Shelby connection helpful in 
increasing and protecting 
your automobile business. 


INSURANCE COMPANY 
% SHELBY, OHIO 


NON-ASSESSABLE 


FIRE & CASUALTY 











fp 


The Pioneer Organization 


COATS « 
BURCHARD 


COMPANY 
APPRAISERS 


4413 Ravenswood Avenue 
Chicago 40, Illinois 





® Appraisals for Correct 
Insurance Coverage and 
Proof of Loss 


® Depreciation Studies 
® Property Ledgers 








' Davey Hits Drain 
_of Taxes Slated for 


Department Budget 


Indiana, which has received national 
publicity for its refusal of federal 
handouts and where federal aid to 
schools has been vehemently debated 
as tantamount to federal interference, 
is literally inviting such interference 
in the field of insurance, W. J. Davey, 
recently retired commissioner, told a 
farewell luncheon given in his honor 
by six agents’ associations. 

Effective regulation in Indiana is 
impossible as long as the state con- 
tinues to drain off for general use, 
direct taxes on policyowners, origin- 
ally levied to support regulation and 
supervision in their interest, Mr. Dav- 
ey charged. 

. . e 

Less than 2% of the premium taxes 
and license fees on Indiana policy- 
holders go into the departmental budg- 
et, compared to a national average of 
more than 4% 

“Federal intervention in the insur- 
ance business has been prevented in 
the past only by the McCarran act, 
which directs that the federal govern- 
ment shall step into insurance regula- 
tion only where the states do not regu- 
late or are failing to do so effectively,” 
Mr. Davey pointed out. 

“This is a big insurance state. There 
is too much business here to supervise 
on the less than $200,000 a year budget 
on which we have been trying to op- 
erate to date,” he stated. “For instance, 
even though the department is charged 
with analyzing every policy any com- 
pany wishes to sell in Indiana, we 
can’t even afford one man who devotes 
full time to policy analysis, let alone 
have a policy analysis division such 
as is found in many states with less 
business to supervise than we have. 

Mr. Davey said FTC is right now 
claiming jurisdiction over A&S adver- 
tising on the grounds that states are 
not regulating it effectively. “While I 
deny the charge as a whole, because 
many states are doing an effective job 
of watching advertising, I’d hate to be 
called as a witness to the FTC case 
and be asked to state under oath that 
Indiana is doing all it should. We don’t 
have the manpower ‘to check every 
complaint about advertising, let alone 
to check every ad run, as we should 
be doing,” he said. 

. . . 

Mr. Davey reported that the job of 
commissioner in Indiana pays less 
than what second and third-line per- 
sonnel get in many other states, “and I 
won’t even mention how disgraceful 
other executive salaries in the depart- 
ment are because I don’t want to em- 
barrass the holders of those jobs.” 

Last year, according to Mr. Davey, 
the commissioner of Massachusetts 
held Indiana up from the platform of 
an NAIC meeting as a prime example 
of starvation budgetting. “If you have 
any pride in your state, as I have,” 
the commissioner stated, “it’s depress- 
ing to have it cited to a national audi- 
ence as a horrible example.” 

Mr. Davey stressed that a 
budget for the department is not a 
matter of increased taxes. “Current 
taxes on policyowners in Indiana bring 
in more money than could ever be used 
for regulation and supervision. All the 


larger 


department needs is to be allowed to | 


keep a few more dollars of the revenue 
raised by it instead of being bled white 
by having 
drained off for purposes for which the 
taxes were never imposed. 


it’s easy fo} 
an expert. 


The champion skier finds nothing difficult 
about the execution of a successful jump. 
His sound training and knowledge have 
equipped him to execute the intricate maneu- 
ver with the ease of an expert. 







An expert in his own field is your hometown 
insurance agent. In addition to his own valu- 
able knowledge of local conditions, your 
insurance agent can rely upon the solid 
experience of the long-established companies . 

he represents. He has made his company 2 
associations with an eye to serving your 

needs in the best possible manner. That's 

why he is able to solve any insurance prob- 

lem that may arise. Call on him whenever 

you need help. 





Two-color reprints of this advertisement with- 
out Company name are yours for the asking. 
' Write us. 


PAWTUCKET MUTUAL a FN = 
INSURANCE COMPANY es 
25 MAPLE STREET, PAWTUCKET, RHODE ISLAND 


incorporated 1848 
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Today LUMBERMENS is a highly valued company 
because a solid foundation was laid in the begin- 
ning—a foundation for working for the benefit of 
all concerned in our underwriting transactions. 
From this solid foundation rise our four pillars of 
Mutual satisfaction— 


Non-assessable, divi- 
dend paying. good 
will policies and 
services have been 
the mainstays of our 


growth. @ Non-assessable, dividend paying policies. 

We suggest that you @ Speedy and just settlements for losses—any- 
join us for your where across the nation. 

share of the good @ Agency sales helps. promotion material, and 
will — and the personal sales guidance. 

profit. @ Substantial returns to our agents, plus the good 


will now recognized as outstanding in our fields 
of coverage. 
We-suggest you join us. Write today for your copy 
of “Gold Mines on Main Street”. 


BRANCH OFFICES 
Dallas, Texas 

los Angeles, Calif. 

San Francisco, Calif: 

St. Louis, Missouri 











Good Will Policies across the Nation 
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A plant's earning capacity depends 
on its power. Hartford Steam Boiler’s 
one business is to help its policyhold- 
ers keep power equipment alive and 
to protect them from losses in case of 
accident. In this undertaking it gives 
policyholders extra value in expert 
underwriting assistance Before a 
policy is issued, accident prevention 
service During the policy's term, and 
efficient rehabilitation help After an 
accident. 


BEFORE You benefit from the extra value 
of the specializ iting background 
and experience 0 d Steam Boiler, 
through its Speci He is ready to 
assist you and yo in fitting coverage 
to the specific requirements of your plant. 







DURING Working full time to keep power 
alive are more t SB Field Inspec- 
tors, one of whom Mneam@you. He is skilled 
in accident prevegpn gnis recommenda- 
tions may incr useful life of your 
boilers and machinery. 










afer If an accid 
specialists, familia 
can be on the sq 
in restoration, t 


should strike, HSB 
your equipment, 
mptly — to assist 
uick settlement. 
You can obtain these Extra Values 
through your own Agent or Broker. 


HARTFORD STEAM BOILER 
INSPECTION. ~—~S 
and INSURANCE COMPANY 


Heortterd 2. Connecticet 





IOWA SUPREME COURT 





Husband Gets Damage 
Award, Wife Can Sue 
for Loss of Consortium 


Iowa supreme court in Acuff vs 
Schmit over-ruled the great weight of 
prior decisions and held that a wife 
may bring suit for loss of consortium 
even though her husband has brought 
suit for damages against the same de- 
fendant. In a strong dissenting opinion, 
four of the justices maintained that if 
the wife is authorized to recover from 
the same wrongdoer damages she has 
sustained for the same injuries for 
which her husband may recover and 
out of which recovery he is presumed 
to support and care for her, the re- 
covery would be double. 

The dissenting opinion went on to 
say that the most compelling reason 
to deny a wife the right to sue in 
such cases is that it would permit 
double recovery because in the hus- 
band’s action he is entitled to full 
compensation for all injuries sus- 
tained, including that for being in- 
capacitated, for his inability to care 
for, protect and associate with his 
wife. To permit her to recover also, 
“against this great weight of author- 
ity” opens “a new door for endless 

. unsound, litigation.” 

Glen R. Acuff was injured in an 
automobile accident in 1953, and 
brought suit against Schmit which 
was dismissed with prejudice. Mrs. 
Acuff then brought suit for $75,000 
damages, principally for loss of con- 
sortium, claiming that she had “been 
permanently deprived of the aid, ser- 
vices, support, affection, society, com- 
panionship, and consortium, including 
sexual relations of her said husband.” 
The court had before it only the ques- 
tion of whether a wife could bring 
action for damages for loss of con- 
sortium against someone who had by 
negligence permanently incapacitated 
her husband. 

In the majority opinion, the supreme 
court discussed the “material” and 
“sentimental” versions of consortium, 
and decided that the “sentimental” 
version has been accepted in Iowa. 
This is defined as “conjugal fellow- 
ship of husband and wife; and the 
right of each to the company, cooper- 
ation, affection and aid of the other 
in every conjugal relation.” The court 
came to the conclusion that despite 
the almost total lack of precedent for 
allowing a cause of action under the 
circumstances before it, “we deem 
precedent to be worthy of support 
only when it can stand the scrutiny of 
logic and sound reasoning in the light 
of present day standards and ideals 

a husband has no longer any 
domination over the separate property 
of his wife. A wife may sue in her 
own name without joining her hus- 
band in the suit. Generally, a husband 
and wife have, in the marriage rela- 
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Providence Washington 
Promotes One, Elects 
Four Company Officers 


Providence Washington has pro- 
moted Assistant Secretary George 
Vandermark to secretary, and William 
M. Bancroft, Frank S. Burrows, Ear| 
M. Haywood, and William S. O’Brien, 
to assistant secretaries. 

Mr. Vandermark, who joined the 
company in 1950, is general manager 
of automobile liability and casualty, 
Mr. Bancroft, who also joined Provyj- 
dence Washington in 1950, is reinsur- 
ance manager. 

Mr. Burrows has been with the 
company since 1937, and is general 
manager of production for northeast 
and midwest states. Mr. Haywood is 
general manager of production for 
southeast states. He joined the com- 
pany in 1923. 

Mr. O’Brien went to Providence 
Washington this year, and is superin- 
tendent of automobile liability. 








tion, equal rights which should re- 
ceive equal protection of the law.” 

The dissenting opinion, by Justice 
Peterson, noted that the question in- 
volved in the Acuff case has been con- 
sidered by supeme courts in 20 states 
and some federal courts. There are 
two or three decisions supporting the 
majority opinion and more than 50 to 
the contrary. The overwhelming 
weight of authority in the nation is 
contrary to the majority opinion in 
this case. Most cases that have been 
decided are based on the principle 
that recovery by the wife would con- 
stitute double recovery for the same 
act of negligence. 

J e = 

“In our modern court system,” Jus- 
tice Peterson said, “we try to replace 
losses through negligence with money. 
In the cases at bar there were per- 
manent injuries inflicted on the hus- 
band through negligence of another. 
In the settlement with the husband 
all that could be done with money 
was done. The case being settled, we 
can properly assume payment was 
made for his expenses, his loss of 
time and his permanent injury. Theo- 
retically he and his wife and family 
have been made whole for the negli- 
gence. Payment for permanent injury 
assures money to care for the wife 
and family. True, it does not restore 
consortium, but there is no way to 
restore it except as money may be 
paid to offset it. Settlement with the 
husband theoretically provides this 
money. Recovery by the wife would 
only mean more money; money for a 
wrong for which payment has already 
been made. Recovery herein by the 
wife will cause a double payment for 
the same act of negligence; for the 
benefit of the same individuals.” 

The case, reported in 7 CCH (auto- 
mobile) 530, reversed a trial court de- 
cision and the case was remanded. 





K. C. Claim Managers 
Elect K. B. Wallace 


Kansas City Claim Managers Coun- 
cil has elected K. B. Wallace, Home 
Indemnity, president; John Lacy, Iowa 
National Mutual, vice-president, and 
Kenneth Larkin, American Surety, 
secretary-treasurer. 





Three Mich. Department Changes 

Frank L. Young III has joined the 
Michigan department’s examination 
division. Harry B. Lauer has left the 
department to continue his education, 
and Maximilian Wallach has left to 
join the District of Columbia depart- 
ment. 
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Agency Sets Up Personal Risk Division 


(CONTINUED FROM PAGE 19) 





forms: Household furniture and per- 
sonal effects, if eligible for the house- 
hold contents form, wherever located 
and in any and all situations. 

c. Time element contracts: Rent 
and/or rental value on personal risks. 
Additional living expense in any and 
all situations. 

d. Package policies: Homeowners 
A, B, and C, comprehensive dwelling 
policy, and tenants policy. 

4. Glass Personal Risks: Residence 
glass coverage both blanket and spe- 
cified items, whether written as a sep- 
arate policy or by endorsement. 

5. Liability Personal Risks: 

a. All personal liability. These can 
only be written for property owners 
of one or two family dwellings. Ten- 
ants of any type building are eligible. 
Policies affording coverage primar- 
ily on commercial premises but ex- 
tended by endorsement to cover per- 
sonal liability will be handled as per- 
sonal risks. Liability policies on one 
or two family dwellings will be writ- 
ten in the personal risks division 
where requested. 

b. Comprehensive general liability 
policies may be written for individuals 
covering one or two family dwellings. 

c. Workmen’s compensation—resi- 
dence compensation only, covering 
domestic servants such as chauffeurs, 
gardeners, nurses, houseboys, etc. 

d. Residence boiler written only on 
one or two family dwellings. 

6. Marine Personal Risks: All per- 
sonal property, not used for commer- 
cial purposes, which qualifies for per- 
sonal marine contracts, such as ani- 
mals, cameras, furs, fine arts, jewelry, 
outboard motors and boats, silverware, 
yachts, as well as all the types of 
property covered under personal prop- 
erty, personal effects and personal ar- 
ticles floaters. 


One thing the personal division de- 
veloped early in its career is a com- 
bined application blank. On one side 
the agency writes the information nec- 
essary to order one or more of the 
casualty lines of personal insurance 
for one insured. It is only necessary to 
write the name and address of insured 
once, whether one policy is being or- 
dered, such as automobile, or two or 
three policies, such as residence theft, 


family automobile and CPL. Carbon, 


can be slipped behind the order blank 
so that an extra copy is made for 
each extra policy, above one, which is 
ordered. This is because at the outset 
the typing of policies continues on a 
departmentalized basis by line of in- 
surance. On the reverse side of the 
order blank is the application for all 
fire coverages on personal risks, in- 
cluding homeowners and tenants. The 
variety of application forms for mar- 
ine personal lines is such that the 
agency continues to use the company 
application forms. Also, a separate ap- 
plication (form 50) is required by the 
bureau for CDPs. But there has been 
a definite reduction in the total nim- 
ber of application forms and order 
blanks used. 

In addition to the use of the com- 
bined order blank, the agency de- 
developed a printed multiple form let- 
ter for use when necessary for per- 
Sonal risk underwriters to communi- 
cate with the broker. It is prepared 
M snap-out carbon sets with two cop- 
les going to the broker so he may 
write his reply on one copy and return 
it to the underwriter. This has saved 
time for underwriters and brokers. 

Among the discoveries of note 


which may serve as road signs for 
others setting out on the same course, 
Harry C. Boyle, vice-president in 
charge of all departments in the 
agency, points out the following: 

“The size of the work load involved 
in handling a large volume of com- 
paratively small premium items was 
underestimated at the outset. This is 
not surprising, since the agency had 
no accurate statistics to serve as a 


guide in this connection. The agency 
came pretty close in its estimate of 
the premium volume which would be 
transferred to the personal risk divi- 
sion. This volume amounts to about 
28% of the total premiums of the agen- 
cy in the automobile, burglary, fire, 
liability and marine departments. The 
number of personal risk items, com- 
pared with commercial items, was 
much larger than estimated. The 
agency records now show that the per- 
sonal risk division is processing about 
56% of all items—new policies, re- 
newals, endorsements, billings and 


cancellations—for the five lines in- 
volved. It took only 26% of the per- 
sonnel from those departments, so it 
was necessary to go back and ask for 
more people. 

The training program which the per- 
sonal risk division underwriters un- 
derwent was well organized and well 
carried out, but it will take more time 
than estimated for the underwriters 
to become accomplished multiple line 
underwriters on all personal lines. 
Here there is no substitute for exper- 
ience. The senior underwriters are 

(CONTINUED ON NEXT PAGE) 
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SELECT: 
preference from among 
others; 


CONSULT: 


INDEPENDENT: 
ent; not subject to control 
by others; 


INSURANCE: 
suring; a 
one party 


> BROKER: 
parties together and 

assists in negotiating 
contracts between them. 


Defining 
Our 
Purpose... 


To take by 


to pick out. 


To ask advice 
to refer to. 


Not depend- 


self-governing. 


Act of in- 
contract whereby 
undertakes to 


guarantee another against 
loss by a contingent event. 
AGENT: One who acts for, 


or in place of, another by 
authority from him. 


One who brings 
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(CONTINUED FROM PRECEDING PAGE) 
mastering the details of underwriting 
and processing lines new to them most 
quickly. Junior underwriters are next, 
and the less experienced assistant un- 
derwriters are finding it a bit more 
difficult. Additional on-the-job train- 
ing has been arranged for them. 
The advent of the new family au- 
tomobile policy produced a_ contin- 
uous stream of coverage questions di- 
rected to underwriters, most of whom 
are unfamiliar with even the stand- 
ard automobile policy. The automatic 
coverage feature of the family auto- 


mobile policy, for all cars owned by 
husband and wife, has caused closer 
checking and more correspondence. 

October, November and December 
always have been heavy personal mar- 
ine months because it is the season 
of fur coats, expensive gifts of jewelry, 
etc. This plus the tight company mar- 
ket in Cook county for these lines of 
insurance gave the new multiple line 
underwriters their difficulties. 

The agency recently began to pro- 
mote the comprehensive dwelling pol- 
icy, which meant a new policy form 
to teach underwriters and a large step 
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CALIFORNIA 


INDIANA 





W. C. QUIGG & ASSOCIATES — 
248 Spreckles Theatre Bidg., Son Diege |, Calif. 
Telephone BE 2-5138 
Service Office: 120 NW. Orange Ave., £1 Cajon 
Telephone H! 4-3139 
ADJUSTMENTS — ALL LINES 





Member Calif. Assoc. Independent Adjusters 





FLORIDA 


JOHN H. HUNT & CO. 


330 So. Wells St Chicago 6,. Ill. 
Investigators and Adjusters 
ALL CASUALTY LINES 
Servicing Chicago & vicinity, Waukegan, 
Ill., Gary, Hammond and Northwestern Ind. 
Uimhur t Branch: W aukeg ran Branch Gary Branch: 
1188. York WoeterSt lees W. Sth St. 
Tel. TE 4-480 bor DElta 6 8822 Tel. TUrner 2-338 
4 Hour Service 
Phone HArrison i 0153 Night: TErrace 4-7840 


NEVADA 








RAYMOND N. POSTON, INC. 
159 S. W. 8th St. Miami, Fla. 


BRANCHES 
FT. “we-T. 
124 S. E. 2nd St. 
PALM BEACH AREA 
16 N. L Street Lake Worth 
KEY WEST 
928 Truman Ave. 
ST. PETERSBURG 
486 ist Ave 





R. L. GRESHAM & CO. 
Multiple Line Adjusters 
312 North 5th Street Las Vegas, Nev. 
8 Adjusters Servicing 150 Mile Radius. 








ILLINOIS 


NEW YORK 








Adjusters 
CHICAGOLAND CASUALTY CLAIMS 
xe rk 


175 W. Jackson Bivd., WAbash 2-8880 


In the Insurance Industry 


WORK means SERVICE 


Ralph A. Work, 
General Adjuster for the Companies 


132 Nassau St. WO 2-3913 
24-HOUR SERVICE—Residence Phone RA 99-2966 

















JAMES J. HERMANN CO. 


175 W. Jacksen, Chicago 
HArrison 7-9361 
Aurore, Ul.—Mershante Nat’). 


Waukegan, 111.—110 NW. Gemesee St. 
Joliet, Dl.—Mesrie Bldg. 





O. R. BALL, INC. 


Fire — Inland Marine 
Allied Lines 
1544 Hanna Building 
Cleveland ib, Okie 
Phone SUperior 1-7850 
Night Phones: MOntrose 3-7664 
FLerida 1-5095 











Ottawa, I1].—Cen' Life Build 
Ottawa 1474 








JOHN H. HUNT & CO. 


330 So. Wells St. Chicago 6, Il. 
Investigators and Adjusters 
ALL CASUALTY LINES 
Servicing Chicago & vicinity, Waukegan, 
Ill., Gary, Hammond and Northwestern Ind. 
E lmbiurst Branc h: Waukegan Branch: cary Branch: 
1188. York 215 W. Water St 1228 W. 5th St. 
Te. TE 41-9480 Tel. DElta 6-8822 Tel. TUrner 2-9338 
Hour Service 
Phone HArrison 7-0153 Night: TErrace 4-7840 
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THOMAS D. GEMERCHAK 


Insurance Adjustments 


All Lines 


416 Citizens Bidg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 





OKLAHOMA 








J. R. McGowan, Pres. 
THOMAS T. NORTH, INC. 


Adjusters All Lines 


" Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 


C. R. WACKENHUTH AND SON 


Cc. R. WACKENHUTH R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 
30! Mid-Continent Bidg., Tulsa, Oklahoma 





Phones LU 2-5460 Gl 7-3850 





UTAH-IDAHO 











J. L. FOSTER & R. K. FOSTER 
Insurance Adjusters 
First National Bank 

—. 
Springfield, Illinois 
: Tel. 8-7555 
Fire Inland Marine Casualty 












UTAN-IDANO 
INSURANCE ADLOSTERS 


428 So. Main - Salt Loke City, Uteh 
Tandy & Wood Bidg. - Idaho Falls, Idaho 
Sonnenkalb Bidg. - Pocotello, idaho 





TORONTO-CANADA 





LIVINGSTONE 
ADJUSTMENT SERVICE 
619 E. Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon — 
Mt. Vernon — Belleville — Quincy 
Covering Central and Southern Illinois 
All Lines of Fire & Casualty 





ADAMSONS, LTD. 
Established 1394 

Fire-Inland Marine- Casualty 
& Auto- ADJUSTERS 
10 Lines to Serve you. 

Our cars are equipped with radio 
for fast efficient service. 
Phone: EMpire 3-6223 
9 Wellington St., East Toronto 1 














in working out comparisons to deter- 
mine whether to recommend home- 
owners or CDP, both as to price and 
coverage. 

Lack of standardization in the proc- 
essing of the five lines has proved a 
rough stumbling block. Each of the 
five departments involved has grown 
up under managers who enjoyed a 
large degree of autonomy. Conse- 
quently, ways of doing things were 
many and varied. The agency decided 
not to change and standardize all pro- 
cedures at the outset, to avoid chaos 
and confusion among other —depart- 
ments affected, such as files, policy 
writing, tabulating, collecting, ac- 
counting, cancellation, etc., and among 
the producers. The transition toward 
standardization is under way, but in 
the meantime. each underwriter must 
remember what hat he is wearing as 
he processes each order. 

Agents and companies work best to- 
gether when they are well acquainted 
and understand each other. Last sum- 
mer the agency began to have under- 
writers get together with company un- 
derwriters for lunch or by visiting 
company offices. Even so, there still 
are many company people the under- 
writers know only by telephone or 
letter. The agency represents 10 fire 
companies and one casualty company. 
The fire companies have _ separate 
county and western departments, with 
both of which the agency does busi- 
ness, as well as separate departments 
for fire and marine. One company re- 
cently started a habitational unit 
which is being developed in stages 
and will eventually parallel the agen- 
cy’s personal risk division. Another 
has started a separate multiple peril 
department, which presently concen- 
trates on commercial lines, but which 
eventually will include multiple peril 
personal policies. Several company de- 
partments also must be reached on 
personal casualty lines. Naturally the 
agency underwriters must get to know 
many company people well before they 
can operate efficiently. Meanwhile, 
the company personnel tends to still 
get in touch with those agency people 
whom they knew before the personal 
risk division started. 


With so many companies, there are 
a number of underwriting require- 
ments to which the agency must ad- 
here. The agency gets generous con- 
sideration on borderline risks, but in 
spite of this its underwriters make an 
earnest effort to live by the rules, and 
must be familiar with all of them, 
company to company. This familiarity 
takes time. 

But, despite the difficulties, some 
of them anticipated, some unforeseen, 
the agency is thoroughly convinced 
that it is on the right track. 

—Brokers and agents like the idea 
of going to one underwriter to handle 
two, three or four personal policies 
for one insured. Previously they had 
to go to many underwriters in as 
many different departments as they 
had lines of insurance to write. 

—The combined blank for new or- 
ders has saved time and is popular, 
as is true also of the combined en- 
dorsement order blank. The multiple 
purpose form letter has saved hours of 
dictation and typing. 

—The commercial underwriting de- 
partments are glad to be relieved of 
the great amount of detail work on 
personal risks. They now spend more 
time promoting commercial business 
and in reviewing lines already on the 
books to improve and bring the cover- 
age up to date. 

—It is too early to say whether or 
not the change will result in increased 


sales but there is no reason to suppose 
it will not. 

—Although the changeover has re. 
sulted in some delays in processing 
orders, and some overtime work has 
been required, the agency is con- 
vinced that this condition is tempo- 
rary. 

Some objectives will take time to 
attain. One aim is to encourage ac- 
count selling as against single policy 
selling, but the department has had to 
postpone organized endeavors in this 
direction until all of the underwriters 
are more familiar with their work. At 
each meeting with underwriters, how- 
ever, the agency encourages them to 
sell higher limits and additional coy- 
erages, to combine policies where pos- 
sible, and to convert annual policies 
to three or five year terms. 

One by-product of the new depart- 
ment has been to cause the manage- 
ment of the agency to look more close- 
ly at the many small details of proc- 
essing in all underwriting departments 
and to put emphasis more and more 
on streamlining everything it does, 
This has been a continuing operation 
over the years, and the agency long 
has had a separate method and sys- 
tems department. However, previously 
the main emphasis has been on the 
service departments—filing, _ billing, 
collecting, accounting, tabulating, and 
policy writing. Now study is being 
made of the underwriting depart- 
ments. 

The agency also definitely expects 
a more accurate check on all premium 
policies written through the personal 








pers oldest organiza- 
tion of its kind in the 
world. Reputable, strong 
and experienced, it offers 
to the white-collar worker 
a modern accident insur- 
ance coverage tempered 
with old fashioned friend- 
liness and consideration... 
and at a cost consistent with 
the most modest budget. 
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TRAVELING MENS 
ASSOCIATION 
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Braerton, Simonton, Brown, 
Inc. 
740 Gas & Electric Building 


Denver 
Phone Acoma 2-485] 
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risk division for the purposes of cost 
accounting. Agencies know that they 
lose Money in handling small premi- 
um policies, but the breaking point 
must be determined by each agency 
for itself. It may not be as high as 
the agency believes. With its new di- 
vision, W. A. Alexander & ‘Co. now 
can exclude unrelated costs such as 
fire engineering, survey department 
and special risk department from the 
cost of servicing personal risks. 

The management of the agency feels 
that there is still much to be learned 
by the transition which is taking place 
in the business. Though they are con- 
vinced they are well beyond the ex- 
perimental stage with the personal 
risk division, they are ready to alter 
their course to launch a similar ven- 
ture in the commercial lines, as the 
business as a whole becomes more 
aware of benefits in merchandising 
and marketing by type of customer 
rather than by traditional lines of in- 
surance. 


Chicago. Board Reelects 
Ulseth, Other Officers 


Nels A. Ulseth of  Bronson- 
Dennehy-Ulseth has been reelected 
president of Chicago Board of Under- 
writers at the annual meeting. Also 
reelected were Lawrence R. Fisher, 
Rockwood Co., vice-president, and E. 
J. Clements, Marsh & McLennan, 
treasurer. 

Four new directors were named. 
They are: Harry G. Johnson, Eliel & 
Loeb; Roy L. Proctor, Boyle, Flagg & 
Seaman; Stephen T. Pepich, American 
Insurance Agency, and Richard C. Kel- 
ler, Fred B. Keller & Co. Named to the 
patrol committee were H. P. Winter, 
America Fore, and John L. Clarkson, 
Bartholomay & Clarkson. 





Estimate Tuskegee 
Loss at $535,000 


Fire destroyed the chapel of Tuske- 
gee institute at Tuskegee, Ala., with 
damage substantially in excess of 
$500,000. There was $500,000 insur- 
ance on the building and $35,000 on 
the stained glass windows and fur- 
nishings and fixtures. The business 
was placed through Marsh & McLen- 
nan. 

The building was constructed in 
1898 with student labor and had a 
seating capacity of 2,500. It was par- 
tially rebuilt in 1933 and at that time 
the famous “singing windows” were 
added at a cost of $9,000. 





Ask Early Reservations 


for Midwest Conference 


An initial mailing has been made to 
encourage early reservations for the 
Midwest Territorial Conference of Na- 
tional Assn. of Insurance Agents at 
French Lick, Ind., March 24-26. 

Company representatives are en- 
couraged to make early reservations 
through the director of convention ac- 
tivities (Harry E. McClain) at 510 
Chamber of Commerce building, In- 
dianapolis 4. All hotel accommodations 
must be secured through the office of 
the director of convention activities, 
and company men planning to attend 
will be furnished complete details up- 
on request. There is a minimum of 
rooms available for company repre- 
sentatives. 





Name Rogers at Oakland 


Houston Fire & Casualty has pro- 
moted Charles Rogers to chief under- 
writer and office manager at Oakland. 

Mr. Rogers has been a casualty un- 


derwriter at Pasadena for the past 
two vears. 


N. Y. Spa Fire Costs 
Insurers $13 Million 


WANT ADS 








Insurance loss in the fire which de- 
stroyed seven buildings in a down- 
town business block of Saratoga 
Springs, N. Y., will run $1,250,000, it is L 
estimated. This is the worst conflagra- 
tion in the history of the city. The 


Rates—$20 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit—40 words per 
inch. Deadline 5 P. M. Friday in Chicage office—175 W. Jackson Blvd. Individuals placing ads are requested 


to make payment in advance. 
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fire started in Palace Recreation Co.’s 
bowling alley on the ground floor of 
one of the buildings. The buildings 
housed a variety of stores and office 
occupancies, including the Spa agen- 
cy operated by G. Stuart Rowley in 
the Thing building. 

One of the large losses was that of 
E. D. Starbuck & Co. department store. 
The J. J. Newberry & Co. department 
store at the sound end of the burned 
area was saved by a new fire wall. 

There was time element eover only 
on the Starbuck store and two or 
three of the smaller retail establish- 
ments. No sprinklered buildings were 
involved. 





CASUALTY MAN 


Wanted by NATIONALLY OPERATED IN- 
SURANCE FORM AND POLICY PRINT- 
ING CONCERN for New York City office, 
man under 40 with good educational back- 
ground in GENERAL LIABILITY, AUTO- 
MOBILE LIABILITY or BURGLARY IN- 
SURANCE. 


E-perience in review and selection of texts 
of forms and policies highly desirable. 
Printing experience or copy arrangement 
desirable, but not essentia!. 

Salary commensurate with background and 
experience. 

Write, giving full details of age, education, 
experience, and salary record. Responses 
will be treated in full confidence. Address 
Box S-5!1, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 


TRAINEES 
Casualty Field Men 
Ohio 


A rapidly expanding Ohio-owned Casualty com- 
pany has openings in foledo and Akron for 
young, aggressive men to train as special agents 
to service and develop independent agents. 
Must have on adequote knowledge of casualty 
insurance and proven sales or production abili- 
ties. We offer above average starting salary 
and advancement possibilities. Give age, edu- 
cation and experience. Reply and interview will 
be treated strictly confidenticl. Our employees 
know of this ad. Write to. Box S-35. c/o The 
National Underwriter Co., 175 W> Jackson Bivd., 
Chicago 4, II! ) 











Name Olshen President 





of New York Brokers 


Henry B. Olshen has been elected 
president of General Insurance Bro- 
kers’ Assn. of New York, succeeding 
Russell Wittpenn. Other officers are 
C. W. Haarmann Jr., Max Kurz, Jo- 
seph Carlin, and Charles M. Doriman, 


vice-presidents; Samuel Oberman, 
treasurer; Joseph Conroy, secretary, 
and Fay W. Sterenbuch, assistant 


secretary. Installation of officers was 


Heme Office 
CLAIMS ATTORNEY 


Rapidly expanding demestic cosualty insurance 
company has opening for claims afterney. Fu- 
ure essured, location Spri id, Iinols. State 
age, experience, qual and salary de- 
= —— letter. All replies will be held con- 
idential. 


LINCOLN CASUALTY COMPANY 
500 E. Cepite! St. Springfield, il. 


UNUSUAL OPPORTUNITY 
CASUALTY FIELDMAN 


Experienced Casualty Fieldman needed— 
Expanding Multiple Line Company has 
unusually attractive opportunity in Ohio 
Field. Salary open depending upon age. 
experience and work record. Please include 
résumé of education and experience. Our 
employees know of this ad. Address Box 
S-42, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Illinois. 











made by Milton Shalleck, executive 
assistant to Superintendent Holz of 





the New York department. 








CENTRAL MUTUAL 
INSURANCE COMPANY 

is in the process of dividing territories to 
better serve their agents. Needed are 
young men, with multiple line experience, 
for Georgia, Indiana, Michigan, Ohio, 
South Carolina, and Virginia. 

If you are looking for opportunities for 
advancement and security with a pro- 


CLAIMS INVESTIGATOR 


Want to contact young college graduate with 
some legal training or experience to investigate 
Bodily Injury, Property Damage, and Cargo 
losses. Must be alert with initiative and appre- 
ciate opportunities for rapid advancement to 
executive position. Salary dependent upon indi- 
vidual ability. Location—Cincinnati, Ohio, or 
East (New York or New Jersey). Address Box 
$-58, c/o The National Underwriter, 175 W. 
Jackson Bivd., Chicago 4, Illinois. 


AN “IN ON THE GROUND FLOOR" OPPORTUNITY 


The newly organized subsidiary of large 
Eastern Casualty Company seeks experi- 
enced casualty man, familiar with reduced 
acquisition cost operation, for administra- 
tive and production duties. Salary 
commensurate with experience and respon- 
sibi'ities. 

Our employees know of this ad. Write 
Box S-67, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 











gressive company, contact S$. M. Wauga- 





man. Agency Secretary, Van Wert, Ohio. 








WANTED — SPECIAL AGENT 
NORTHERN ILLINOIS 
EXCLUDING COOK COUNTY 


by large independent multiple line company. 
Real opportun'ty. Address Box S-7!, c/o The 


DENVER FIRE MAPS 
1929 Edition seven volume Sanborn Maps city 
of Denver, Colorado. All corrections to date. 
Canvas covers. Excellent condition. Never used 
for fire mapping. Bargain FOB Denver. 


WILSON-CREECH INSURANCE AGENCY 
419 Security Life Bidg. Denver 


FIRE MANAGER 


For midwestern office located in Chicago 
by large multiple line company (non- 
bureau on casualty). Many employee 
benefits. In reply give employment record, 
age, salary, etc. A real opportunity for 
able man willing to work. Our employees 
know of this ad. Write Box S-77, c/o The 
Nationa! Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Illinois. 








National Underwriter Co., 175 W. Jackson Blivd., 
Chicago 4, Ill. 














WANTED 
COOK COUNTY FIELD MAN 
To develop suburban agency plant for large 
mul iple I'ne company—experienced. 30 year 
age bracket with following preferred. Rate 
analysis and appra'‘scl knowledge. Good start- 
ing salery and car. G've references. Address 
Box S-72, c/o The National Underwriter Co., 


SPECIAL AGENT 


Leading Agency Mutual Casualty and Fire 
Company requires Special Agent with expe- 
rience. Prefer man located in Virginia for work 
in that State. Attractive retirement plan. Excel- 
lent opportunity. Write to Box $-62, c/o The 
National Underwriter Co., 175 W. Jackson Bivd., 
Chicago 4, Ili. 


JOB WANTED 


Job wanted in insurance industry. Prefer Florida 
or California. Eight years managing agency 
and 2!/, years company experience. 3? years old, 
married, 3 children. Write Harley J. Hoesly, 
New Glarus, Wisconsin. 








175 W. Jackson Blvd., Chicago 4, Ill. 











CASUALTY UNDERWRITER 


Small growing Chicago agency has open- 
ing for young casualty underwriter. Must 
have at least two years experience. 


Gainer & Co. 


PARTNERSHIP WANTED 
Experienced insurance man (no life) interested 
in purchasing partnership, local agency. Prefer 
under age 40. Established 1927 Midwest com- 
munity, pop. 100,000. Annual Premium 3 
All stock companies. Continued growth creates 
i diate opening. Give complete data, first 
letter. All information confidential. Address Box 
S-49, c/o The National Underwriter Co., 175 W. 
Jackson Bivd., Chicago 4, Illinois. 











MULTIPLE LINE SPECIAL AGENT 
wanted by large independent company for 
Milwaukee County territory. In reply give 
full details re experience, salary, etc. This 
is real opportunity for hard worker. Write 
Box $-70, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 





166 W. Jackson WEbster 9-6230 








WANTED 
FIELD POSITION 


Ten years Multiple line experience, fie!'d and 
agency management, includina opening new 
territory. ‘darr'ed, age 47, college graduate, 
will relocate. Reply to Box S-75, c/o The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Ch'cago 4, Ill. 








WANTED TO BUY 


Insurance Agency, Partnership or Brokerage 
business. Chicago or Suburbs. Will make down 
payment up to $15,000. Experienced Broker with 
self sustaining business. W'll pay a fair price 
based on profit. Gentile. Repl'es confidential. 
Address Box S-78, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Illinois. 











PITTSBURGH MANAGER 


An aggressive, multiple line company needs a man in Pitts- 


burgh with administrative ability to open and manage a 
branch office in that city. Excellent opportunity to affiliate 


with an expanding company. State education, experience, 


age and salary requirement. Write Box S-76, National Un- 
derwriter. 175 W. Jackson Blvd., Chicago 4, Ill. 
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Let’s make 1957 a safe-driving year. 

We hope that you, as insurance agents, will 
emphasize to your insureds the importance of 
this all-out, year-long effort, sponsored by 
the National Safety Council,to cut traffic 
accidents. 


Material for this 
campaign is available 
from: 

National Safety Council 
425 N. Michigan Ave. 
Chicago 11, Illinois 









FIRE * MARINE + SURETY 


150 WILLIAM ST., NEW YORK 38, N.Y. 


ROYAL INSURANCE COMPANY, LTD. + THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD 
ROYAL INDEMNITY COMPANY » GLOBE INDEMNITY COMPANY * QUEEN INSURANCE COMPANY OF. AMERICA 
NEWARK INSURANCE COMPANY * STAR INSURANCE COMPANY OF AMERICA + AMERICAN AND FOREIGN 
INSURANCE COMPANY + THE BRITISH & FOREIGN MARINE INSURANCE COMPANY LTD. + THAMES 
& MERSEY MARINE INSURANCE COMPANY, LTD. + VIRGINIA FIRE & MARINE INSURANCE COMPANY 








Stock Facility for Nuclear Energy Cover Is Ready 


(CONTINUED FROM PAGE 1) 





forms of liability risks, which are cov- 
ered by the individual insurers 
through their regular business opera- 
tions. 

Each policy issued in connection 
with a nuclear facility will insure, in 
addition to the operator, interests in- 
volved in the construction and opera- 
tion of the facility, such as owners, 
designers, constructors and suppliers 
of all kinds. As some of these inter- 
ests may desire to know about the 
status of the insurance on the facility 
before nuclear exposure is present, 
rates will be established for “standby” 
coverage. 

To handle the unique rating prob- 
lems created by the new form of in- 
surance, a nuclear energy liability di- 
vision has been established within Na- 
tional Bureau of Casualty Underwrit- 
ers. This is headed by Richard H. El- 
liott, manager of the bureau’s general 
liability division. J. Dewey Dorsett, 
general manager of Assn. of Casualty 
& Surety Companies, is genera] man- 
ager of NELIA. 

Each reactor or other type of facility 
will be individually rated on the ba- 
sis of all that can be learned about 
its own peculiar hazards. A base rate 
will apply to the amount of insurance 
up to $1 million, and thereafter this 
gradation is expected to run as fol- 
lows: 

For the next $4 million of coverage 
the rate per $1 million will be 50% 
of the base rate; for the next $5 mil- 
lion 20% of the base rate per $1 mil- 
lion; for the next $10 million 10% of 
the base rate per $1 million; for the 
next $20 million 5% of the base rate 


per $1 million and for each $1 million 
in excess of $40 million 2.5% of the 
base rate. 

NELIA is the exclusive agency 
through which its members may pro- 
vide insurance against radiation haz- 
ards arising out of nuclear reactor 
installations. It will issue policies in 
the names of members and control 
the investigation, settlement and pay- 
ment of losses. It will also receive all 
premium payments and establish and 
maintain reserves. Brokers and agents 
will follow traditional procedures with 
the companies they represent in plac- 
ing business through NELIA. 

Mr. Dorsett pointed out that for 
more than a year members of NELIA’s 
governing committee have worked 
long and hard to develop the program. 
They worked in close contact and co- 
operation with Atomic Energy Com- 
mission and the joint congressional 
committee on atomic energy. 


Royal-Globe Appoints 
R. E. Gross in S. F. 


Royal-Globe group has appointed 
Robert E. Gross associate manager of 
its city department in San Francisco. 
He will be associated with manager 
C. L. Larson. 

B. F. Weaver, who has been assist- 
ant manager of the city department, 
has been transferred to the casualty 
special risk department in San Fran- 
cisco. 








Michigan Insurer Names Whipple 


Michigan Mutual Windstorm of 
Hastings has named Ray C. Whipple 
president to succeed Harrison Dodds, 
who has resigned. 
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Selected Risks Group 
Increases Premiums, 
Loses on Underwriting 


Selected Risks Indemnity and Se- 
lected Risks Fire of New Jersey wrote 
$9,684,627 in premiums in 1956, an in- 
crease Of 6%. Policyholders’ surplus 
declined $257,370 to $3,187,452. 

Underwriting loss before taxes was 
$481,422, while investment profit be- 
fore taxes was $330,306. Dividends to 
shareholders totaled $1.20 per share 
and federal income taxes incurred re- 
sulted in a credit of $15,601. 

The indemnity company’s incurred 
loss ratio, including loss adjustment 
expense, increased from 63.7% to 
69.2%, while the expense ratio de- 
creased from 34% to 35.3%. The fire 
company’s loss ratio increased from 
53.1% to 57.5% and expense ratio, 
from 40.2% to 42.4%. 

Assets of both companies reached 
$12,580,916, up $420,378. 

The higher loss ratios reflect the 
increase in the frequency and severity 
of automobile losses. The experience 
during the second half of 1956 was 
better than the first half. 





Wash. Governor Seeks 
Changes in WC Practices 


In his inaugural address, Gov. Ros- 
ellini of Washington called for amend- 
ments to the state’s WC law to pro- 
vide increased benefits and faster 
claim payments. 

The governor said benefits are too 
low to pay for current living costs, 
but claims are being processed so 
slowly “that intolerable financial 
hardship results.” 

Benefits to injured workmen should 
be increased and payment of their 
claims speeded up, he added. The 
state’s efforts in its rehabilitation pro- 
gram should be speeded up, and re- 
oriented “to provide a more humane 
and scientific approach.” 





Schenectady County 
Agents’ Assn. Elects 


Reed J. Garrett was elected presi- 
dent of Schenectady (N. Y.) County 
Assn. of Insurance Agents at the an- 
nual meeting. 

Other officers are Garry J. White 
and T. Laurence Reynolds, vice-presi- 
dents; Jane S. H. Murphy, secretary, 
and Charles L. Johnson, treasurer. J. 
Anthony Greenly, retiring president, 
and Alma P. Sherman, regional vice- 
president of New York state associa- 
tion, were named directors. Robert B. 
Douglass, chairman of New York state 
group’s legislature committee, was in- 
Stalling officer. Guest speaker was 
John J. Joyce of the New York insur- 
ance department. 





Gross Member of Watters 
& Donovan, N. Y. Firm 


Edward V. Gross, an associate of 
Watters & Donovan since 1954, has 
been made a member of the firm. A 
past president of Lawyers Club of 
Brooklyn and a trustee of Brooklyn 
Bar Assn., he formerly was with the 
Brooklyn law firm of Gross & Keck. 


Palmer Guest of Field Rally 


Alden C. Palmer, the new Indiana 
commissioner, was guest of honor at 
the quarterly meeting of Indiana Fire 
Underwriters Assn. last week at Indi- 
anapolis. Mr. Palmer had to hurry on 
to another meeting, but had time to 
tell a little about himself. Feature of 
the meeting was a showing of the film 
‘How We Rate.” 





Maas, Young Discuss Noise Control 


Dr. Roger B. Maas, hearing consult- 
ant, and Robert L. Young, noise anal- 
yst of Employers Mutuals, discussed 
industrial noise controls at a luncheon 
of St. Louis conference of Associated 
Industries of Missouri. 


N. Y. Insurers Are Not 
Allowed to Give Stock 
Options to Personnel 


Superintendent Leffert Holz of the 
New York department has been ad- 
vised by Attorney General Lefkowitz 
that domestic stock insurers are 
barred by statute from granting stock 
options to officers and employes. 

A domestic fire insurer consulted 
the department last year about a pro- 
posal to grant certain of its officials 
and key employes restricted stock op- 
tions which would meet the require- 
ments of section 421, 1954, of the in- 
ternal revenue code. 

Mr. Holz took the position that 
granting of stock options to employes 
of an insurer was illegal and sub- 
mitted the question to the attorney 
general with briefs and supplemental 
memoranda prepared by the depart- 
ment and by the fire company. 

The attorney general ruled that sec- 
tion 14 of the stock corporation law 
forbids a “moneyed corporation” is- 
suing any unissued stock to employes, 
and that section 69 forbids a moneyed 
corporation from issuing options to 
purchase any authorized shares of 
stock. 


Aetna Casualty Names 
Four, Transfers One 


Aetna Casualty has promoted four 
members of its New York staff, and 
transferred an assistant cashier from 
Washington, D.C., to New York. 

Albert C. Schaake has been named 
assistant comptroller, Jack W. Norris 
promoted to cashier, and Francis J. 
McNiff and Charles J. Shaughnessy 
advanced to assistant managers. John 
W. Dusinberre, assistant cashier in 
Washington, has transferred to New 
York. 4 

Mr. Schaake, formerly home office 
field auditor, has been cashier in New 
York since 1953. Mr. Norris formerly 
was assistant cashier. Mr. McNiff, who 
will be assistant manager in claims, 
was claims manager in Providence. 
Mr. Shaughnessy will be assistant 
manager in inland marine. He joined 
the company in 1948, and formerly 
was in field work and inland marine 
underwriting. 


Liberty Mutual Program - 
Rehabilitates over 2,800 


More than 2,800 industrial workers 
incapacitated by on-the-job accidents 
have been made self-supporting and 
returned to work as a result of the 
rehabilitation program sponsored by 
Liberty Mutual at centers in Chicago 
and Boston. 

A total of 4,057 cases have been 
treated under the program. Definite 
improvement has been reported in 3,- 
509 cases, 2,883 of which have been 
returned to work. Out of 478 amputees 
treated at the Boston and Chicago 
centers, 426 have resumed active em- 
ployment. 


Cleveland Claims Men 
Elect Edward F. Kehoe 


Cleveland Assn. of Claims Men has 
elected Edward F. Kehoe, Western Ad- 
justment, president; Harold J. Dicker- 
son, Lumbermens Mutual Casualty, 
vice-president; Thomas Glaspy, Amer- 
ican Surety, secretary and Edwin E. 
Ross, Cleveland Electric Illuminating 
Co., treasurer. 





Aetna Fire Transfers Schiffer 

Aetna Fire has transferred Jack 
Schiffer, superintendent of agencies at 
Yakima, Wash., to Los Angeles in the 
same capacity. 





Harvey B. Carter has been named 
president and treasurer of the Harvey 
B. Brainard agency in Hartford. 
Grandson of agency founder Harvey 
B. Brainard, he has been associated 
with the firm since 1945. 





The advertising committee of National Assn. of Insurance Agents as it met 
in New York City to discuss national advertising. The committee has been 
exploring ways of financing an agents’ program in which member agents and 
possibly companies would participate. A program of national advertising and 
plans for financing it will be outlined to the NAIA’s board at its midyear 
meeting in Denver, April 28-May 1. “ 

The committee meeting followed a conference of agents and Eastern Under- 
writers Assn., at which the National Board’s TV and radio advertising pro- 
gram, scheduled to begin in March, was discussed. NAIA and state associa- bs 
tions will tie in with the board’s program. The advertising committee has 
urged state associations by telegram to promote the National Board’s program. 
The committee is also supplying members with order blanks for tie-in material 
on this campaign. 

Seated left to right are Alan H. Miller of Hackensack, N. J., chairman; 
Morton V. V. White of Allentown, Pa., NAIA executive committeeman; John 
S. Sheiry of Bridgeton, N. J., and Warren A. Bodwell of Manchester, N. H., 
committeemen; and James R. Mathews of New York City, secretary of the 
committee and promotion director of NAIA. 





NO 7 OF A SERIES 


Service does Pay 





Says a Pearl-American Agent in Cen- 
tral West Virginia. This is his story: 


“For sometime I had been soliciting 
the business of a medium sized build- 
ers supply company without success. 
They were direct-company minded 
and had the notion that an independ- 
ent local agent could not compete. Finally I sold the 
owner on a complete survey and rate analysis. Here is 
what your field man and I accomplished— 

(a) Fire rate reduced sufficiently to enable the pur- 
chase of $30,000 badly needed additional fire in- 
surance. 

(b) Trucks and passenger cars placed on a fleet basis 
at a considerable saving. 

(c) A3D policy substituted for blanket bond and bur- 
glary contracts, with savings and better coverage. 

Did I get the account? Of course! Moreover and per- 

haps more important, the owner told his friends and 

I can trace several additional accounts to this one 

survey.” 





Every Pearl-American Agent has at his command 
the facilities of one of the world’s greatest companies. 
We invite your inquiry. 


WE BELIEVE 
indent” local agent can best SERVE the 
”” agent he is free to utilize the in- 


. In the present and continuing ovate 


and “‘Captive’’ agents it is important that this 
THE “Independent Local Agent” to SER VE be emphasized 
in. This series of twelve actual stories of everyday service 


rendered Independent” agents is published in that spirit. Reprints 


ut cost or obligation. 
INSURANCE 


Pa Aven nour 


Home Office: 19 Rector St., New York 6, N. Y. 
PEARL ASSURANCE COMPANY, LTD. 
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First Group Meeting of HIA Draws Record Crowd 


(CONTINUED FROM PAGE 1) 





tions talk by Holgar Johnson, presi- 
dent of Institute of Life Insurance. 

Mr. Johnson outlined the intricacies 
of developing a good public attitude. 
He pointed out that the public attitude 
is never fixed but always in a state of 
flux. This, he said, is fortunate be- 
cause if public attitude were fixed, 
once it got bad nothing could be done 
about it. Mr. Johnson suggested that 
the companies forget their hairshirts 
for awhile and switch to a positive 
attitude by “doing those things which 
will make you what you want the pub- 
lic to believe you are.” He said that 
first the companies must decide who 
their public is and what they want it to 
believe. Mr. Johnson suggested that 
the opinions of the public can be 
tested and moulded by questionnaires, 
various observation tactics, and by 
company ads. Judging from some ads 
he had seen, Mr. Johnson chided, it 
was indicative that some companies 
were interested mainly in letting the 
public know that they had a nice look- 
ing building or a stable front door. 

A panel on comprehensive major 
medical expense followed Mr. John- 
son’s talk. On the panel were Ray 
McCullough, Equitable Society, Jo- 
seph Moran, New York Life and Gor- 
don N. Farquhar, Aetna Life. 

It was pretty well concluded at this 
panel that major medical is now out 
of its infancy stage and is substan- 
tially sound, but is experiencing grow- 
ing pains. 

Mr. McCullough pointed out that 
one of the shining lights of major 
medical at the start was its simplicity 
but this has been clouded somewhat 
today by the conglomeration of differ- 
ent types of plans offered and has 
prevented major medical from realiz- 
ing its full sales potential. 

Due to a highly competitive, com- 
plex market, Mr. McCullough said 
Equitable Society believes the key to 
sales promotion of major medical “is 
a thorough and continuous educational 
program for our sales force.” He said 
that the type of major medical that 
has gained the widest acceptance is 
the one with an initial deduction 
ranging from $25 to $50 on an all 
cause, calendar year basis, a limited 
area of full coverage for hospital 
charges and all other covered expenses 
reimbursed on a 75-25% or 80-20% co- 
insurance basis. Mr. McCullough said 
Equitable’s efforts to extend major 
medical to retired employes has been 
made difficult by lack of an adequate 
statistical base on which cost esti- 
mates can be made. But in proposing 
pensioners’ plans, Equitable recom- 
mends that the scope of cover charges 
be the same as that for active lives, 
including at least a $50 deductible, co- 
insurance on all hospital charges, and, 
as a further control of costs, limita- 
tion of the pensioner and separately 
each of his dependents to a maximum 
of $2,500 for all causes. 

Mr. Moran indicated that employe 
fascination for first dollar coverage 
for surgery as well as hospital charges 
is sort of a drag on major medical. 
Primary objection to first dollar surgi- 
cal coverage, he said, “is frittering 
away of benefit dollars on small 
claims that we’d like to avoid because 
of the way it prevents effective con- 
trol of costs and utilization of cover- 
age.” 

Mr. Farquhar pointed out that the 
deductible principle in comprehensive 
medical is probably more significant 
in controlling costs for the older ages 


than for younger groups. To keep costs 
within reason, he said, the deductible 
in retired employe coverage should 
not only apply to hospital as well as 
other expenses but it also should be 
significantly greater than for active 
employes. 

As on Monday, the general session 
Tuesday morning was presided over by 
R. C. Knoblock, Washington National. 
Speakers included S. P. Hutchinson, 
Washington National, whose topic was 
“Let the Buyer Beware,” and C. H. 
Tookey, Occidental Life of California, 
who traced the impact on the insur- 
ance business of federal interest in 
welfare and pension plans. He noted 
that at the present time there seems to 
be a lull in federal interest in welfare 
plans, but said it is generally believed 
that this is only a lull and there will be 
further activity as soon as the new 
Congress is fully organized and the 
necessary committees supplied with 
appropriations. 

Mr. Tookey pointed to the question 
of commissions for brokers and agents 
as one of the most difficult problems 
to arise with respect to trusteed welfare 
plans. “And this particular problem,” 
he said, “has not become any less acute 
since the attorney general of New York 
rendered the opinion that self-insured 
trustee plans were exempt from super- 
vision of the insurance department. If 
insurance companies must charge com- 
missions to all cases, a further incen- 
tive to self-insurance arises and since 
self-insured cases are exempt from 
state supervision it would appear that 
federal regulation would be inevitable 
in that area.” 

Tuesday afternoon’s activity in- 
cluded a panel discussion on small 
group business and another on sales 
promotion. 

In discussing the significant prob- 
lems of small group, Fred T. Googins, 
Massachusetts Mutual, said it is cer- 
tain that many conventional practices 
must be severely modified and new 
ones established in order to achieve un- 
derwriting success in this area. He said 
both the insurance industry and the 
public must recognize that the cost of 
providing benefits to small groups can- 
not compare with the greater economy 
of larger groups. He said the lapse ra- 
tio of small groups presents a difficul- 
ty of serious proportions. Although the 
group of 10 to 24 lives presents a chal- 
lenge, Mr. Googins said it in no way 
warrants an insurance company’s re- 
fusal to operate in this market. He con- 
cluded that small group underwriting 
must ultimately be put somewhere be- 
tween the guideposts of group under- 
writing practices and the benchmarks 
inherent in ordinary or individual un- 
derwriting pursuits. Others on the small 
group panel were George I. Hilliard, 
North American Life & Casualty, and 
D. E. Watts, Confederation Life. 

The concluding event Wednesday 
morning was a question and answer 
session with a panel of experts to do 
the answering. Charles G. Hill, Massa- 
chusetts Mutual, presided. Scheduled 
to be on the panel were John W. Crews, 
Benefit Association of Railway Em- 
ployees; Emil E. Brill, General Amer- 
ican Life; Herbert J. Stark, Metropol- 
ital Life; George H. Hipp, Liberty Life, 
and Edwin A. Erickson, Nationwide 
Mutual. 

More detailed reports of talks and 
presentations given at the meeting will 
appear in subsequent issues of THE Na- 
TIONAL UNDERWRITER. 


STOCKS 


By H. W. Cornelius Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, Feb. 5, 1957 
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Tex. Attorney General Says 
Department Has Authority 


To Approve Homeowners 


AUSTIN—Authority used by Texas 
board of insurance commissioners to 
approve the comprehensive dwelling 
policy can likewise be applied to au- 
thorize the use of homeowners forms, 
according to an opinion handed down 
last week by Attorney General Wil- 
son. 

The opinion paves the way for early 
action by the board since the three 
homeowners policies were formally 
submitted at a public hearing last 
December, following announcement of 
department approval of CDP as of 
Feb. 1. 

The difficulty in Texas arose out 
of the indivisible premium for home- 
owners. For the CDP the board prom- 
ulgaged rates for each peril separately, 
which are combined into a package 
premium for the policy. Mr. Davis said 
that the board could follow the same 
procedures of rates for separate perils, 
with the single indivisible premkum 
being the total of the several items. 


Compulsory Bill in Minn. 


ST. PAUL—A compulsory automo- 
bile insurance bill has been introduced 
in the Minnesota legislature. Two of 
its sponsors say they have had per- 
sonal experience with uninsured driv- 
ers and were unable to collect dam- 
ages. 


Hear Rodda at Chicago 


Chicago chapter of CPCU at the Feb. 
11 meeting will hear a discussion by 
W. H. Rodda of Transportation Insur- 
ance Rating Bureau of the no benefit 
to bailee clause as used in the inland 
marine business. 





Pansing Against Compulsory 


Director Pansing of Nebraska, ad- 
dressing Omaha Assn. of Insurance 
Agents, said passage of a compulsory 
automobile insurance law “can’t help 
but increase rates.” Mr. Pansing said 
he will oppose the compulsory bill 
now in the legislature, and will stress 
that the uninsured motorist problem 
is best left to voluntary action. 





Rules DC Insurer Entitled to 
Hearing in N. A. Case 


(CONTINUED FROM PAGE 1) 
unwarranted acts of the superintend- 
ent, however flagrant, in connection 
with deviation applications, Judge 
Pine stated. The bureau companies 
would have no redress by injunctive 
process, and Judge Pine said he was 
unwilling to ascribe such an intention 
to Congress when it fashioned the 
D. C. rating law. 


Judge Pine also ruled on the dis- 
puted point of whether a member of 
the rating bureau is an “aggrieved” 
person. The argument of the depart- 
ment and North America was that a 
bureau company is not aggrieved since 
the alleged injury resulted from com- 
petition. But Judge Pine pointed out 
that most cases involving this issue 
deal with non-regulated fields. He 
stated that fire insurance is regulated, 
and bureau members are aggrieved 
when threatened with financial loss 
by competition increased through “un- 
lawful action of a supervisory offi- 
cial.” 

There is enough showing of injury 
in this case, he said, to survive a mo- 
tion to dismiss or for summary judg- 
ment. 


N. C. Agents Assn. 
Appoints R. R. Juby 


North Carolina Assn. of Mutual In- 
surance Agents has appointed Richard 
R. Juby of Raleigh 
executive secre- 
tary of the Nation- 
al association. 

Mr. Juby for- 
merly was execu- 
tive secretary of 
North Carolina 
Liquefied Petrole- 
um Gas Assn. Prior 
to that he was 
with the marine 
corps. A _ lieuten- 
ant-colonel when 
he left, he had 
been stationed in 
Atlanta, where he 
served in the reserve and recruiting 
program of the six southeastern states. 





Richard R. Juby 





O'Toole Associates Elect 


Secretary and Treasurer 


O’Toole Associates Ine., _ insur- 
ance management consulting firm of 
Queens Village, Y., has elected 
Mrs. Georganna M. Voigt secretary 
and Mrs. Marianne O’Toole treasurer. 
Mrs. O’Toole is the wife of Edward F. 
O’Toole, partner in the firm. 


$10 Million Loss at Reno 


Early estimates of property loss in 
excess of $10 million at Reno, Nev., as 
a result of three gas explosions and 
subsequent fires will produce a call for 
considerable outside help in the claim 
adjustments. There are only a few ad- 
justers in Reno, it having been found 
that it is difficult to obtain men who 
are not susceptible to the distractions 
of the city. 


Auto “Comp” Bill in Md. 


A bill has been introduced in the 
Maryland legislature which would set 
up a system of workmen’s compensa- 
tion benefits for injuries sustained in 
motor vehicle traffic accidents and re- 
quire the compensation policy to pro- 
vide for such benefits before an au- 
tomobile could be registered. The bill 
would also set up an uninsured mo- 
torists fund. 


Liability cover required by the Geor- 
gia safety responsibility law would be 
doubled to 10/20 by a bill introduced in 
the legislature. 
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Chicago Daily News Photo 


4 AM, Friday, November 16, disaster struck at 900 Lake Shore 
Drive. This large apartment building, still under construction, was 
buffeted by excessively high winds. 


During the storm a hoist broke loose and crashed into the side of 
the building—irreparably twisting hundreds of window frames and 
breaking hundreds of window lites. 


The damage was substantial—running into many thousands of 
dollars and, more damage could be expected if the interior of the 
building were exposed to rain and weather. The openings had to 
be closed. 


American was called at 5 AM and, by 9 AM, there were two truck- 
loads of glass and a crew of glaziers at the job site. 


7 are f,. ae, 


WITH SPEED AND DEPENDABILITY 


In order to improve our service even further, we recently had two 
way radios installed in our fleet of service cars and trucks. 


Now it is possible to call our office for service and have a radio dis- 
patched vehicle surveying your needs within a matter of minutes. 


This constant desire to give you and your assureds the best kind of 
service has been responsible for the fact that 90% of our business 
is repeat. 


We solicit the opportunity to make your assureds satisfied, thereby 
making your job of coverage renewal easier. 


Normand Beris, President 
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work off your hands. 


To help you clinch 























the closings, we offer your 
prospects 24-hour engineering 
service, safety meetings, research 
programs, award systems, day and 
night claims service, mechanical 
inspections, highway driver-checks, 
and traffic-hazard reports. 
What else? Lower accident rates 
than the national average. 


And lower premiums. 


Who offers you all this? Markel. 
Largest company of its kind 
in the world, and specialists in the 
business for over a quarter of a 
century, Markel offers you a 
proved plan to profits in a truck-bus 


insurance field. Get the facts. 


Mail the coupon for complete details. 


Do it today. 


Look for this 
symbol of safety 
on America’s 
trucks & buses 
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MARKEL SERVICE, INC., 
Richmond, Va., Dept. NA 2-7 


Gentlemen: Yes, 1 am_.interested in selling 
this kind of coverage. Without obligation, 
send me at once all the details on Markel 
Service and the 10-Point Plan to Profits. 
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MARKEL SERVICE INC. 


HOME OFFICE: Richmond, Va. 

“Eliminates The Cause To Eliminate The Accident” 
Exclusive Underwriteis for the 

City oe . American Fidelity & Casualty Company, Inc. 
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e The largest stock company in the world 
coc eeceececec coerce scc occ cees Specializing in motor carrier coverages. 





